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Vo.ume LX XVIII 


HOP keeping is no longer a business. There 
tw, has been too much of it these past five years. 

Real merchandising is coming into its own. 
Ability to buy right and sell at a profit and to pro- 
gress in number of turn-overs is what is making 
some stores stand out so conspicuously. It is being 
found out that real merchandising is equally possible 
in the smallest town as in the largest city. Style is 


found to be a tangible part of every dollar rung up 


on the busy little cash register. 

What has brought this all about? Shall we not 
attribute much of it to the better acquaintance 
merchant has with merchant through periodic meet- 
imgs in association work? Also to the fact that the 
merchant is a closer observer, by travel and by 
comparison of problems, so that he is a keener 
business man. And probably in large measure 
because the merchant has become a close student 
of business-paper editorial and advertising matter. 

Whence the source matters not—the fact remains 
he is actually transformed into a different sort of 
merchant. He can never go back to where he was 
before. He has gathered to himself too many good 
ideas of the duties and opportunities of a real shoe 
merchant to even wish for a condition approximating 
those of the year 1914. 

Open-mindedness is apparent—the close and 
taciturn man of the past is gone—the new merchant 
swaps ideas with a right fraternal willingness. He 
gives and gets ideas and somehow courage grows 
upon him—he makes his store what his ambition 
has long desired. Yes, truly wonderful is the mer- 
chant of today. He is a somebody in his home town 
—his status as an authority on style and footwear 
and when and how and why to wear ’em, instead of 
being the old-time meek recipient of complaints. 
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Steady Pegging Ahead of Retail Shoe Merchant 


This, indeed, is the standing best suited to the 
merchant old in experience but keen on new tricks 
gained by “being posted” at conventions. 


What a phenomenal progress in ten years! The 


National Shoe Retailers’ Association was born ten 
years ago in a “shirt sleeve convention” in Phila- 
delphia. The years have shown a development not 
only in the merchandise sold and the methods used, 
but in the percentage of profit and the prestige of 
the merchant himself. 

Ten years to summarize the growth of a great 
retail industry by the length and shadow of the 
National Shoe Retailers’ Association. What did it? 
It wasn’t conspicuous leadership—although that has 
been the rule—but the everlasting interest of every 
man in what the other fellow was doing. Little 
associations in every State in the Union and fraternal 
meetings here and there and the inevitable result 
was an elevation of craft “‘not by its boot straps,” 
but by its own steady pegging ahead, each season 
making the whole body appear a little more ir the 
stature of merchant than in that of dealer or retailer, 
for these later terms don’t signify the real standing 
of the shoe store today as a service institution of 
the community. 

You will find in this issue a chart of the ten years 
of the National Association. You will note that 
every major shoemaking center—geographically con- 
sidered—has been host to the National. Perhaps 
Rochester is not included, but New York’s quota of 
meetings may serve as balance thereof. The circle 
has been completed. 

The rate of progression in the last three years 
simply staggers imagination. A few exhibits at 
Cincinnati; part of a hotel at Chicago; two or more 
hotels at St. Louis and a $150,000 show in a huge 
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hall in Boston to reach a climax of a quarter of a 
million dollar show at Milwaukee with universal 
attendance of manufacturers and tanners as well as 
retail merchants. Truly such a proportionate growth 
cannot go on—in booth and sales features. Where 
next? Is there a city in the country ready to stage 
the next big show? Also to what degree is the sell- 
ing side of the annual meeting surplanting the con- 
vention of merchants? 

It is well to consider these things—we voice them 
in this issue, for by the time this book reaches you 
the convention will be in full swing. The great 
national melting pot of ideas is colossal in size—let’s 
keep it within the reach of the merchant who wants 
to get a whole lot out of the time and money he 
spends in attendance. 

If it is large, let’s make it useful, informative and 
inspiring—but don’t let it become the great white 
elephant that sluggishly appears once a year, retard- 
ing action until its arrival and becoming a ponder- 
ous vehicle necessitating a larger slice of a million 
dollars to function. The convention should not be 
allowed to become the one and only great work of 
the National Shoe Retailers’ Association—true asso- 
ciation labor is operative every day in the year. 
Let the spirit of merchandising give opportunity and 
profit to the litthke merchant as well as the big—let 
the association idea operate in little communities 
as well as big—and always consider as paramount 
service to the public. 


Re-Development of Colonials 


HE big Summer leader in footwear styles bids 

fair to be the colonial. Thus it is that in the 
study of style we see an old-time favorite return 
to popularity. Someone has said: ‘There is nothing 
in footwear style that has not been before.” If you 
but study the trend of fashion in footwear you 
become informed as to the reappearance of some 
tested pattern or material, which again demonstrates 
the new lease of life because of some improvement 
or some simple reason for recreation. Change of 
style is a necessity in every line of merchandise. It 
is one of the greatest of trade stimulants. To make 
the remark: ““Why must we have changes in style?” 
is to designate a kindergarten sort of brain develop- 
ment. The question is—do not styles occasionally 
change too fast—faster than the public can appre- 
ciate? There are a great number of customers 
who say, “I am still wearing last year’s feet just 
the same, why can’t I get my old, favorite style?” 
Give each style a fair test before it is supplanted 
by another. If it has merit don’t “bite and run 
away. The great bulk of the public has not been 
more than one-half as quick to change as the shoe 
trade has been. To grab up a new style, give it a 
hasty show, then throw it on the bargain table and 
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yell for something else before the season is half 
over, is a sign of a shoe buyer who is too swift for 
his own good and for the good of the trade in general. 

Give any style a fair trial before you say “guilt,” 
and condemn it to the bargain table. If you can't 
do that much for a style, then don’t buy it at all. 

For a number of seasons we have had a sustained 
call for colonials. They have varied in size aid 
shape and finally diminished into a little point «t 
the throat that will always be good style. Now tie 
tongue shows tendency of covering the whole for»- 
part, throat, waist and even ankle. 
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Turn-Over and Anticipation | 
MID-WINTER thought on business. Clein J, 
out the waste in your store. Don’t let extray a- | 
gance go on any further.. Buy and sell as if subject (o : 
utmost competition. Keep ahead of expenses and F 
cut off the things which eat up profits. Find out store P 
leaks and plug them up. Grip your business so that 
it is always within control. This is your duty in . 
January and February. " 
With conservatism mix optimism. Style will go on, fr 
and if billions spent in America is any criterion fash- § 
ionable footwear will be more in demand than before. Fe 
Thought must precede action, and these are days to 
for good solid thinking. The time has come to think 
in pairs sold and not in dollars received; in turn-over ir 
and not in loaded shelves; in results and in possibili- T 
ties and in the policy your store is to pursue next fj "° 
week and next month. Ps 
Stylists are already planning to put out a wide 
range of new footwear fashions. Clever and dis- § UP 
tinctive shoes for women and men have a place the 
right now in business plans. Lucky were the con- the 
cerns which laid aside a part of their profits to spend ket 
at a time when retrenchment is the easy thing to do  *! 
and to venture seems hazardous. ~_ 
Isn’t there opportunity for shoe merchants to do 
. : : T 
good business on a fair margin of profits compatible 
with the spirit of the times? 
45, 
Now the White Season rc 
VERY indication points to a phenomenal white J of | 
Summer season. Whether the wave of public H mus 
opinion be toward footwear fashion, on account of J or ; 
the stimulus of “good taste in dress,’ or to lower HJ ame 
prices, through a desire for economy, white shoes rule & jnye 
as the midsummer favorite. is ac 
As textile footwear and canvas, linen and Palm && jnye 
Beach cloth represent the greatest volume in while 9 prac 
sales, use the term “Fabric” instead of “Cloth.” for I eye, 
it has been proven that there is a lot in the propel I clog, 
naming of commodities. No one uses the term “sub HJ mad 
stitute” for it has an invidious meaning, but thee at I only 
many reasons why fabric is preferable to cloth. sione 
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“~ P its Ch of I Basi 
ir} Government Permits Change of Inventory Basis 
ral. 
7 Officially Adopts Recommendation Made Early in 
an t 
December by Committee on Repeals and Review 
ned 
and Washington, D. C., Jan. 3. manner, properly computed and summarized, and 
bat HE Bureau of Internal Revenue closed the old should be preserved as a part of the accounting 
the year by announcing two rulings which will be of records of the taxpayer. Goods taken in the inven- 
ane benefit in making tax returns to those shoe and tory which have been so intermingled that they can- i] 
leather dealers and manufacturers who find them- not be identified with specific invoices will be deemed if 
selves embarrassed _finan- to be the goods most re- 
”n cially by the swift deprecia- cently purchased.” 
tion of their stocks when H 
;, ow to Change Your Inven- isi 
lean they come to the valuation £ 7 Treasury Decision 3109 
‘\a- Bf of their inventories for the tory Basis “Article 1584, regulations if 
“t to purpose of computing tax Treasury Decision No. 3108 as given on this 45, as amended by T. D. if 
and pay nents. page, is merely the official acceptance by the 3047, is hereby amended to i 
tore — Bureau of Internal Revenue of a recommendation read as follows: 
that One of these rulings has made some time ago to the department by the “Article 1584. Inventories F 
» i to do with the changing of Committee on Appeals and Review. This recom- k U d : vf 
method of such valuations mendation was reported in the December 4 issue at market. Un vg ordinary 
from “cost” to ‘“‘market,”’ of the “Boot and Shoe Recorder”. While it did not circumstances, “market 
oe or from “‘market’’ to “‘cost.”’ have all the force of the present treasury depart- means the current bid ik 
ash- “a ian, : ment ruling, nevertheless, it accurately forecasted rice revailing at the 
fore. Formerly Da taxpay sd had the department’s action in the matter. It was, oe of te Se bor H | 
esti to obtain permission to as a matter of fact, a foregone conclusion. In h : | y ru ‘J 
a make this change in method order that there may be no misunderstanding as the particular merchandise : 
hink : - : 
from one year to another. to the means to be employed in taking advantage in the volume in which 
Ove The new ruling removes the of this decision, we reprint here, from our issue ordinarily purchased by the 
bili- é i of December 4, the following directions: taxpayer. This method of 
next necessity for obtaining such In order to get the desired permission from the 8 ts euslicable tn y 
permission. Treasury department it is necessary for the tax- apie PP Be 
wit The other ruling clears payer to submit to the office of the Commissioner the cases (a) of goods pur- 
: up the doubt existing as to of Internal Revenue at Washington, D. C., a chased and on hand, (b) of 
dis- on nt : t ti f statement under oath (signed by a responsible basic elements of cost (ma- 
lace the fiticsithd ~ on a © officer of the corporation in case the application terials, labor and burden) 
con fg the expression, “the mar- is made by a corporation), setting forth the fol- in goods in process of manu- 
vend ket’’ as used in the revenue lowing information: f r| ‘ f finis 
a act. The text of the two 1. The method employed in valuing inven- acture, and (c) o inished 
new rulings féllows: tories for the years 1917, 1918 and 1919. goods on hand; exclusive, . 
: 2. If such inventories were reported as having however, of goods on hand ; 
) : Treasury Decision 3108 we Ret pe ageelns re if ~~ there or in process of manufacture | . 
ti ye a was between e cost value an e market va.ue . 1+ 3 
“Article 1582, regulations when the inventories were taken. for delivery a firm sales 1 : 
15, is hereby amended to 3. Whether it is the intention, provided per- price ea — ae 
oa ; Saab mission is granted, to employ the basis of cost or entered into before. the date . 
read as follows: market, whichever is lower, in calculating net of the inventory, which a 
“Article 1582. Valuation income in future years. goods must be inventoried i 
hite @ of inventories: Inventories at cost. Where no o 
: ; . pen 
iblic # must be valued at (a) cost market quotations are avail- | 
it of HM or (b) cost or market, as defined in article 1584 as able, the taxpayer must use such evidence of a fair 
ower Hi amended, whichever is lower. (See article 1585 for market price at the date or dates nearest the inventory | 
rule Hf inventories by dealers in securities.) Whichever basis as may be available, such as specific transactions in 
is adopted must be applied consistently to the entire reasonable volume entered into in good faith, or com- ) 
iF ° . . . . 
alm inventory. A taxpayer may, regardless of his past pensation paid for cancellation of contracts for pur- 
rhite practice, adopt the basis of ‘‘cost or market which- chase commitments. Where, owing to abnormal condi- 
for HH ever is lower” for his 1920 inventory, provided a dis- tions, the taxpayer has regularly sold such merchandise 
»* closure of the fact and that it represents a change are at prices lower than the current bid price as above 
‘suD- 





defined, the inventory may be valued at such prices, 
and the correctness of such prices will be determined 
(Continued on page 44) 


made in the return. Thereafter changes can be made 
only after permission is secured from the Commis- 
sioner. Inventories should be recorded in a legible 
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A Decade of Association History 


Born{in Philadelphia, the N. S. R. A. Conventions Have Been Held in 
New York, Cincinnati, St. Louis, Boston and Milwaukee 





PLACE 


Philadelphia. 


New Vouk. 


a 


New, Youk , 





New, York. 


New York. : 





July 10, 1911. 


January 24-25, 1912. 


January 14-15, 1913. 


January 10-11, 1914. 


CENTRAL THOUGHT 





Organized to set up better standard of 
store efficiency and to better serve Ameri- 
can public. ’ 





Efficiency methods to enable merchants to 
put their stores on la business basis. 





Economies recommended with idea of 
elimination of waste. 





Bringing out the best in merchants and in 
merchandising methods. 





Co-operation and service to trade and 
public. 





January 10-12, 1916. 








Elevation of craft. 
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In Chronological Form 


Giving at a Glance the Successive Achievements as the National Grew 


from a Mere Handful to an Assembly of 10,000 Merchants 





PLAN OF ACTION 


OFFICERS ELECTED 


FEATURES 





Federation plan defeated—lIndi- 
vidual Association plan adopted. 
Manufacturers’ agents admitted to 
membership. 

Constitution adopted. 

One of purposes to encourage 
formation of local and State or- 
ganizations. 





Appointing of Executive Com- 
mittee. Found necessary to dele- 
gale much authority to such a 
committee. 


President, A. C. McGowin; first 
vice-president, Henry E. Hagan; 
second vice-president, John O’Con- 
nor; treasurer, William B. East- 
wood; secretary, J. P. Twaddell. 


Called ‘“‘The Shirt-sleeve Con- 


vention.” 


Weather torrid. 
Total registration 107. 





Executive Committee only elected 
—1911 officers stand. 





Harvard Bureau investigation 
proves that shoe business is one 
industry showing lowest per- 
centage of profit. 





Style conference between manu- 
facturers and merchants arranged. 
Practice of stamping fictitious 
value upon shoes condemned. 

Held at same time as Convention 
of National Boot and Shoe Manu- 
facturers. Joint conferences. 





A membership] of 5,000 or over 
urged. 

Fought pure shoe legislation in 20 
different States in year. 

Rubber dates discussed. 





Scientific business methods and 
proper accounting urged. 

Mutual fire insurance plan pre- 
sented as economy and argument 
in securing greater membership. 
Pure shoe bill condemned. 

Report on style regulation confer- 
ence. 

Opposed to introduction of new 
styles in mid-season. 





1911 officers re-elected. 


D. F. Sullivan of Fall River 
felt it unwise to change officers 


who were doing such fine work. 
His suggestion adopted. 








President, A. C. McGowin; vice- 
president. John O’Connor; second 
vice-president, W. M. Laird; sec- 
retary, A. H. Geuting; treasurer, 
E. D. Gildersleeve. 


Accept invitation of Boston 
merchants to attend a mid- 


summer convention 


in July 


during time of International 


Shoe and Leather Fair. 








President, A. C. McGowin; first 
vice-president, John Slater; second 
vice-president, William Laird; 
third vice-president, A. H. Mea- 
dors; secretary, A. H. Geuting; 
treasurer, E. D. Gildersleeve. 





Convention shows growth in 


character, ability and member- 


ship. 





Agree with National Shoe Manu- 
facturers’ Association as to need 
of leather substitutes. 

Uphold Maine Association in op- 
posing retailing of shoes at whole- 
sale prices; in opposing cut-price 
stores in opposing dishonest ad- 





vertising. 


President, A. C. McGowin; first 
vice-president, John Slater; second 
vice-president, J. E. Bassett; sec- 
retary, A. H. Geuting; treasurer, 
E. D. Gildersleeve. 





Secretary Geuting referred to 
past period as fifth or “Wooden 


Period.” 


Fact brought out that statistics 
of Pennsylvania for 1912 showed 
shoes retailed at less than 1% 


net profit. 
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CENTRAL THOUGHT 





| 

Cincinnati. | The duty of the trade in the present 
emergency. 
| 





Chicago. | January 7-9, 1918. | Working patriotically in harmony with the 
|conservation program of Council of Na- 
| tional Defense. 


| The development of a democracy of in 
dustry. 








St. Louis. January 8-10, 1919. 











Boston. | January 12-15, 1920. A billion dollar industry at retail assembled 
to develop better public service. 
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PLAN OF ACTION OFFICERS ELECTED FEATURES 
U-eof fabrics urged as wareconomy. | President, A. C. McGowin; secre- | Constitution in real working 
A search for ideas was made to | tary-treasurer, A. H. Geuting; | order. 
enrble merchants to give better | field-secretary, A. F. Sloane. Style harnessed into cash regis- 
wearing values next season. ter speed. 


Cc ndemnation of speculative buy- 


Condemnation of returns and ap- 
provals. 


to move in 





Expansion program 
broader channels. 

\ style pageant—unique feature 
by “Boot and Shoe Recorder.” 
Pledged support of recommenda- 
tions for economies outlined by 
Commercial Economy Board. 
Adoption of equitable firm mem- 
bership plan. 

Adoption of N. S. R. A. mutual 
insurance plan. 

Trade acceptances endorsed. Reso- 
lutions aiming at elimination of 
unfair practices in advertising. 
Recommended installation of cost 
systems. 

Offer to Government a fitting serv- 
ice for soldiers. 














President Emeritus, A. C. Me- 
Gowin; president, John O’Con- 
nor; first vice-president, John Sla- 
ter; second vice-president, E. D. 
Gildersleeve; third vice-president, 
Joseph Strasburger; fourth vice- 
president, A. H. Meadors; secre- 
tary-treasurer, A. H. Geuting; 
field-secretary, A. F: Sloane. 





A style program for 1919. Mer- 
chants to work as permanent com- 
mittee with garment makers, tan- 
ners, last manufacturers, and shoe 
manufacturers, with idea of elimi- 
nating freak styles and for creation 
of authoritative styles making for 
greater economy to consumer. 
Protest luxury tax. 


President, A. H. Geuting; first vice- 
president, J. P. Orr; second vice- 
president, John Slater; third vice- 
president,.C. K. Chisholm; fourth 
vice-president, J- E. Wilson; chap- 
lain, Elmer D. Gildersleeve; secre- 
tary-treasurer, Frank P. Meyer; 
field-secretary, A. F. Sloane; secre- 
tary-commissioner, T. C. Mirkil. 





The combined trades desire to main- 
tain the pre-eminent place which 
shoes now occupy as style factor. 
Major resolutions dealt with policy 
of association relative to profits, 
profiteering and store profits. 
Co-ordinate State organizations 
with other retail organizations. 
Complete understanding between 
business interests of country and 
public necessary, in order that a 
re-establishment of confidence of 
the public may be brought about. 
Women’s auxiliary formed. 








President, James P. Orr; first vice- 
president, John Slater; second 
vice-president, C. K. Chisholm; 
third vice-president, 
; fourth vice-president H. A. 
Rosenbach; _ secretary - treasurer, 
Frank P. Meyer; secretary-com- 
missioner, T. C. Mirkil. 




















First exhibits by manufacturers 
as co-operative feature. 


Over 1,400 merchants regis- 
tered. 

Expressed idea that the bizarre 
in footwear will not be seen while 
war lasts. 

Expressed disapproval of com- 
plete shift of styles in war time, 
so that last year’s merchandise 
be salable. 








President Emeritus McGowin 
advises gradual readjustment— 
to mark goods at fair profits, and 
to study markets; to purchase 
moderately and to buy from 
makers who will deliver goods at 
beginning of season. 





The largest and most artistic 
convention in history of trade. 
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Newspaper Campaign Planned to Instill Confidence 
in Buying Public 


Boston, January 3. 
HE New England Shoe Wholesalers’ Associa- 
tion held its annual meeting and election at 
Young’s Hotel, Boston, Wednesday, Decem- 
ber 29, a number of timely questions affecting its 
branch of the shoe industry being discussed and 
acted on. 

President Edwin P. Holmes presided, and was re- 
elected for a second. term, the other officers for the 
current year being as follows: E. Walter Smith, H. E. 
Smith & Son, Inc., Worcester, Mass., vice-president; 
Thomas F. Anderson, Bos- 
ton, secretary-treasurer. 

After luncheon proceed- 
ings were inaugurated with 
the annual address of Pres- 
ident Holmes, which was 
in part as follows: 


Review of Year 

“The year which is just 
drawing to a close has 
been a momentous one, in 
fact one which will long be 
remembered by the busi- 
ness world. Attack after 
attack has been directed 
against the business struc- 
ture, and at times the 
whole framework has shud- 
dered and trembled, but 
has so far valiantly sur- 
vived. So many unfor- 
tunate events have been 
crowded into the year 1920 
that it would seem as 
though the year 1921 with- 
out any doubt whatsoever must have far better 
things in store for us. 

“The New England Shoe Wholesalers’ Association 
during the year has found plenty to do, and although 
it has seemed wise to eliminate some of our luncheon 
meetings, this was done to conserve our cash resources 
and not because of any slackened interest in the work 
before us. 

“During all this period of uncertainty and readjust- 
ment your Executive Committee has in fact been 
active in working for the association on matters 
which have required constant and energetic attention. 


Defeating the McNary Bill 


“During the early part of the year our industry was 
threatened by the McNary Bill, a bill which if passed 


EDWIN P. HOLMES 
Re-elected President of New England Shoe Whole- 
salers’ Association 


would have required the stamping of prices on tiie 
soles of every pair of shoes made in the United Stat«s, 
A bill of this nature would eventually have caus:d 
the ruin of thousands of retailers. Your Executi: 
Committee opposed this class legislation with a 
great deal of vigor, and through its efforts a protest 
was started which became nation wide. In fact, o 
great was the accumulation of protests that the b || 
has at least been side-tracked, and we hope killed. 
“Recently the committee has done some ve-y 
important work in conjunction with the Mas:a- 
chusetts Retail Shoe M«r- 
chants’ Association. This 
was brought about by 1 ie 
report which was being 
sent broadcast to the effi ct 
that the retailers through- 
out the country were rot 
reducing their prices in 
accordance with the gen- 
eral drop which has been 
made by the manufac- 
turers and wholesalers of 
the country. 


Injustice to the Mer- 
chant 


“We are strongly of the 
belief that statements simi- 
lar to the above were either 
propaganda or else mere 
gossip. 

We, therefore, invited 
the Executive Committee 
of the Retailers’ Associa- 
tion to meet with us and 
frankly discuss the maiter 
with us in order that we might definitely know whether 
or not such statements were true. At the close of the 
first meeting we were unanimously of the opinion that 
a great injustice was being done to at least a great 
many of the most representative retailers, and that 
the propaganda being put out must be stopped as 
quickly as possible. 


Fighting Propaganda 
“To try to effectively stop this process of making 
the retailer take the brunt of a bad situation, we 
called a second meeting which was largely attended. 
Some of the more prominent members at this second 
meeting were the following: J. F. McElwain o! the 
W. H. McElwain Company, Elmer J. Bliss of the F egal 
(Continued on page 48) 
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Cincinnati, Jan. 3. 

’ AST October Van Meter’s Bostonian Shoe store 

] a at 514 Vine Street announced to its customers 

and friends a reduction in the price of certain lines 

of ‘ootwear, and at that time offered to protect its cus- 

to.ners against further reductions by guaranteeing 

to refund a sum of money equal to any additional re- 

duction which might be made at a later date. This 

ariuouncement, unusual and spectacular, served to 
at'ract many new 


“Come to Our Store and Get Your Cash Refund” 


Cincinnati Merchant Makes Good on Unusual 
Offer Which Results 
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in Extra Pair Sales 


turned for their cash refunds 11 bought another pair 
of shoes, according to Mr. Van Meter. 

On that same morning two called on the telephone 
and stated that they were satisfied with their shoes 
and also the price they had paid, and requested that 
their cash refund be spent for Red Cross stamps. 


Refund Refused by One Man 


A banker of Waynesville, Ohio, wrote to Mr. Van 
Meter as follows: 
“Your favor of 





cu.tomers. It also 
cr-ated confidence. 
Gy. R. Van Meter, 
menager of the 
store, did not stop 
at this. The regu- 
lar customers of the 
store and the pub- 
lic at large were a 
startled recently 
when the Bostonian 
store, with large 
newspaper ad vertise- 
ments, announced 
cash refunds to its 
customers, and at 
the same time point- 
ed out additional 
reductions on vari- 
ous lines. 


Dear Sir: 


you paid for yours. 


Extra Pairs Sold 


A letter similar to 
the one reproduced 
was sent to each 








Please come to our store at your earliest 
convenience, present this letter and receive from us 
the cash refund to which you are entitled, in accord 
with the following explanation: 


On October 28, 1920, we revised the prices on 
811 shoes in our store, we also advertised that we would 
guarantee tnese prices against a furtner reduction up to 
January 1, 1921. Tne wholesale costs of shoes have de- 
clined further than we thought they would and our snoes ers. 
are now selling from Fifty Cents to One Dollar less than 


We are simply keeping our word when we ask all 
customers, who nave purchased shoes here since October 
28, 1920, to come in and get their Fifty Cents or One 
Dollar, depending upon the kind of shoes they selected. 


thank you, 


VAN METER'S BOSTONIAN SHOE CO 


Ica 


yesterday is of such 
an unusual nature 
that it elicitsareply. 
When I purchased a 
pair of shoes “from 
you recently I was 
satisfied with the 
price and no refund 
entered in my mind. 
Business methods 
like yours should 
commend patronage 
from all who have 
been your custom- 
I appreciate 
the notice whether 
I call for the ‘Fifty 
Cents or Dollar’ or 
not.” 

Mr. Van Meter is 
highly gratified with 
the results of the 
plan. Besides in- 
creasing patronage 


December 9, 1920. 








person who had pur- 
chased a pair of 
shoes from the lines that were further reduced 
asking that the customer come to the store 
at his earliest convenience and _ receive the 
cash refund to which he was entitled. Customers 
were requested to present their duplicate sales slips. 
In case the slip had not been preserved, the letter 
itself sufficed, for an accurate record had been kept 
of every pair of shoes sold and the name of the cus- 
tomers had been taken at the time of the sale. 

The plan met with a phenomenal response. Many 
came back for their cash refund, and a goodly portion 
of those who did return bought another pair of shoes, 
allowing the refund to apply on the new pair. On 
Saturday morning, December 11, out of 41 who re- 


and building up con- 
fidence, the scheme 
has served as a barometer of the satisfaction of those 
who have bought shoes at his store. 

Mr. Van Meter wants to know when a pair of 
his shoes are not satisfactory, for he realizes that 
repeat-customers are the backbone of a shoe business. 





A Factory Fire 


The F. E. Adams Shoe Company’s factory at Sea- 
brook, N. H., devoted to the manufacture of women’s 
high-grade footwear, was destroyed by fire on Wednes- 
day evening of this week, January 5. 

Mr. Adams has made arrangements for a temporary 
location near by. 
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What the Western Wholesalers Think of Business 


Conditions in the Trade 


Chicago, January 3. 
NDER the title ‘Prospective Trade Condition 
| | Bulletin,’ Secretary S. W. Campbell of the 
Western Association of Shoe Wholesalers has 
sent out a resume of business predictions made by 
members of his association. In general, the opinion 
prevails that more nearly normal times in the industry 
are not far distant. Some of the individual opinions 
are as follows: 
E. F. Carpenter 
Guthmann, Carpenter & Telling, Chicago 
I am not given to prophesying, but nevertheless 
I am not afraid to venture a prediction that business 
will be better after January 1. It 
couldn’t be worse. Candidly, | 
think there will be quite a good 
many purchases made during Jan- 
uary and February and a fair 
trade during the Spring. 
George D. Chandler 
Smith-Wallace Shoe Co., Chicago 
If the American public would 
work more for prosperity and talk 
less about disaster the situation 
would right itself very quickly. 
I am satisfied there are buyers if 
the prices are right. I know that 
our prices are right, and believe 
that this is the case with the shoe 
wholesalers and manufacturers 
generally. 


J. Harry Selz 
Selz, Schwab & Co., Chicago 
We have had six months of dim- 
inished buying and curtailed pro- 
duction; surplus stocks throughout 
the country are rapidly disappearing; buying will soon 
begin and steadily and surely increase. 


W. G. Colvin 
Rice & Hutchins Chicago Co., Chicago 
1 feel that the year 1921 will be largely what we 
make it. While there are certain fundamental eco- 
nomic laws which will remain in force, yet I cannot 
help but believe that if we have the proper faith and 
confidence in our country, in our customers and in 
our product, and back up that faith with sufficient 
energy, the year 1921 will be a fairly satisfactory 


one. 
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PHIL A. BECKER 


President Western Association of 
Shoe Wholesalers 
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G. P. Butterworth 
Marion Rubber Co., Marion, Ind. 

We do not job leather shoes, only rubber footwear. 
We anticipate that future business in rubber foot- 
wear will be moderately slow. Conditions will be 
governed by the amount of snow and Winter weat)ier 
in the next sixty days to clean up retailers’ stocks on 
hand. Taken over the 1921 buying period, however, 
we do not think there will be much falling off in y»I- 
ume, if any, as production in the rubber footw: ar 
line has not exceeded consumption for the past f ve 
years and will not likely overtake consumption in 
the next five years, consequently we look for a 

good trade although the buying 
may drag somewhat, due to general 
dullness in the shoe trade. 


E. B. Piekenbrock 


E. B. Piekenbrock & Sons, 
Dubuque, Ia. 

Conditions just now do not ap- 
pear as favorable as we would like 
them; nevertheless, we think that 
1921 should be a fairly good year. 
During the past sixty or ninety 
days the dealers have bought 
practically nothing, and admitting 
that the public has also cut down 
its purchases, it still remains true 
that merchants have in the meap- 
time sold a great many goods 
and must, of necessity, buy shoes 
in the near future. A retailer can 
not do business with a stock of 
end sizes only. Once confidence is 
restored, it is our opinion that trade 
in all lines will pick up quickly. 


L. Matless 
Huiskamp Bros. Co., Keokuk, Ia. 
Retailers’ stocks being reduced should put them in 
position to buy reasonably. They must need goods, 
as they have made practically no Spring purchases. 
Business will improve ‘gradually as confidence is es- 
tablished that prices have reached low limit. 
Jesse F. Streng 
Streng-Thalheimer Shoe Co., Louisville, Ky. 
Merchants will probably buy shoes just as 
need them until they are absolutely satisfied 
prices have reached rock bottom. I believe we 
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The question of how to get 
more shoes sold as Christmas 
gifts has been one of shoe- 
dom’s puzzles for many a 
year. This year it was 
solved, at least temporarily, 
by the Cambridge © Shoe 
Store, Cambridge, Mass. 
They figured, first, that more 
useful presents would be 
given this year because of 
the financial depression; and, 
second, that the great bulk 
of presents would go to chil- 
dren because, while adults 
might decide to forego giv- 
ing presents to their own 
kind, they certainly would 








They Guessed What Kind of a Christmas 
It Was Going to Be---and Guessed Right 








never allow the day to go 
present-less for the children. 
So they trimmed their win- 
dow with children’s shoes 
and slippers in the front 
ranks and sold a heap of 
them. In fact, it was one of 
their best Christmas weeks. 

Incidentally, the window 
trimmer made good use of 
the theory that motion at- 
tracts. In the window de- 
voted to men’s shoes was 
placed a_ revolving stand 
which almost forced passers- 
by to take notice. F. L. 
Haley and F. J. Wellings ar- 
ranged the trim. 








have a normal Spring business as far as total volume 
is concerned, but do not expect any large orders or 
any future buying. “7es4 


Geo. H. Hillman 
Melze, Alderton Shoe Co., Saginaw, Mich. 

We do not look for any great demand for shoes 
soon after the first of the year, as we cannot see any- 
thing that would warrant it, especially in our section, 
where the automobile industry is a big factor in trade 
conditions. It will be March or April before business 
opens up to any extent. 


G. A. Krause 
Hirth-Krause Co., Grand Rapids, Mich. 

There won’t be much doing before February, a 
short, brisk spell in the Spring, followed by only a 
fairly active Fall and Winter, and if the “‘head hunt- 
ers” across the water quit their jobs in the near fu- 
ture, prosperity the world over will begin in the 
Spring or Summer of 1922. 

J. H. Murray 
A. W. Hartman Shoe Co., Duluth, Minn. 

Retail shoe stocks are depleted in the territory 
served by us. We believe conditions will decidedly 
improve shortly, as merchants, to do business, will 
find it necessary to place orders. We feel the bottom 
has been reached, and with that assurance merchants 
will not hesitate. We look for a fair year ahead. 





Wm. H. Cadwell 
C. Gotzian & Co., St. Paul, Minn. 
Shoe manufacturers and wholesalers of the North- 


west are making preparations for an active business, . 








beginning with the new year, believing that the re- 
tailer will find himself in urgent need of merchandise 
after inventory taking, and that he is satisfied to- 
day’s quotations offer an excellent opportunity to 
replenish his stock without hazard. 
J. E. Rounds 
Foot, Schulze & Co., St. Paul, Minn. 

Due largely to weather conditions, we do not an- 
ticipate a heavy advance business on warm goods and 
overshoes for the Fall season of 1921. The leather 
business will not come in volume until the Spring 
opens up, and then, more than likely, it will come 
with a rush. 





F. C. Wheeler 
McElwain-Barton Shoe Co., Kansas City, Mo. 

Liquidation of stocks on the shelves of the retail 
dealers is going forward rapidly and they must soon 
commence to buy for their current needs. Very few 
orders fér Spring have been placed and we therefore 
look for more activity in the market after January 1. 

C. A. Battreall 
Battreall Shoe Co., St. Joseph, Mo. 

I earnestly think the bottom has been reached and 
there will be an early revival of business immediately 
after January 1, at which time I feel reasonable but 
conservative buying will prevail. 








Jackson Johnson 
International Shoe Company, St. Louis, Mo. 
Europe has always been our best customer; there- 
fore her inability now to buy and pay for our surplus 
commodities is the direct cause of the collapse in 
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prices in this country. No permanent improvements 
in business can come until something is done to enable 
Europe to buy our commodities. The formation of 
the proposed one hundred million dollar foreign trade 
corporation will do more than anything else to start 
business again. It is therefore up to the business 
men of this country to financially support that or- 
ganization. 


Wm. M. Sloan 
McElroy-Sloan Shoe Co., St. Louis, Mo. 

We think the volume of business will be consider- 
ably increased over volume of business for months of 
November and December. We believe that condi- 
tions will gradually grow stronger and better until 
we get onto a normal basis. 


Phil A. Becker 

Geo. F. Dittmann Boot & Shoe Co., St. Louis, Mo. 

The revival of business depends solely upon the 
free movement of crops, attended by liquidation of 
accounts, and while collections are fair, indicating 
that retailers are doing some cash business, reports 
are comparatively adverse. Shoes are cheap today 
at replacement value, and merchants can buy with- 
out fear of further severe recessions. Wholesalers’ 
stocks of Spring shoes are light, with practically no 
commitments for future delivery, and a revival of 
buying will shortly find the market bare of desirable 


goods. 


Robt. L. Lund 
Lund-Mauldin Co., St. Louis, Mo. 

Market conditions for the coming six months will 
be determined by the disposition of buyers to pur- 
chase shoes. With hides below pre-war prices and 
leather in many cases offered at less than cost of pro- 
duction, all based on a still somewhat depreciated 
dollar, it is reasonable to conclude that the raw stock 
market is practically at bottom. Indeed, some ad- 
vances are already in evidence. There is also evi- 
dence that shoe stocks in many places are low and 
that some buying must be done in the immediate 
future. 

Harry Vinsonhaler 
Vinsonhaler Shoe Co., St. Louis, Mo. 

The next three months will be guess work. The 
great trouble with all merchants and manufacturers 
will be to contend with the fact that retail merchants 
are not sure about prices, and until prices are stabil- 
ized very little buying will be done. 


Glenn C. Wharton 
Kirkendall Shoe Co., Omaha, Neb. 

Most merchants still have large stocks and will 
follow hand-to-mouth policy until they have liqui- 
dated further. Shoe prices based on today’s raw ma- 
terial prices have eliminated the speculative element 
therein, so that buying in a moderate way should 
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start shortly after January 1 and continue to improve 
gradually throughout the year. 


W. F. Lyon 
The Cady-Ivison Shoe Co., Cleveland, Ohio 
January and February will yield us a larger volume 
of business than any similar period in the past, and 
will be the result of hard work, careful buying, in- 
tensive salesmanship and a cheerful acknowleig- 
ment of our desire to remain in this world until we ire 
really needed elsewhere. 
Sidney J. Eisman 
The Charles Meis Shoe Co., Cincinnati, Ohio 
I feel very optimistic about Spring business. The 
retailer has liquidated his stock and will be ready to 
buy for the coming season, but not heavily, and we 
will have to work harder and call oftener, but if we 
“keep on the job” I feel that Spring of 1921 will show 
very satisfactory results. 





GOVERNMENT PERMITS CHANGE OF 
INVENTORY BASIS 
(Concluded from page 35) 

by reference to the actual sales of the taxpayer for a 
reasonable period before and after the date of the 
inventory. Prices which vary materially from the 
actual prices so ascertained will not be accepted as 
reflecting the market and the penalties prescribed for 
filing false and fraudulent returns may be asserted. 
Goods in process of manufacture may be valued for 
purposes of the inventory on the lowest of the fol- 
lowing bases: (1) the replacement or reproduction 
cost prevailing at the date of the inventory; or (2) 
the proper proportionate part of the actual finished 
cost; or, under abnormal conditions, (3) the proper 
proportionate part of the sales price of the finished 
product, account being taken in all cases of the 
proportionate part of the total cost of basic elements 
(materials, labor and burden) represented in such 
goods in process of manufacture at the stages at 
which they are found on the date of the inventory. 
The inventories of taxpayers on whatever basis taken 
will be subject to investigation by the Commissioner, 
and the taxpayer must satisfy the Commissioner of 
the correctness of the prices adopted. He must be 
prepared to show both the cost and the market 
price of each article included in the inventory. [t is 
recognized that in the latter part of 1918, by reason 
among other things of governmental control not 
having been relinquished, conditions were abnormal 
and in many commodities there was no such scale of 
trading as to establish a free market. In such a case, 
when a market was established during the succeeding 
year, a claim may be filed for any loss sustained in 
accordance with the provisions of Section 21! (a) 
12 or Section 234 (a) 14 of the statute. See articles 
261-268.”’ 
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Economic Conditions 


Boston, Jan. 3. 
PROGRAM of unusual interest has been ar- 
A ranged for the annual convention of the 
National Boot and Shoe Manufacturers’ 
Association to be held in New York City, January 
18 and 19. In addition to important committee 
reports, such subjects as scientific sales development, 
the ethics of price guarantees, governmental policies 
and general economic conditions will be taken up and 
discussed by experts. The complete program as 
announced today by President J. Franklin McElwain, 
is as follows: 
Tuesday, January 18th 


10:00 A. M.—President’s Address, J. F. McElwain, and 
Report of Secretary, Sol Wile. 
Reports of committees, recommendations and discussions: 


a. Trade Expansion—H. H. Morse, chairman. 


b. Credits and Trade Acceptances—H. E. Choate, chair- 
man. 


c. Uniform Terms—Oscar C. Davis, chairman. 

. Measurement of Leather—W. H. Denham, chairman. 
e. Cost Accounting—H. E. Slayton, chairman. 

f. Tariff—-Hon. A. S. Kreider, chairman. 

g. Harvard Research Bureau—Elmer J. Bliss, chairman. 


h. Report of representative to National Industries Con- 
ference Board—Perley G. Flint. 


1:00 P. M. to 2:30 P. M. Luncheon. 
2:30 P. M.—Taxation: Survey and Discussion—R. P. 


a 
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Strap and Buckle Pump of rich tan, 
calf skin designed by O’Connor 
& Goldberg, Chicago. 


Program Announced for Manufacturers’ Meeting 


Speakers to Talk on Sales Development, if 
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and Other Subjects 
















Hazzard, member of Taxation Committee of National In- 
dustrial Conference Board. 

3:30 P. M.—What Do Your Salesmen Sell Besides Shoes? 
—Bruce Barton. 

Scientific Management in Sales Development—Willard E. 
Freeland, Assistant Sales Manager, Winchester Repeating 
Arms Company, and chairman of Committee on the Or- 
ganization and Functions of the Sales Engineering Depart- 
ment, of the Taylor Society. 

Wednesday, January 19th 

10:00 A. M.—Survey and Discussion of the General Busi- 
ness and Market Situation and Merchandise in the Hands of 
Manufacturers, Wholesalers and Retailers. 

a. From Standpoint of Women’s Shoes by John C. McKeon, 
Mark W. Selby, Frank R. Briggs, Raymond P. Morse, John 
J. Holters, A. M. Creighton, F. L. Emerson. 

b. From Standpoint of Men’s Shoes by Henry W. Cook, 
John S. Kent, John W. Craddock, Frank S. Farnum, Elmer 
J. Bliss, Herbert T. Drake. 

1:00 P. M. to 2:30 P. M. Luncheon. 

2:30 P. M.—Recommendations as to the adoption of 
styles, lasts, leathers and’ patterns by Frank W. Briggs, 
Henry W. Cook, John C. McKeon. 

Ethics of Price Guarantees—C. T. Murchison, Assistant 
Professor of Economics, University of New York. 

Survey and Discussion of Trade Abuses and Recommen- Hs 
dations as to Corrective Methods—Frank S. Farnum. 

Conclusions, recommendations and resolutions publicity 
and findings committee. 

6:30 P. M. Banquet—Grand Ball Room. | 

Future Governmental Policies and the Effect Upon In- 
dustry—Ex-Senator John W. Weeks. 

Banking and Economic Conditions—George E. Roberts, 
Vice-President, The National City Bank, New York City, 
and Ex-Congressman J. Adam Bede. 
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One Hundred and Fifty Lines to Be 
at Chicago Exposition 


Chicago, January 4. 

HE Chicago National Shoe Exposition at the 
Palmer House, January 12 to 15, following 

““* directly in the wake of the big Milwaukee show, 
will present a real opportunity for the merchant to 
complete, before returning home, the buying which 
he has begun at the National Convention. His mind 
will be pretty well settled both as to styles and prices 
and the approximately 150 lines on display will give 
him an excellent opportunity to fill in any gaps which 
have been left open. Included among the exhibitors 


will 


Room 


No. 


517 


6 


126 
150 
589 


mo 


Jam 


684 


506 


637 


420 


108 


660 


be the following: 


Concern Address 
Alden, Walker & Wilde 
East Weymouth, Mass. 
Allied Shoe Company 
Ault-Williamson Shoe Co. 
Auburn, Maine 
Alden, C. H., Company 
Abington, Mass. 
\ Boyd-Welsh Shoe Company 
St. Louis, Mo. 
Bedford Shoe Company 
Carlisle, Pa. 
Bradford Shoe Co. 
Columbus, Ohio 
Brown Shoe Co. 
St. Louis, Mo. 
Buckley Shoe Company 
Brockton, Mass. 
Colmary, A. H., & Co. 
Baltimore, Md. 
Civilian Shoe Company 
Ward Hill, Mass. 
Dundee Shoe Mfg. Company 
Dundee, II. 
Douglas Shoe Company, W. L. 
Brockton, Ma s. 
Duttenhofer-Stevens Company 
Cincinnati, Ohio 
Drake, Bert E., Company 
Brooklyn, N. Y 
Drew, Irving Company 
Portsmouth, Ohio 
Emery- Marshall Company 
Haverhill, Mass. 
Evans, L. B., Son Co. 
Wakefield, Mass. 
Ferris Shoe Company 
Cleveland, Ohio 
Forbush Shfoe Company 
North Grafton, Mass. 
Gluck, Maurice 
Chicago, IIL. 
Goodrich, H. B., & Co. 
Haverhill, Mass. 
Green, Daniel, Felt Shoe Co 
Dodgeville, N. Y. 


Salesman 

H. G. Holloway 
Adolph Rosenberg 
O. L. Rappleye 
Robert McKnight 
E. W. Schnetke 
W. B. Bowen 

R. R. Ratcliff 

x. A. Will 

Fred. H. Kilgour 
John J. Fisher 
John Van Buren 
George J. Bertman 


Ross R. Myers 


E. J. McLaughlin 


Lloyd McGinnis 
Frank J. Drufke 
J. B. Laughlin 
Frank D. Brown 
C. W. Scruggs 


Charles W. Snow 


W. A. Ramsdell 


J. M. Quinn 


608 Harrison Shoe Company 
Boston, Mass. 

414 | Helming-McKenzie Shoe Co. 

416 Cincinnati, Ohio 

482 Holters Company, The 
Cincinnati, Ohio 

558 Heywood Boot & Shoe Co. 
Worcester, Mass. 

413 Haggerty, P., Shoe Company 
Washington, C. H., Ohio 


629 Huntington Shoe & Leather Co. 


Huntington, Ind. 
419 Homan-Hughes Company 
Cincinnati, Ohio 
508 Helmers, Bettmann & Co. 
Cincinnati, Ohio 


589 Johnson-Baillie Shoe Company 


Millersburg, Pa. 

627 Johansen Bros. 
St. Louis, Mo. 

622 Krohn, Fechheimer Company 
Cincinnati, Ohio 

616 Knox Shoe Company 

458 Kirkendall, F. P., & Co. 
Omaha, Neb. 

118 Keith, Preston B., Company 
Brockton, Mass. 


518 Lattemann, J. J., Shoe Mfg. Co. 


Brooklyn, N. Y 

452 Lounsbury-Matthewson & Co. 
South Norwalk, Conn. 

424 Lunn & Sweet Co. 
Auburn, Maine 

421 Legg, A. M., Shoe Company 
Pontiac, Ill. 

526 | Little, A‘ E., Company 

554 Brockton, Mass. 

423 Manss-Owens Company 
Cincinnati, Ohio 

456 ' Menihan Company, The 
Rochester, N. Y. 

427 Metropolitan Shoe Company 
Whitman, Mass. 
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Shown 


William H. Kroll! 
J. E. Baumann 
Ben C. Davis 
W. O. Holloway 
J. P. Haggerty 
A. W. Hart 

C. W. Challis 
Sol Blomberg 

W. B. Bowen 

G. Langenecker 


Lou Brown 
Adolph Rosenberg 


E. M. Lindsey 
W. Gillespie 
Frask B. King 
W. P. Aber 

H. R. Estes 

C. H. Ebert 
W. M. Oakman 
Fred C. Earl 
Frank J. Satek 


Dave Morris 


640 Mishawaka Woolen Mills Company 


Mishawaka, Ind. 

681 Moore-Shafer Shoe Mfg. Co. 
Brockport, N. Y. 

456 Nahm Bros. 
Philadelphia, Pa. 

Onli-wa Fixture Company 

Dayton, Ohio 

524 Outing Shoe Company 
Boston, Mass. 

683 Parker, Holmes & Co. 

406 Pedigo-Weber Shoe Company 
St. Louis, Mo. 

612 Pedigo-Weber Shoe Company 
St. Louis, Mo. 

530 Pontiac Shoe Mfg. Company 
Pontiac, II. 

523. Plant Bros. & Co. 
Manchester, N. Y. 


Orville Romig 


Lloyd McGinnis 


E. F. Knight 
S. J. Kohn 


H. J. Nicholl 
M. W. Scherff 
J. E. Legg 


H. B. Rosenth:! 


(Continued on page 48) 
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“The Peddler of Pessimism” 


‘With a Piece of Wet Spaghetti 
For a Backbone 


By FRED F. FIELD 
Field & Flint Co., Brockton 


up must come down”’ is all: that ails the 
shoe business of today. . Shoes went 
up with war-time expansion. Shoes came down 
with after-the-war deflation. Nothing very 
serious about it—nothing to warrant our join- 
ing the chorus of calamity 
howlers. The shoe business 
was a fairly prosperous busi- 
ness, as we recall it, before the 
war. What is there to hinder 
it from being a profitable busi- 
ness now and in the future? 
\bsolutely nothing, except the 
mental attitude of those en- 
gaged in it. 

The United States of Amer- 
ica was never more prosperous 
than it is today. We have one- 
fifteenth of the world’s popu- 
lation and one-third of the 
world’s wealth. Let that sink 
in and soak in! Read it over 
again. One-fifteenth of the 
world’s population has one- 
third of the world’s wealth. 

There are 110,000,000 people 
in these United States who have cultivated the 
life-long habit of wearing shoes. It is exceed- 
ingly unlikely that they will now attempt to 
cultivate the habit of going barefoot, nor is there 
any likelihood that they will compromise and 
wear sandals or moccasins or Chinese slippers or 
wooden sabots. They are going to continue to 
be the best-shod people in the world. 

They will continue to buy the best shoes made, 
which are American-made shoes, as long as 
they have the money to buy them. And they 
have the money, although there are evidences 
of unemployment, the condition is a temporary 
one. There are two prominent causes of this 


‘he old saying trite and true “What goes 


condition. First, the shifting of labor from ab- — 


normal endeavors, occasioned by unnatural war- 

time conditions, to normal lines of production. 

Shipbuilders and munition makers, for instance, 

are returning to their normal work. This shift- 

ing is bringing labor face to face with its re- 
sponsibility to render a fair 
day’s work for a fair day’s pay. 
The unnatural period of war- 
time inflation when inefficient 
labor could command any price 
it asked is being followed by a 
return to sanity and the will- 
ingness and eagerness on the 
part of labor to render full 
value for its wage. 

The second cause is this very 
attitude of pessimism and the 
peddling of it, which slows up 
industry, throws sand _ into 
the gear box and drops a 
monkey wrench into the 
delicate machinery of bus- 
iness. 

Let’s get out of it. 

The only thing that is wrong 
with the United States today 

is the way we look at it. 

Swap about a peck of pessimism for an ounce 
of optimism and see if this country doesn’t look 
pretty good to you. Let’s follow the motto of 
“Smile, damn you, Smile’’ and make the other 
fellow do it too. 

Before long we will all get in the frame of 
mind of being anxious to drape a good hickory 
club artistically around the frame of the fellow 
who comes in with a tale of woe about hard 
times. 

The road to prosperity is clear, industry is 
tuned up to run on all six cylinders, step on the 
gas of Optimism and LET’S GO! 
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NEWSPAPER CAMPAIGN 
STILL CONFIDENCE IN BUYING PUBLIC 
(Concluded from page 40) 

Shoe Company, Felix Vorenberg of the Gilchrist 
Company, J. J. Buckley, president of the Massa- 
chusetts Retail Shoe Merchants’ Association, Henry 
E. Hagan of H. E. Hagan & Co., Arthur D. Anderson 
of the ‘Boot and Shoe Recorder,’ James H. Stone of 
the Shoe Retailer, A. H. Lockwood of the Shoe and 
Leather Reporter, and a number of other prominent 
retailers, and men connected with the shoe industry. 

“The meeting turned out to be a very important 
one, and as a result of it a resolution was passed which 
carried with it the pledges of the different associations 
represented to support Mr. Vorenberg in the work 
which he has started for the purpose of eliminating 
the injurious propaganda which was gaining strength 
every day. 


Newspaper Campaign Planned 

“A committee was appointed also which drafted 
a letter, copies of which were mailed to the heads of 
prominent banks for the purpose of having them 
view the situation in the proper light. A movement 
was also put on foot to try to get the newspapers 
throughout the country to start a campaign which 
would tend to instill in the minds of the general 
public a spirit of confidence in place of that spirit of 
dissatisfaction and unrest which has been caused by 
many of the articles which have been published in the 
past. The matter is still in its inception, but a good 
start has been made and we hope that many benefits 
will be derived from this rather unusual conference.”’ 


Resolutions Adopted 

The following resolutions expressing the opposition 
of the association to a tariff duty on hides were 
unanimously adopted: 

“RESOLVED: That the New England Shoe 
Wholesalers’ Association reaffirms its opposition to 
the placing of a duty on hides as provided in the 
Smoot Bill now pending in Congress, believing that 
any tariff on raw materials required by the tanning 
industry of the United States would be uneconomic 
and detrimental to the leather and shoe industry as 
well as to the consumer of footwear. 





ONE HUNDRED AND FIFTY LINES TO BE 
SHOWN AT CHICAGO EXPOSITION 
(Concluded from page 46) 


Address Salesman 


Room Concern 
No. 
529 Piekenbrock, E. B., & Sons 
Dubuque, Iowa 
Reed, E. P., & Company 
Rochester, N. Y. 
Reynolds, Bion F. 
Brockton, Mass. 
Reynolds, Drake & Gabel 


North Easton, Mass. 


Herman Rosenband 
Ralph Stadeker 
Eugene A. Bailey 


Fred A. McGiffin 
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Shoe Specialty Mfg. Company: 
St. Louis, Mo. 
Stonefield Evans Shoe Company 
Rockford, II. 
Slater & Merrill, Inc. 
South Braintree, Mass. 
Sullivan, P., & Co. 
Cincinnati, Ohio 
Shakno, W. K. 
New York, N. Y. 
Statson Shoe Company 
South Weymouth, Mass. 
Smith, G. Edwin, Shoe Co. 
Columbus, Ohio 
Selby Shoe Company 
Portsmouth, Ohio S. C. Herr 
Thompson Bros. Shoe Company } Dave Davis 
Brockton, Mass. Joe Kalisky 
Thayer, N. B., & Co. 
East Rochester, N. H. 
Tweedie Boot Top Co. 
St. Louis, Mo. Frank A. Mahle: 
Thompson-Crooker Shoe Company 
Boston, Mass. Fred M. Johnsor 
Upham Bros. Shoe Company 
Stoughton, Mass. 
Weber Bros. Shoe Company 
North Adams, Mass 
Walk-In Shoe Company 
Schuylkill Haven, Pa. 
Wall, Streeter & Doyle, Inc. 
North Adams, Mass. 
Wise & Cooper Co. 
Auburn, Maine 
Wichert & Gardiner 
Brooklyn, N. Y. 
Wolnicar Shoe Company 
Brooklyn, N. Y. 


Chicago Exhibitors 


J. W. Carter Chicago Company 
Chicago Spat & Legging Company 
Converse Rubber Company 

H. F. C. Devenmuehle & Son 
Faust Shoe Company 

Flexible Shoe Mfg. Company 
Florsheim Shoe Company 

S. Freehling & Son 

Groves & Rood 

Hecht Fixture Company 

Hamton Shoe Company 

Harry M. Husk Shoe Company 
Henry Kleine & Company 

A. S. Kreider Company 

Levie Shoe Company 

Little Chick Shoe Company 
Novelty Shoe Company 

National Shoe Company 

Rice & Hutchins Chicago Company 
Scholl Mfg. Company 

Selz Schwab & Company 
Sinsheimer Bros. & Company 

J. P. Smith Shoe Company 
Standard Show Card Works, Inc. 
J. E. Tilt Shoe Company 

The Stanwear Shoe Company 
Steinbrecher Mfg. Company 

H. B. Tucker Shoe Company 
Tweedie Boot Top Company 
United States Rubber Company 


W. C. Patterson 
Sam Pathy 
L. W. Porges 


W. T. Dickerson 


E. R. Scudder 


Wm. A. Jacobser 


H. G. Holloway 


Thomas Daly 
G. W. Harris 
W. B. Bowen 
A. F. Doyle 
Oscar J. Newton 
James T. Baker 


J. B. Laughlin 


Chicago, Ill. 
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Views of the new Fifty-eight custom- 


Beacon Shoe Store 
in Oklahoma City. 


ers can be seated at 
one time. Wom- 
An impression of an’s rest room in 
width given in a rear of store. An 
room only 20 feet 


wide. Windows are 


exceptionally good 


feature isj lowness 


36 inches deep and of shelving, making 
22 feet long from ladders unneces- 
sidewalk to doors. sary. Floor is all tile. 


A PAB Specter tame tg hen: ~ 
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The Style Idea Spreads to Children’s Shoes 


Clever Merchandisers Find Dividends in 
Complete Stocks of Juvenile Footwear 


a variety as big folks. There are play shoes 

and school shoes, party shoes and semi-dress 
shoes, boudoir and gymnasium shoes, skating boots 
and hunting boots, bathing boots and carriage boots, 
leggings of leather and cloth, arctics and rubbers. 
Retail merchants who realize the big business possi- 
bilities of a complete stock of children’s shoes have 
fully equipped their stores with the many novelties 
offered in children’s styles, and these clever mer- 
chandisers find that it pays. 


| ITTLE folks have footwear styles in as great 


A Special Department 


One exclusive shoe store in a big city, which does 
a record-breaking children’s business year in and 
year out, has devoted an entire floor to its little 
folks’ department. This department carries chil- 
dren’s hosiery in wools and silk and cotton lisles; 
also moccasins and a full line of findings. The find- 
ings department is well advertised by a case, fitted 
throughout with a series of drawers. Each drawer 
has a narrow compartment behind its glass front, 
which displays a sample of the merchandise carried 
in the back of each drawer. The back compartments 
are large enough to carry the entire findings stock. 
This arrangement is most effective and occupies a 
minimum amount of space. 

The atmosphere in the children’s department above 
referred to is strictly juvenile. Here the youngster 


may frolic for a while, without disturbing the older 
people. 
Some Snappy Styles 

Styles noted the other day in one of the most 
successful children’s shoe departments were a youth’s 
dancing shoe of patent leather, in an oxford, with 
spring heel, and turn sole; a party slipper for a 
young miss in patent leather, strap effect; a child’s 
bronze ankle tie with bow, and a white buckskin 
and patent leather ankle tie. 

A play shoe was shown in a rough mahogany 
leather with welted soles, in both high and low 
effects. The play shoes for the youth were of a more 
rugged type than the play shoe for the girl. For 
semi-dress, a straight last in a Russia calf lace boot 
was displayed. A boy’s storm boot was shown in 
heavy oil grain, fastened at the top with a buckled 
strap. This looked very “‘grown-up”’ indeed beside 
a tiny fur-trimmed moccasin for the two-year old. 


Even a Skating Boot 


Rubber boots and socks. to go inside the rubber 
boots were displayed. A skating boot of heavy 
Norwegian grain calf, nine inches high, was showr 
beside a pair of skates. Some boots had skates 
attached. There were also the double-runner skates 
for the child of three or four years, as the Americad 
child is a hardy product and begins his out«oor 
Winter life at an early age. There were ballet 
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The Inquiring Reporter, seeking light from 
the public on the subject of high wages, high 
prices, low wages and low prices, found a ma- 
jority of persons very definite in their desires. 
What they want is high wages and low prices— 
an ideal arrangement. Why hasn’t some one 
thought of that before? By all means, let us 
have it. 

The farmer might begin it. He could pay 
his farm hands, say, $10 a day. Then he might 
sell a calf to the butcher for $10. The butcher 
could pay his assistant $10 a day and sell the 
meat and hide for $10. The tanner could pay 
his workman $10 and sell the hide for 50 cents. 
The shoe manufacturer could pay his men $10 
each and sell a pair of shoes for $2 or $3. The 
retailer could pay clerks $10 each and sell the 
shoes for $3 or $4. Thus the farmer could 
supply his family with shoes from the hide of 
one calf, and all would be lovely—very lovely. 
Of course, the cost of feeding the calf, paying 
the farm hand, and maintaining the butcher, 
the tanner, the shoemaker, the retailer, and the 
clerk would take care of itself. 

Apparently, from the answers given to the 
Inquiring Reporter. that is about the line of 
reasoning followed by the majority of the public. 
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slippers and some very tiny models in black satin 
for the tot of two years. 

Felt boudoir slippers in brilliant reds and blues 
nodded invitingly at the little tots, while those in 
the more dainty shades made a quiet appeal to the 
mothers. 





Payrolls Show Decrease 


Bureau of Labor Reports Decrease, Also, in 
Number of Employes 

Washington, D. C., January 2—The Bureau of 
Labor Statistics has received reports showing the 
employment and wages paid in boot and shoe and 
leather factories in the months of November, 1919, 
and November, 1920. Thirty-two leather manufac- 
turing establishments reported 17,603 persons em- 
ployed in November, 1919, as compared with 12,173 
in November, 1920, a decrease of 30.8 per cent. The 
payrolls also show a decrease from $424,844 in No- 
vember of last year to $315,315 in the same 
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The A B C of Economies 


[From the Chicago Tribune] 


Such a demonstration of chaotic ignorance of 
the most simple laws of economics is astonishing. 
In it we may find the answer to much of our 
present business and industrial depression. It 
is such a viewpoint which prompts the ignorant 
worker to slacken his effort in order to make 
his job run over a longer period. It is such a 
viewpoint which makes a factory shut down 
in order to keep up prices by restricting supply. 
It is such a viewpoint which makes a merchant 
hold his goods at high prices rather than turn 
over his stock several times at low prices. 

It is crass ignorance. While an individual 
here and there may profit by such methods at 
the expense of his fellows, the general prosperity 
upon which everyone must ultimately depend 
is shaken if not shattered. Low prices and low 
wages go hand in hand. High prices and high 
wages do likewise. Wages can buy only what 
wage earners produce. Business efficiency and 
workers’ efficiency which eliminate waste are 
the only things which can possibly bring about 
comparatively low prices with comparatively 
high wages. 

The man, who makes two blades of grass 
grow where one grew before, and that man only, 
is headed toward the ideal condition sought. 
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month this year, a decrease of 25.8 per cent. Com- 
parisons are also made between the months of 
October and November of this year with regard to 
employment and wages paid in 32 leather manufac- 
turing establishments reporting. In October there 
were 13,198 and in November there were 12,206 per- 
sons employed, which is a decrease of 7.5 per cent. 
The wages paid in these establishments during these 
two months were $348,794 in October as compared 
with $315,905 in November, a decrease of 9.4 per 
cent. 





Profound Economics from the 


New Republic 


Alice: Why is everybody ruined? 

The Mad Hatter: Because the country is rich. 

Alice: How may the country impoverish itself in 
order that the people may prosper again? - : 

The Mad Hatter: We must sell our surplus abroad 
to people who cannot pay. 
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Watch Your Step 


Old Stuff Maeterlinck, the Belgian poet, wrote the 

: : Blue Bird and made it the symbol of happiness. 

Some sing the praise It goes without saying that the Blue Bird is not 

Of the good old days any relation of the Blue Laws, which are not 

When bold knights rode afield, designed to make people happy. The Blue Laws 

In cast-iron clothes intend to make the world truly good if it beats 
To heal the woes , them black and blue in reaching the result. 

Of the world with sword and shield. at 


And some still roar 
Of the Troubadour “T note,” said the president of the Dock and 
Who sang by the castle fires Drawbridge Trust Company, “that certain 
And tickled the ears politicians are calling on the country to trust 
Of damsels and peers the Common People and alleging that Lincoln 
With queer-looking harps and lyres. did it; but it is worth while remembering that 
the martyred President never worked in a bank. 
I'll trust the Common People myself if their 


But that old stuff 
paper is properly endorsed.” 


Which was good enough 
In the days that are dead and done a 
Is out of date, 
Wiped off the slate, KISSES 
Now we heal earth’s woes with a gun. 
The Troubadour 
Was a bit of a bore 
Who went chanting for Jack and Jill, 
They’d give him the hook ale ee 
= Aes pos wll deville Grumbling about hard times in the shoe trade 
‘ is only a mild form of ““Foot and Mouth Disease.” 
> = Forget it. When you're blue take a blue pill. 
The sun will rise tomorrow. Cold water was 
made to drink, not to throw on business. 


Kisses are sweetest, the story goes, 
Gathered where the mistletoe grows. 
Between ourselves, and under the rose, 
Where can I find such mistletoes? 


“T am almost on the verge of nervous prostra- 
tion,” said the irritated New Yorker. “New 
York has ceased to be the quiet and sleepy old Oe ae ee 
worn i one as, hn th rng cm 4° Enjoy the open Winter; eo an open min 
Whe ‘steaiigar comes t town eith-a gun end keep an open account with the shoe man; and 
takes us in. I am going where life and property = Panag’ aye a ng put your foot in. 
are safe and a man may sleep nights. I am go- eRe he ee 
ing to Mexico to spend the Winter with Pancho 
Villa, President of the Oajaca Peace Society.” A dirty hobo was arrested and sent up for 
thirty days and when he was discharged he 
3 Mel Dight fe never Dieht, complained bitterly that he had been ill-treated 

Tho treby goed don’t fight, and plundered. The sheriff drove him away with 

Nevertheless, your fight is won poh iggy and expisined, bles poaped se vight oe 

ven peck ond ees ae way. We disinfected him, if that is harsh 
When you mest a thag ot night. treatment! And he lost every scent he had when 

we gave him a bath and a scrub. He won't 
Ne En come back.” 


“The man who would lead and command 
must first learn to obey and follow,” said the Just now everybody is honoring the memory 
uplifter who was preaching efficiency to the of the Pilgrims and Puritans and some pious 
Leatherville Shoe Association. A shoe man, and enthusiastic souls are advocating the revival 


* * * cal 
* * * * 


+” * nd * 
é- not strong perhaps on obeying and following, follow the classic aphorism and to speak nothing 
* but you can bet your life I’m willing to take but good of the dead; but we draw the line on 


orders from anyone and follow him right up digging them up and letting them run the 
to the cashier’s window.” Commonwealth. 


Ps 


: 
| 


] 
. listening to this glib reformer remarked: “I’m of their blue laws. We are quite willing to 
4 
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San Francisco, January 2. 
HE city of Paris shoe department was opened 
March 1, 1920, by Carol S. Wills in the City 
of Paris Dry Goods Company’s store. The 
floor space, which is flooded with daylight, is about 
60 by 60 feet. The handsome furniture is of walnut 
with cane seats and backs, in the Louis XV style. 
The carpet is plush, in French gray, bordered by 
Copenhagen blue, and the many shaded upright 
lamps are draped in the same blue, over American 
beauty-colored silk shades. All the pillars are 


Shoe Department in the City of Paris Store, San Francisco 


Turning the Shoe Department Into a Salon 


mirrored, each surface being made of eight small 
mirrors, jointed with tiny brass clamps. Handsome 
show cases end all the stock cases, each being of 
plate glass, with hooded lights. There are numer- 
ous floor mirrors, placed at angles which enable 
purchasers to obtain a good view of the fittings. At 
the entrance is a large octagonal show case, used to 
display an unusually fine and costly collection of 
shoe buckles. 

Roy Whalander is the manager of the depart- 
ment and he has a large and efficient force of salesmen 














Electricity and Shoe Fitting 

Electricity is aiding in getting more shoes fitted 
right. X-ray machines already are used in a number 
of stores, for testing the fit of the feet in shoes, as 
well as for determining the dislocation of joints, as 
for instance, in fallen arches, or in twisted toes, par- 
ticularly the great toe, where a bunion joint is apt to 
develop. 

Now comes the use of the electric massage machine, 
or vibrator, for correcting mild forms of foot troubles. 
For example, vigorous massage of the ankle joints 
will make them more supple, and will help to restore 
fallen arches to normal position. Twisted toes may 
be straightened by massage, aided of course, by the 
wearing of shoes that are fitted right. Also, massage 
will help to keep a good circulation of blood through 








the feet, and to remedy that common Winter time 


a 


complaint of cold feet. 


Some Round Numbers 


In round numbers, the American people wear out 
shoes at the rate of 25,000,000 pairs a month. Since 
last June, they have worn out. 150,000,000 pairs. 
Since last June the shoe shops have been making 
fewer shoes than usual. And the tnneries and shoe 
stock and like factories have been making less leather 
and fewer supplies for shoe factories. 

Of course, American people have been getting out 
shoes repaired, and otherwise have been making their 
shoes wear longer. Yet it certainly looks as if shoes 
might be too few when American people begin to 
buy with their old-time vigor. 
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Onvers 


Why Converse? 
Because each member of the Tire Sole Line is reinforced where 


the wear comes. 

Because while others have talked about making rubbers like a 
Tire we have .ctually developed such a line. 

Because t!.e Tire Sole Line has proved its worth to men who 


seek shoe service. 


Because the Big “C” pacs and arctics fit better and wear longer 


than any other line made. 
Because Converse Service means that we carry all numbers in 
stock and that your order will be shipped the same day it is received. 


Red Caboose —AIll the sterling quality of the Black Caboose in red 

a SORE rubber. 

Black Caboose—(Used to be “Men’s Carrier.”) Heavy duty work 

rubber, pure white double tire sole, Big C bottom, extra 

heavy upper, white top binding. Preferred by railroad 
men, dairymen, postmen, in fact; anyone who requires 

a rubber for hard grinding wear. 

Black Cruiser —An exceptionally popular shoe with lumberjacks. A 

rugged, good fitting over with white tire sole, Big “C” 

bottom, ribbed upper and topped with Eisendrath’s 

Standwett leather top, a leather that is absolutely 

guaranteed to be waterproof and freezeproof. 

Red Driver —A leading shoe in the lumber regions for those who 
prefer a shoe with a heel. Waterproof, freezeproof 
leather top. White tire sole, Big “C” bottom with 
ribbed upper of red rubber. “A bear for wear.” 


CONVERSE RUBBER SHOE COMPANY, Malden, Mass. 


Service Branches: 
New York—142 Duane Street Chicago—618-626 W. Jackson Bovlevard 
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A Welcome Change 


Men like to be “‘off with the old, 
on with the new,” but the careful 
dresser is doubly glad when the new 





is a pair of 
, Ps ¢ LUNDIN Shoes 
= 7 4 The Comfort, Durability and Style 
: of these fine Men’s Dress Welts 
eee make them unequalled Trade- 


Builders. Any man who wears 
them will tell you: 


ay The LUNDIN Shoe 
ere Ts right all through 


LUND-MAULDIN Ca 


| MANUFACTURERS 
Saint Louis U.S.A. 
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E are ready to take care of you on 
filling in any size from our stock 


department. 


Send for ‘‘Keith’s Konqueror”’ catalogue 
and price list. 


SS aa 08919 BS DE 


The PRESTON B. KEITH SHOE COMPANY 
BROCKTON (Campello Station), Mass. 


New York Office, 299 Broadway, Room 415 Boston Office, 207 Essex Street 


ee i 
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See Our Display Call On Us 


at Milwaukee Convention Palmer House Convention 
January 10, 11, 12, 13 Chicago 


Machinery Hall Booth 128 January 12, 13, 14, 15 
Room 546 


No. 6034 No. 6033 


We are ready for you for 1921 with the most complete line of High Class Fixtures, including vur 
famous interchangeable glass line—Period Wood Fixtures in large variety of designs. 


Our new 1921 Hoisery Form (for the Hose Department) is perfect in shape and poise. 
Headquarters for Window Valance, plushes and velours. 
Our window rugs are famous. 


Write and tell us what you are interested in—then we will send you catalogs and samples. 


THE HECHT FIXTURE CO. 


Medinah Bld¢g., Wells St. and Jackson Blvd., 
— CHICAGO, ILL. 


New York Show Room 
65-67 E. 12th St. 
Between Broadway and 4th Ave. 


























What makes the buyers stop and stare 
When footwear they must choose— 
The quality that’s always there 
In good RIALTO shoes 


Newport 


Every pair of Rialto Shoes are styled to 
a salability standard and made for use. - 
They come through construction uniform 
in grade and clean in workmanship. 


Let us tell you more about these thorough 
shoes. 


Rialto Shoes—Good- All-Ways 


RIALTO SHOE GOMPANY 


FACTORY, LYNN, MASS., 26 OXFORD ST. 
BOSTON OFFICE , 215 ESSEX ST. 
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Jobbing Buyers 
Boston 


I will be in Boston 
January 6 to 22, 
United States 
Hotel, Room 9— 
corner room. of 
Dining Room 
Alley. Murderer’s Row is 


in 


“pone 


but not forgotten.’’ Those interested 


in being ‘‘done good,”’ please 
and look me over— 


“Sky Parlor’’ Anderson 


Newcomb - Anderson Shoe 
Soft Soles for Jobbers 


Rochester - - N. Y. 


call 


Co. 
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Demers & Conwell 


Haverhill, Mass. 


Something New In 


Boudoir Slippers 


Light flexible stitchdown. Better soles 


and more flexible than the average turn. 


Black Kid - - - $1.35 
Colors yuki = 1.50 
CASE LOTS--PROMPT DELIVERIES 


BOSTON OFFICE 207 ESSEX ST. 
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IN STOCK! 


Ready for at once delivery! 


Nos. 80-82-84 
No. 80—Med. Vamp, 10-8 Heel. Cand D. 24-8. Price. ..$5.00 
No. 82—Med. Vamp, 14-8 Heel. Cand D. 24-8. Price... 5.00 
No. 84—Med. Long Vamp, 14-8 Heel. Cand D. 2}4-8. Price 5.00 







These numbers are made in our Black Glazed Pony, a light 
weight, fine grain stock which works up into a most pleasing 
shoe. 







Nos. 81-83-85 

No. 81—Med. Vamp, 10-8 Heel, Blumenthal’s 
Brown Side Leather, High Cut Lace. C and D. 
2%4-8. Half Double Sole McKay. Price........ $5.00 
No. 83—Med. Vamp, 14-8 Heel, Blumenthal’s 
Brown Side Leather, High Cut Lace. C and D. 
2-8. Half Double Sole McKay. Price........ $5.00 
No. 85—Med. Long Vamp, 14-8 —. ges 
thal’s Brown Side Leather, Hi Lace. C 

and D. 2-8. Half Double Sole McKay, Price 5.00 















































os. 90-92-94 
No. 90—Med. Vamp, NOs Heel, Black Liona High 
Cut Lace. C and D. 2-8. Half Double Sole 












i per eaererrrare Kierra arr $4.00 

No. 92—Med. Vamp “" past, Black Liona High 

Cut Lace. C and dD. -8. Half Double Sole 

ee, SR “45 4.00 

No. 94—Med. Lon, Vamp, 14-8 Heel, Liona Black FA 
High Cut Lace. . 24-8. "HalfDouble | 






Sole McKay. Weise... goo 6 vas DOU ve CUN 6 OC eRe 0 oE% 









Nos. 91-93-95 
No. 91—Med. Vamp, 10-8 Heel, Brown Liona 
High Cut Lace. Cand D. 2-8. Half Double 
ES MN os ncwcccawesocenees spare $4.50 


Jo. 93—Med. Vamp, jes. Heel, Brown: Liona 
‘High Cut Lace. C and D ~2%-8. Half Double 
OY ee, aa ee eee ae 4.50 


No. 95—Med. Long ’Vamp, 14-8 Heel,t Brown 
Liona High Cut Lace. C and D. 26-8. — . 
Double Sole McKay. Price... ..cccccccccscces 


, No. 3188—Wom- 
an’s 74-inch 
Foerderer’s Black 
Kid Goodyear 
Welt, Wingfoot 
Rubber — aft 
sible Last. 

E. Widths oy; 
Price. $5.00 


















No. 3188 














Nos. 81-83-85 
Also Nos. 90 to 95 





These shoes will be Che Harrisburg Shoe Mig. Cs. 


on display at the 






Milwaukee Conven- of Harrisburg, Pa. 
tion, Booth No. 93 WOMEN'S SHOES MISSZS SHOES CHILDRENS SHOES 


OF VALUE 
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| ‘MILWAUKEE | 


LAST CALL! 


FOR THE 


1921 N.S.R.A. CONVENTION 


TO BE HELD IN THE 


MILWAUKEE AUDITORIUM 


Milwaukee, Wisconsin 


January 10-11-12-13 


1921 NATIONAL CONVENTION COMMITTEE 


National Shoe Retailers’ Ass’n 


224 PLANKINTON ARCADE 
Milwaukee, : . - Wisconsin 
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Our 1921 Proposition 
Is Now Ready 


The Daniel Green Felt Shoe Company, sole makers 
of the famous Comfy slippers, have a very interesting 
merchandising plan for their dealers in 1921. 






A plan that will assure 





A Greater Profit on a smaller investment 
Real Service 
Larger Sales 







See our exhibit at the National Shoe Retailers’ 
Convention at Milwaukee in space No. 2 Main Arena 
of Auditorium. 













Our representatives will gladly explain the plan or 
we will mail you upon request our circular explaining 
the plan. 





Daniel Green Felt Shoe Company 
: Dolgeville; N.Y. 


116 East 13th St. 






4 ~ 





New York Office 





: GSlippers: 


= "PATENTEQ. JULY 28, F908 = 
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1921 SEASON FOR FELT BOUDOIR 
SLIPPERS LOOMS UP BIG | 


a ss merchants who place their orders now, will reap a har- 


OOM 
ee 


vest when cold weather comes. 


THE PARISIAN LINE is entirely different from any 
other —in color, design, style and workmanship. In quality? 
Well we use nothing lighter than 26 oz felt and from then to 32 0z.— 


enough said. 
Go to your jobber now. Ask to see the PARISIAN—none better 


made. 


Hii UPTO © TYEE ©THE biiliistihii 


ul 
——— ee 








made by PARISIAN SL 


| 195-197 Chrystie Street NEW YORK, N. Y. 


| TO THE JOBBING TRADE—Sanmples on Display at United States Hotel, Boston, Jan. 4th-15th, 1921 


eth 
ee 








THN OMOEA: 
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NO. 277 PLUS A % 
GUARANTEE FOR 


MEN’S 
Brown unlined blu- 
cher, two full soles, 
leather insoles, lea- 


ther doubler, Neo- SOLES must give good wear OR will be replaced and attached. 


lin Bottoms 


HEELS must give good wear OR will be replaced and attached. 


COUNTERS must give good wear OR a new pair of shoes 
will be given. 


= 
= 
= 
= 
UPPER LEATHER must give good wear OR a new pair of shoes = 
= 
= 
= 
= 


will be given. 


AN UNBEATABLE COMBINATION 
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Write or Wire for Sample Pairs Shipments, Case Lots Only 


racrosims TOMAHAWK SHOE CO. | 


Merril, Wis. TOMAH AWK, WISCON SIN Tomahawk, Wis. 


Tomahawk, Wis. 


HNUNHHNQ00000000000000000000E0000EEEEPOTEAEEEEEOOEELEREEEOCEET EEA 
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<0! & SHORE 
WORKERS UNION 


enol & SHOE 
WORKERS UNION 




































Mr. Retailer, why not handle 
Union Made shoes and have a 
Strong Selling Point? | 


Customers are not over-plenty these days. Then why not take advantage of 
our Nation-Wide Advertising Campaign now going on, wherein our Repre- 
sentatives are advising Labor Union Members to Buy Union-Made Shoes. 
Thousands of working people are being talked to each week, with the Buying 
of Union-Made Shoes as the Chief Argument. We did not Profiteer in Wages 
during the war period. We did not secure advances in wages within 50 or 60 
per cent of the advanced cost of living, and asked only for wage lists that would 
hold after the war period, when nearly normal conditions prevailed. We 
Played Fair, kept the factories running, and did not hold up producers with 
unfair wage demands. 


Our Representatives are now engaged in an organized campaign to bring this 
home to all members of organized labor bodies—with an emphatic, urgent call 
upon them to buy only shoes bearing our stamp. Therefore, Mr. Shoe Retailer, 
if you want the Business order shoes bearing the Union Stamp. 


Boot and Shoe Workers’ Union 


Affiliated with the American Federation of Labor 





246 SUMMER STREET - -  - ~ BOSTON, MASS. - 


CHAS. L. BAINE, Gen’! Sec’y-Treas. 





COLLIS LOVELY, Gen’! Pres’t 


































<oor & SHOR 
WORKERS UNION 








<n0l &S > 
WORKERS UNION, 
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A durable man’s shoe which is giving 
unusual satisfaction. Made solid all 


of grades, lined or unlined, heavy veal 
and side leathers of best-quality 


PFEIFFER, WOOD & CO. 


215 ESSEX ST., BOSTON, MASS. 
FACTORY AT NATICK, MASS. 





aa8 ns 
ON through. 
/ es Munson last, soft toe or cap, double 
| : sole, Goodyear welt, made in a variety 





Comfort Boudoirs and Ballets In Stock 


Immediate Shipments 


VICI KID BALLET 
Child’s, 844-11... $1.40 
Misses’, 1114-2... 1.45 
Growing Girls’ 
2-6 


Gym Oxford. Misses’, 
1.45 


Growing Girls’. er 


Women’s Whole 
Quarter Comfort, 
7-8 Rubber ts Women’s Whole 
uarter Comfort 
utton, 7-8 Rubber 
ee $2.75 


Comfort Blu. Oxford, 7-8 
Rubber Heel...... $2.50 


Also 1, 2, 3 Strap Sandals, High and Low Heels 
All Turn Sewed and Fine Bright Cab. Terms 2 per cent 10 days, net 30 


THE BAY STATE SLIPPER CO., Haverhill, Mass. 




















[921 





| =e 
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= 
Where Do We Go 


ROCHESTER--- 


of Course! 


Rochester assures you a cordial welcome 








Tenth Semi-Annual 


| To be held at POWERS HOTEL, Rochester, N. Y. 


JANUARY 17-22 


Here will be not only 





| Rochester’s Leading Lines of Shoes 


| but other lines from New York State and elsewhere, also 


Leather, Lasts, Fixtures, Findings, etc. 


Every Exhibit in a Separate Room, 


thus avoiding pushing, crowding and confusion in buying. 


Rochester Welcomes You! 


Held under the auspices of the 


Rochester Association of Traveling Shoe Salesmen. 





from Milwaukee, Boys? | 





ROCHESTER SHOE STYLE SHOW } 











.————. 
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Nine 
Smart New 
Low Shoes 

In Stock 


SS 


18/8 Louis Covered Heel 15/8 Modified Leather LXV Heel 
'" ‘TURN WELT 
Style No. B656 in Black Suede A Style No. B674 in Black Kid 


Style No. B658 in Brown Suede - . ° 
Style No. B660 in Gray Suede Style No. B673 in Brown Kid 





Booth No. 1 
Main Arena, N. S. R. A. Convention 





Rochester Shoe Style Show 


Powers Hotel—January 17-22 
Rooms 600-601-602 











CAN 
SHIP 


Military Heel Cuban Heel 
WELT 


WELT 
Styl i — i i Style No. B112—Black Kid 
yle No. B677—Medium New Shade Russia Stele No. B129—-Brown Kid 


Calf Two-strap with Buckles ° Style No. B116—Mahogany Calf 
Sizes AA and A,4to714 B,3%to7}4 CandD,3t07% 


Terms: Net 30 Days 


The Menihan Company 


IN STOCK DEPARTMENT 


Rochester, N. Y., U.S. A. 
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Much Buying Expected at Rochester Style Show 


“\ UITE a deal of water has passed under the 
( bridges since a group of enterprising shoe sales- 


men in the city of Rochester launched what . 


was regarded as an extremely uncertain venture in 
July, 1916—a shoe style show, and time has brought 
a rich reward to crown the efforts of those pioneers. 
From coast to coast, men of sound business sense and 
practical training in the shoe craft today are unani- 
mous in voicing their strong approval of the plan 
projected here. The idea of a show where every line 
of shoes made in the city’s factories could be shown 
under one roof to facilitate greatly the turnover of 
goods has taken root and has grown into a luxuriant 
plant whose fruit is an object of admiration every- 
where. ’ 

Following the great Milwaukee conclave, the eyes 
of the shoe world will be turned toward Rochester, for 
on January 17 to 22, inclusive, the 10th semi-annual 
shoe style show will be held in the Powers Hotel un- 
der the auspices of the Rochester Association of 
Traveling Shoe Salesmen. And it is no secret that 
this display of the splendid products of the city’s 
master shoe workmen will make a stronger bid than 
ever before for the favor of the buyers who will come 
here to the shoe exposition from every state in the 
union and from the Dominion of Canada. 


A Stabilizing Influence 


Especially opportune will this season’s show be in 
view of the unsettled state of the shoe craft from tan- 
ner to retailer. No more stabilizing influence for the 
shoe business could be furnished than substantial 
buying, and the prospect of heavy buying already 
looms large. No attempt has been made to hide the 
fact that retailers have held back, timid because of 
the constant declining prices. But the time when 
retailers can hold back nears an end, and such events 





as the Rochester Shoe Style Show will take the edge 
off the depression by stimulating buying, thereby 

strengthening the values of stocks on hand and giving 
new life to the industry. 

Fortunate in the fact that it follows immediately 
the Milwaukee gathering, Rochester’s show will not 
be. lacking in enthusiasm. Like a great gridiron 
battle, Milwaukee will witness the kick-off to normal 
times and hosts of representatives of the shoe .in- 
dustry will come to the Flower City to see the trick 
formations and the ball in play. In Rochester shoe 
men first will see the application of those great truths 
which will be brought out with compelling force at 
Milwaukee. In Milwaukee, the industry will be 
awakened. In Rochester, it will begin its triumphant 
march to fresh victories. 


All of Western New York 


With the ready consent of Rochester’s manufactur- 
ers, the R. A. T. S. S. has extended the privilege of 
exhibiting to all the factories and shoe houses of 
western New York, also Buffalo, Syracuse and other 
cities in the state which are making vast strides in 
shoe production. There also will be displays of 
leather, lasts and findings. As in past years, the show 
will not be run for profit, and this has enlisted the 
interest of many exhibitors. Spread before the buyer 
who comes to Rochester will be an impressive pano- 
rama of displays that will facilitate speedy and 
economical buying of stocks with a minimum ex- 
penditure of effort. 

Two whole floors, the fourth and fifth, of the Powers 
Hotel have been engaged for the exposition, and 
steps will be taken to make the layouts as attractive 
as possible. But the exhibits at the hotel probably 
will not captivate the eye of the buyer any more 
than the tours through the great shoe manufacturing 
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SAOEZ | 
At the 


N.S.R.A. 


Convention 


Pins 


Mezz anine 


Jan.10 


Bassano 

SHOE STYLE 
SHOW 
Room 57 

PowERs HoTe. 
er 17-22 





MOORE- AIAFER’ 
“SHOE “MFG °CO”* 
BROCKPORT. N.Y USA. 
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establishments here, which will be arranged as an 
additional feature. Much pride has been evinced 
in the character of the factories where super-footwear 
is created, for they are well-lighted, well-ventilated 
and equipped with the most modern shoe machinery 
to produce those Rochester-made shoes for women, 
children and infants which are known fer their 
superlative qualities. 


Excellent Program Arranged 


An attempt to eliminate the fatigue that may come 
from gazing upon scores of exhibits and closely 
scrutinizing the displays will be made by the 
traveling salesman through a number of entertain- 
ment features. An orchestra will dispense classical 
music, as well as syncopated jazz tunes on the exhibit 
floor. Then a dance will be held for visitors to the 
city. : 
In addition, there will be get-together noon 
luncheons each day at the Powers Hotel, and round- 
table talks on vital shoe problems in which the leaders 
in the discussion will be men whose names stand at 
the top of the list of those prom- 
inent in the craft. 

Seldom has such a pretentious 
advertising. campaign been under- 
taken as that which will herald the 
10th semi-annual show here 
throughout the length and breadth 
of the country. More than 70,000 
cards headed “After Milwaukee— 
Rochester,’ containing on the re- 
verse side a time-table with best 
trains from Chicago going East, will 
deluge the Milwaukee conclave. 
About 20,000 greeting cards and 
invitations announcing the show 
have been sent to shoe retailers, 
and other novel devices for adver- 
tising Rochester’s latest exposition 
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CHARLES H. HELMER 
Chairman of Executive Committee 
Rochester.Style Show 


69 








will be in evidence at the N.S. R. A. meeting. If a shoe 
man leaves Milwaukee ignorant of Rochester’s show, 
the executive committee disclaims any responsibility. 


History of Previous Shows 


As the final arrangements for the show are being 
completed, the committee in charge looks back with 
interest on the first attempt to hold a shoe style show 
in this city. That was in July, 1916, and three floors 
of the Powers Hotel were used. Frank J. Le Pine, 
at that time with D. Armstrong & Co., now with 
Williams, Hoyt & Co., saw the great possibilities of 
such a show and offered the suggestion. His suggestion 
fell on fertile ground: The traveling salesman recog- 
nized the merit in it, and the manufacturers also 
readily assented to the experiment. That was the 
beginning which has culminated in one of the per- 
manent publicity features of a great city. 

On the Executive Committee of the 10th semi- 
annual show are the following: Chairman, Charles H. 
Helmer of the Empire Last Works; Treasurer, Roy F. 
Schneider, of John Kelly, Inc.; Secretary, Rossiter L. 
Seward, of the ‘“ Boot and Shoe 
Recorder’; A. J. Peok, of Burrows 
Shoe Company; Clarke B. Rowley, 
of Sherwood Shoe Company; Frank 
Stevens, of W. B. Coon Company; 
W. J. Keefe, of Kauffman-Fickett 
Shoe Company, Inc.; Clayton 
Hultgren, of Dugan & Hudson Co.; 
Jack Galway, of C. P. Ford & Co.; 
S. B. Vaisey, of Burrows Shoe 
Company; G. E. Connor, of E: P. 
Reed & Co.; Harry M. Joy, of Joy, 
Clark & Nier; C. M. McCarthy, of 
C. P. Ford & Co.; Frank Shafer, 
of Moore-Shafer Shoe Manufac- 
turing Company; W. D. Byrne, 
S. C. Gloud, of Leach Shoe 
Company. 
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Style Shoes of Quality 








Many new and attractive styles 
will be displayed by Utz & Dunn 
Co. at the following places: 


N.S. R.A. 
Milwaukee, Wis. 
Display Booth 173, Mezzanine Floor 
January 10-13 





——— 


._—__— 


Rochester Shoe Style Show 
B 580H Rochester, N. Y. 
Black Suede Riveria Sandal turn, Powers Hotel, Room 500 
Pasadena last, 2%4-inch full Louis January 17-22 


wood covered heel. 


| Tie 


SSS 


— 
ee 


One of the new and attractive Utz & B M 
Dunn models which will be displayed oston, Mass. 
at Booth No. 173 at the Milwaukee United States Hotel—Room 54 


Convention. P 
During the month of January 


= > 





This style, together with many other We invite you to make the above 


new models, will be displayed at Mil- 
waukee, Rochester and Boston. Booths your Headquarters. 


UTZ & DUNN CO. 


ROCHESTER; N. Y. 
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Exhibitors at the Rochester Shoe Style Show 
















Women’s Shoes ‘ ; 
500 Utz and Dunn Co. 600-601 The Menihan Company. 
502 Williams, Hoyt & Co. 602 Carfagno Shoe Company. 
504 W. B. Coon Co. 604-606 C. P. Ford & Co. % 
: 539 Frank W. Hahn Co. 610 Kauffman Fickett Company, Inc. 
i : 547 Piehler Shoe Company. 639-643 Dunn & McCarthy. i 
! ’ 548 Diamond Shoe Company. 645-647 Daniel Green Felt Shoe Company. 7 
550 Blum Shoe Manufacturing Company. 648 D. Armstrong & Co., Inc. t 4 
552 Joy, Clark & Nier. 654 Sherwood Shoe Company. x 
554 John Kelly, Inc. 655-656 Nathaniel Fisher & Co. 
557 Burrows Shoe Company. 658 Jeremiah Phelan’s Sons, Inc. 
569 J. Heilbrunn & Sons. 663 J.J. Kalb & Sons. 







Moore-Shafer Shoe Mfg. Company. 671 Leach Shoe Company. 












Men’s Shoes 


507 Marion Shoe Company. 548 Diamond Shoe Company. 
539 F. W. Hahn Company, Inc. 652 M.A. Packard Company. 
565 Charles A. Eaton Company. 


Misses’, Children’s and Infants’ Shoes 


502 Williams Hoyt & Co. 555 Wilson-Carpenter Company, Inc. 
508 Imperial Shoe Company. 555 George J. Wilson Company, Inc. 


523 Flexible Shoe Company. ne es i ng ave ; 


539 F. W. Hahn Company, Inc. 658 Jeremiah Phelan’s Sons, Inc. 
547 Piehler Shoe Company. 663 J.J. Kalb & Sons. 
667 Schrier & Venor. 
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Leather 


506 C. D. Brown & Co. 614 Amalgamated Leather Companies. 
611 F. Hecht & Co. 615 Trostel Leather Company. 


Lasts 


563 Rochester Last Works 607 United Last Company. 


Miscellaneous 


Staytite Mfg. Co., Inc. (Heel Fasteners) 573 The Shoe Retailer. 
565 Boot and Shoe Recorder 666 The Case-Hoyt Corp. (Printers) 


I bdsllllbl lal tealdabdeat 








































NY ME 





WE ed ed 








BOOT AND SHOE RECORDER Jan. 8, 192] 












We Cordially Invite You To Visit Us at 
Rochester Shoe Style Show 


January 17-22 — Room 552 


N.S. R. A. Convention 
Booth 165 


Mezzanine Floor 


BLACK KID—OOZE INSERT 
No. B241—Black Kid vamp and fox, with 
black ooze calf ankle and instep strap in- 
sert. Black Kid under. cut-out... 16-8 
kid covered Wood Louis Heel. Turn $7.25 






























BROWN KID—OOZE INSERT 





No. B240—Brown Kid vamp and fox, No.B243—All Black Ooze Calf, One-strap 
- Model. 16-8 Black Suede Covered bors 
with brown ooze calf ankle and instep = ouig Heel, Turn.............-- $7.25 








strap insert. Brown Kid under cut-out. B245 B 
16-8 Brown Kid covered Wood Louis - Mode 163 Brown Suede _ 
pe Wood Louis Heel. Turn ....$7.50 


Snap Up Your Salse—ORDER TODAY! 





SFE 









Cee eee eee ee eeneeee 











Terms: Net 30 Days 


JOY, CLARK & NIER, Inc., Rochester, N. Y. j 







































for the Shoe and Leather Trades 


POWERS HOTEL 


Rochester, N. Y. 


10th ANNUAL SHOE STYLE SHOW | 
under the auspices of the 
ROCHESTER ASSOCIATION OF 
TRAVELING SHOE SALESMEN 
will be held at this hotel 
Jan. 17 to 22, 1921 


Write or Wire for Reservations 





“* Headquarters’ 

































CENTRALLY LOCATED 
400 ROOMS WITH BATH 
CUISINE UNEXCELLED | 


Known from Coast to Coast for its 

hospitality and service, “The Powers” POWERS HOTEL 
is the unanimous choice of the shoe JACOB MESSNER, President 

traveling fraternity. ROCHESTER, N. Y. 
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IN STOCK 


For Immediate Shipment 


Miitelitiie 
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MAT GOAT WELT BLACK OOZE TURN . MAT GOAT TURN 





- B 463—Mat Goat, Welt (Imitation Turn No. B462—Black Ooze, Turn, Black Satin No. B461—Mat Goat, Turn 
Sole). 212 Last, 518-8 Leather Louis Heel, Pearl Quarter, 212 Last, 17-8 Satin Covered a Covered Baby Lous ood Heel nat Bae 
DME... ..cie. cree $6.00 Louis Heel, Pearl Buttons.........0..08 $7.25 aS a a oe ae $7.00 





No. B'455—Havana Brown Kid, 205 Last, No, B 446—Black Glazed Kid, 205 Last, 14-8 No. 'B 456—Dark Brown Calf, Welt, = Lent, 
$5.50 14-8, pee Heel, Imitation Tip. . 9S. 


14-8tHeel, Imitation Tip.. ...........- 86.00 SEGED, AURMMMIG TID. .foccccccccsdvdces 
Widths and Sizes 


Terms: Net 30 Days 








FORD STYLES ON DISPLAY 














MILWAUKEE N. S. R. A. CONVENTION | F 
Booth 8 Main Arena, Rochester Section £ 
; 5 
ROCHESTER SHOE STYLE SHOW, Rooms 604-606 | = 
C. P. FORD & CO., Inc., Rochester, N. Y. 
’ New York City, 127 Duane St., E. H. Talbot and Jack Galway = 
TIOCQHHHOUT OU OU OU EO UO  O Meu st > 
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Those 
Detter 


Shoes 


reveal in their 
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The choice of well groomed women, the women 
who appreciate style that is supported by sturdy 
wearing qualities. 





Sherwood Super-McKays offer profit and pres- 
tige possibilities. 


Write for information or visit our display at 


Milwaukee N.S. R. A. Convention 
Booth No. 7—Rochester Section—Main Arena 


Rochester Shoe Style Show 
January 17-22 
Room 654 


Sherwood Shoe Company 


Rochester, N. Y. 
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Pla-Mates are a standard that enables the dealer to avoid loss. 
Season and clean-up sales are not necessary, and the stock turn-over 
can be. frequent with the aid of the Pla-Mate Stock Department. 


The original Pla-Mate quality has been maintained from the beginning. 
Write for new prices on Pla-Mate Shoes 


: ROCHESTER SHOE STYLE SHOE 


Jan. 17—22 inclusive Room 501 


Williams, Hoyt & Co. - - - Rochester, N.Y. 
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NO PRICELSLASHING REPORTED 


Merchants Continue to Liquidate 
On 20 Per Cent Reduction Basis 


Contrary to expectations among 
many consumers, the shoe merchants 
of Milwaukee did not follow the Christ- 
mas holiday with the same sweeping 
price reduction announcements which 
came from some of the department 
stores and the dealers in men’s and 
women’s apparel. Neither will the 
shoe trade join in with most other mer- 
chants in “knocking the bottom” out of 
prices, which has come with the begin- 
ning of a new year. Nevertheless, 
boot and shoe men are continuing to 
liquidate their stocks at the 20 per 
cent reductions which they have been 
offering for the last two or three months, 
and they are reporting a willing re- 
sponse by the buying public. 


Good Business on Rubbers 


A severe cold wave early in the closing 
week of December was followed by a 
spell of mild weather which turned 
streets into slush and mud puddles. 
The result was that the run on rubber 
goods was very heavy. Sales of arctics 
tc women and misses were far and away 
the largest in volume this year. It was 
to be noted, however, that there is a 
more moderate tone to the demand, 
young as well as older women preferring 
the less radical styles of ‘“goloshes.” 
The wearing of arctics with all but one 
or two buckles fixed is going out of 
style in Milwaukee, judging from street 
appearances in the last week or two. 





To Urge Better Packing 


The Milwaukee Association of Com- 
merce has brought to the attention of 
shippers and receivers of freight the 
conditions’ existing’ as the result of 
efforts of the Western Weighing and 
Inspection Bureau to prevent the 
transportation of frail, insecure and 
improperly marked containers. In 
respect to Milwaukee shipments, the 





Milwaukee 


official record shows that in the past 
six months exactly 14,782 packages 
were tendered to carriers in defective 
condition, requiring repair or replace- 
ment before being accepted by the 
inspectors. Boot and shoe manu- 
facturers have adopted the suggestion 
of the Association of Commerce traffic 
bureau to post all employes, especially 
in shipping departments, to exercise 
the greatest care in packing to prevent 
losses as well as delays. 


Bank Clearings Increase 


Milwaukee bank clearings, a good 
index of business conditions for com- 
parative purposes, show an increase of 
$225,000,000 for 1920, compared with 
$52,000,000 increase at the close of 
1919. The total clearings for the year 
just closed aggregated $1,824,000,000, 
by far the largest in the history, of the 
city. The biggest month’s clearings 
were in March, when the total reached 
$167,600,000. For December clearings 
amounted to $146,500,000, which, how- 
ever, is considered satisfactory in com- 
parison, although December included 
Christmas and holiday business gen- 
erally. 


Tannery to Resume 


The Louis A. Weisse Company, She- 
boygan Falls, Wis., which took over the 
business of the C. H. Weisse Company, 
following the destruction of the Weisse 
tanneries by fire on September 30, 1919, 
expects to resume operations shortly 
after January 15. A large new tannery 
and leather manufacturing plant has 
been erected at a cost of more than 
$200,000 and will have a considerably 
larger capacity than the old plant. Mr. 
Weisse is a son of the founder of the 
business, and a brother to Charles H. 
Weisse, former Congressman, who was 
at the head of the Weisse Company at 
the time of the conflagration, and who 
was killed under falling ruins two days 
after the fire. 


Store Addition Opened 


The Boston Store of Milwaukee, one 
of the largest department stores in the 
Northwest, on December 30 formally 
celebrated the completion and placing 
in service of an eight-story addition, 
and the addition of two stories on the 
old building, which now covers one- 
half of the square block bounded by 
Grand Avenue, Third, Fourth and 
Sycamore Streets. All executives of 
the store gathered with the entire staff 
of employed for the exercises, which 
included a flag-raising and an address 
by Phil A. Grau, business manager of 
the Milwaukee Association of Com- 
merce. Nat Stone and Carl Herzfeld, 
the principal owners of the store, also 
made brief talks on hopes and plans 
for 1921. 


Retired Merchant Dies 


Henry Zastrow, a real pioneer of the 
retail shoe trade of Milwaukee, died 
December 26, at the home of his 
daughter in this city at the age of 77 
years. He was born in’ Germany, 
December 9, 1844, coming to America 
in 1867. He entered the employ of the 
elder Ripple as an apprentice and in 
1872 established his own store and shop 
on Winnebago Street, later moving to 
Vliet Street, where he conducted a suc- 
cessful business for many years. 


New Factory Rumored 


A report from Kenosha, Wis., is to 
the effect that the W. E. Donley Shoe 
Company, one of the newer manu- 
facturing concerns of southern Wis- 
consin, is contemplating the erection of 
a factory during the coming year. 





Made Head of Engineering Firm 


William Baum, consulting engineer 
for the Holeproof Hosiery Company of 
Milwaukee, and one of the best known 
industrial engineers of the United 
States, on January 1 entered the con- 
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SILVER SHOE CO. Haverhill, Mass. 
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sulting industrial engineering field as 
head of William Baum & Co., Chicago. 
He will specialize in the development of 
engineering menagement systems and 
the betterment of industrial relations. 
He expects to continue his present con- 
nection with the Holeproof Company 
and as consultant for a number of other 
hosiery, boot and shoe, and box con- 
cerns. 


Legislature Being Watched 


With the convening of the Wisconsin 
Legislature in regular biennial session 
at Madison on Monday, January 3, 
the boot and shoe trade of this state, 
together with retail merchants in other 
lines, is engaged in a campaign of 
vigilance to prevent or at least mini- 
mize attacks on dealers in the form of 
new laws or amendments. The boot 
and shoe trade is fortunate in having 


_ Retailers’ Federation, 
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become affiliated with the Wisconsiy 
organized 4 
Madison on the closing day of tho ap. 
nual convention of the Wisconsin Re. 
tail Shoe Dealers’ Association las; 
August. Oscar H. Morris, exec itive 
secretary of the Federation, was el«cted 
a member of the State Senate from one 
of the wealthiest Milwaukee dis‘ rict; 
last November and is on the job to ac 
as watchdog for the business men of the 
state. 


New Factory Nearly Completed 


The Milwaukee Box Toe Company, 
now located at 140 Reed Street, Mil. 
waukee, expects soon to move ino it; 
new factory at Fond du Lac A: enw 
and Hickory Street, on the nort’iwest 
side of the city. It will share a large 
new plant costing nearly $100,000 with 
the Novelty Knitting Mills. 


Cleveland 


HEAVY BUYING EXPECTED 


Cleveland Merchants to Place Or- 
ders at Milwaukee 


In view of developments in the trade 
here, it seems conservative to venture 
the prediction that Cleveland shoe 
merchants will purchase more shoes for 
Spring wear at the Milwaukee conven- 
tion than they ever did at any other 
Winter gathering of their organization. 
Notwithstanding special efforts, and 
they were strenuous ones, to induce the 
merchants in this city to make their pur- 
chases for Spring before the Milwaukee 
meeting, a great many of them still 
have the majority of their Spring goods 
to purchase. 

Some of the larger merchants have 
been in the market for goods, on the 
theory that a multitude of orders will 
later swamp factories, but the majority 
have held off, although in the last two 
weeks buying for Spring has picked up 
considerably. It is estimated that 50 
to 75 dealers will: make the trip from 
Cleveland to Milwaukee, and in the list 
will be several from Northern Ohio. 


THE FATE OF STRAPS? 


Merchants Wondering Whether 
They Will Be Good Next Spring 


While it is significant that the strap 
effects have had a marvelous sale here 
through the Fall and Winter months, 
there are some store managers who are 
wondering whether the fad will last 
through the Spring. 

The shoe with straps is a warm 
weather or moderate weather model. It 
should enjoy its largest sale next Spring 


and Summer under ordinary conditions, 
but at stores like the Ames Company, 
the Taylor Company, Higbee and 
Halle’s one can hear speculation as to 
whether the strap will spend itself in 
the popular demand for the mode! this 
Winter. 

The strap has cut far into the sales 
of high shoes in this city. The dealer 
who did not buy heavily of boots is now 
congratulating himself as he passes out 
strap shoes and low shoes. 

While there are dealers who are skep- 
tical or cautious about the strap shoes, 
there are many others who seem to 
think that straps will go better than 
ever in the moderate and hot weather. 
They also are arguing that white shoes 
with straps will take mighty well when 
the warm days of Summer set in. 

These dealers argue something like 
this: No new model that really became 
popular ever wore itself out in a single 
season. A really popular model is good 
for two seasons at the least, while others 
have been going three and four seasons. 

At the Kline store it was argued that 
the strap came in with a rush out of its 
regular season—it came in here during 
the Winter. When the regular time 
comes for the strap shoes, they'll go 
like “hot cakes.” In the Winter 
months the straps have had to have the 
arctics accompany them, for no womab 
would care to risk her health by appear 
ing on the street in strap shoes with 
the temperature at zero without arctics 
for covering. 


Style Change Expected 
At the May Company and Bailey 
stores it was argued that with so maty 
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sales of low shoes, pumps and oxfords 
being made this Winter, and with so 
many of the women going through the 
Winter months in shoes that ordinarily 
are worn in the Spring, there will be a 
notural demand for a change in models 
in the Spring. This also, it was argued, 
wuld help swell the sales of straps. 








Shoe Travelers Are Hosts 


Many managers and clerks from the 
retail stores of the city were guests at a 
bell given in the Benedict Academy, 
D cember 28, by the Cleveland Shoe 
T:avelers’ Club. All along the line deal- 
ers and clerks the next day were ex- 
p: -ssing their appreciation of the hos- 


New 


MERCHANTS FAIRLY BUSY 


Find That Public Will Buy at Certain 
Price Level 


The passing of 1920 was accomplished 
with few regrets on the part of retail 
shoe merchants, manufacturers and 
jobbers. As the old year sank into past 
history, the trade here turned its face 
hopefully toward the future, and not 
without some good cause. The closing 
week of 1920 found most of the local 
merchants fairly busy serving belated 
Winter buyers, many of whom were 
brought into the stores by liberal price 
reductions. Not a few merchants have 
successfully demonstrated that the pub- 
lic can be induced to buy, and that mer- 
chandise need not necessarily be given 
away. On the other hand there appear 
to be definite limits above which the 
public will not go on the price proposi- 
tion. 

Few complaints were made of the 
closing week’s business in shoe circles. 
Several interesting sales were staged in 
New York, Brooklyn and Newark, 
which brought out great crowds of real 
purchasers. At many of the sales cus- 
tomers purchased more than one pair of 
shoes, indicating that purchasing power 
has not decreased to the point that some 
of the pessimists maintain. 


Clearance Sales Begin 


Instead of waiting until January to 
announce clearance sales, many of the 
merchants began clearing their stocks 
immediately after Christmas. Some 
new low levels in prices were struck for 
broken lots, but no radical reductions 
were made in complete stocks. R. H. 
Macy & Co. sold a good sized lot of 
women’s shoes in broken lots at $3.89, 
one of the lowest prices reached here in 
some time. Stern Brothers also con- 
ducted a notable sale of women’s shoes 
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pitality shown by the travelers, and 
there were many expressions of hope 
that the event would be repeated, either 
annually or at closer. intervals. 


Few Boots Being Sold 


Moderate weather that prevailed 
during the week of the holidays held 
down the sales of shoes, although mer- 
chants kept busy with special sales. 
High shoes are being pushed the hard- 
est just now, and probably there never 
was a season more unfavorable to boots 
than the one through which the trade is 
passing. The weather was moderate. 
Spring overcoats have been in order 
most of the Winter. 


York 


at $8.75 a pair. Cammeyer’s con- 
tinued their sale at two prices, $6.95 and 
$9.95, with successful results. Cam- 
meyer’s also ran a special sale of chil- 
dren’s shoes, under their Shookid brand, 
during the holiday week, using exten- 
sive advertising space to carry the 
message of the sale to parents whose 
children were home from school during 
the week. 


McCreery Opens New Department 


James McCreery & Co. celebrated the 
opening of their women’s and children’s 
shoe department with a special sale. The 
department has been shifted from the 
34th Street side of the second floor to 
the annex, where it has been given a 
much larger space and has better light. 
The new department has the appear- 
ance of a separate room and is decorated 
in a style that marks it out from the 
rest of the store. The walls and wood- 
work are of a light buff or cream, taste- 
fully relieved with a frieze depicting 
small children in the act of trying on 
enormous boots. 


New Rice & Hutchins Store 


A new Signet shoe store of the Rice & 
Hutchins chain will be opened ‘at 135 
West 42d Street, near Broadway, in 
February. Alterations are now being 
made on the building. A new light- 
colored stone front is being erected and 
the building will house several other 
high class retail concerns in other lines. 


Charles H. Lee Dies 


Charles Henry Lee, 66, a prominent 
leather merchant, died Saturday, Jan- 
uary 1, in the Broad Street Hospital, 
New York City. He was the grandson 
of Gideon Lee, once Mayor of New 
York. The deceased inherited the 
leather firm of Lee & Co., and in 1893, 
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when it was acquired by the United 
States Leather Company, Mr. Lee 
became a director of the latter or- 
ganization and was active in its manage- 
ment for 15 years. In 1904 he organ- 
ized the Andeas Trading Company, 
an export and import company, and in 
1911 he founded Lee & Co. He was 
also interested in numerous other 
concerns. 


A MESSAGE OF OPTIMISM 


**Good Shoes Always in Demand,”’ 
Says Dr. A. Posner 


“It is my opinion that business will 
be increasingly good,” says Dr. A. 
Posner in a statement issued by Dr. A. 
Posner, Shoes, Inc. ‘People will con- 
tinue to buy the necessities of life and 
to pay fair prices, but the business will 
go to those merchants who return most 
quickly to the old standards and the 
old ideas. Good shoes will always be in 
demand. 

“The retail merchant will have to 
exercise every possible care and cau- 
tion in buying. He must establish his 
business on a firm foundation. He 
must choose sources which are consistent 
and reliable. He must, wherever pos- 
sible, build upon the merchandise and 
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the reputation of manufacturers whose 
product is known and who, by virtue 
of real quality and extensive advertis- 
ing, have established a demand for 
their product. 

“The race is to the swift. 

“Everything points to an unprec 
edented volume of business for me: 
chants who play the game right.” 


EMPLOYES’ BONUS 


Distributed by Emery & Beer 
Company, Inc. 


Emery & Beers Company, Inc 
owners and distributors of “Onyx 
Hosiery, signalized the holiday seaso:: 
which closed the old year with a dis 
tribution of over $16,000 in the form ©’ 
a bonus to employes. This is the thir. 
occasion within the past year on whic : 
this company has distributed a cor 
siderable bonus, and is in line with th 
policy of profit-sharing announced b 
President Joseph H. Emery in January, 
1920. 

In addition to direct profit-sharin: 
the employes of Emery & Beers Com- 
pany also are insured by the firm unde 
a group policy, each employe being 
insured for a year’s salary. 


Brockton 


SHOE SHIPMENTS FOR 1920 

Brockton shoe shipments for 1920 as 
compiled by the “Brockton Enterprise” 
totalled 611,006 cases or 15,275,750 
pairs, valued at $110,744,837.50. There 
was a loss of 148,346 cases over the 1919 
shipments. This was Brockton’s lowest 
shoe output in 19 years as a result of 
unprecedented and country wide condi- 
tions in the industry. Parcel post 
shipments in 1920 made a gain, totalling 
465,150 pairs against 360,000 pairs for 
1919. 

Brockton Concerns in Strong 
Position 

Notwithstanding the losses and set- 
backs suffered by local shoe manufactur- 
ing concerns the past year, they begin 
the new year in a strong financial and 
well equipped position with price re- 
adjustments to meet new requirements 
and an optimistic view of the future. 


Factory In Stock Departments 

The year 1920 showed high water 
mark in the sales of shoes from in stock 
departments in Brockton factories. 
Trade demands were for small lots and 
sizing-up orders requiring immediate 
deliveries. A further increase in orders 
for factory stock shoes is looked for. 


New Factory Dedicated 


George E. Keith Company’s No. 11 
factory was dedicated early this week 
by the directors of the company. This 
building is of reinforced concrete and 
glass, is 400 feet long, 60 feet wide, four 
stories and basement, with a wing in the 
center 80 feet by 60 feet and of the same 
height as the main structure. The 
building has a floor area of 144,000 
square feet and will have a capacity 
when fully equipped of 5,500 pairs of 
shoes daily, and an employment of 1,200 
hands. Except for the cutting and 
stitching rooms the light is entirely 
from overhead. There are three eleva- 
tors in the building, insuring rapid 
transit for all goods. 


Optimistic for the New Year 

President John S. Kent of the 
Brockton Manufacturers’ Association 
and President Fred F. Field of the 
Brockton Chamber of Commerce gave 
the local press their opinions in reference 
to the business outlook for the coming 
year. Both are optimistic in their pre- 
dictions. Mr. Kent looks for an in- 
provement in January, an increased 
production in March and April. le 
hopes for a steady normal business by 
the Summer of 1921. Mr. Field says 
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that the trade’s problem is that of 
recognizing the public needs and then 
all getting together and finding a way 
to supply them. He adds that the 
demand is for cheaper shoes. 


Boosting the Milwaukee Show 


Brockton manufacturers of shoes and 
accessory lines, who are planning to 
exhibit at the Milwaukee Style Show, 
are mapping out publicity campaigns 
previous to as well as at the convention. 
Among the concerns which is putting out 
very attractive Style Show propaganda 
is the Brockton-Rand Company. This 
house is sending to the trade a large 
folder showing a colored map of the 
United States with Milwaukee as the 
center of activity and scores of little 
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men with their “grip sacks’ coming 
from all quarters to that city. One 
fellow from the far North is right up-to- 
date by arriving in an airplane. The 
caption of this folder, ‘“‘All Roads Lead 
to Milwaukee January 10-13,” sum- 
marizes the forthcoming activities at 
the convention. 


At Manufacturers’ Meeting 


A delegation of Brockton shoe manu- 
facturers will attend the annual meet- 
ing and banquet of the National As- 
sociation of Boot and Shoe Manu- 
facturers at the Hotel Astor, New 
York, in January. Secretary Frank N. 
Bump and T. J. Evans have been 
authorized to represent the association 
at that meeting. 


Providence 


HOLIDAY TRADE GOOD 


Special Discount of Five Per Cent 
Given Morning Shoppers in 
Pawtucket 
The majority of Providence shoe 
merchants say that holiday trade was 
satisfactory, due in some degree to 
clever window displays and holiday 
advertising in the local papers. Some of 
the merchants state that with a cold 
“snap” and a little more snow, this 
satisfactory condition should continue 

through January and February. 

The morning shopping in one of the 
large department stores in Pawtucket 
was very good during the holiday rush 
this year, due to the fact that a special 
discount of five per cent was given on 
all purchases bought between the hours 
of 9:15 and 11:30 A. M. The stores 
will continue this custom next season 
to stimulate early morning shopping. 


Brogues Are Popular 


At the Regal Shoe store on West- 
minster Street, both high and low cut 


brogues are the best sellers, with a 50-50 
call. Manager William W. Monroe 
says that business is holding its own, 
and he looks forward to a big 1921 
season. Manager Fred Fenner of the 
Sullivan Shoe Company’s store says 
that brogues have been his best sellers 
for some time and will continue to be 
the best sellers at present. 


New Year’s Meeting Held 


The Rhode Island Retail Shoe Deal- 
ers’ Association held its first meeting of 
the New Year on January 4, at the 
Green Lantern Inn. Business for 1921 
was discussed. A strong appeal for 
attendance was made by Secretary 
William W. Monroe and brought a 
large number to the meeting. 


New Salesman at Outlet 


Edward Quinlan, formerly manager 
of the Kaufman Boot Shop, Taunton, 
Mass., comes to the Outlet Company as 
floor salesman. Providence is Mr. 
Quinlan’s home city. 


Haverhill 


OFF TO MILWAUKEE 


Members of several Haverhill shoe 
manufacturing concerns exhibiting at 
the Milwaukee Fair have started this 
week for that city, via Chicago. A 
group of manufacturers who secured 
accommodations on the ‘Wolverine 
Special” left about the middle of the 
week. Others went later by the 
“Twentieth Century.” All carried 
with them the nucleus of their exhibits 
in Haverhill-made styles showing the 


most up-to-date lasts, patterns and 
color combinations. Haverhill shoe- 
making will be authoritatively and 
adequately represented at the Fair. 


Shoe Buying for Easter 


The New Year opened auspiciously 
for Haverhill, with some substantial 
orders received at local factories. 
Manufacturers are of the opinion that 
many shoe buyers will be in Boston and 
Haverhill during January and that 
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Men’s Shoes 











135 STYLES 


namane eaceanate 
SEE OUR CATALOG 








* SHOES, sf to 14 Inches 
BOOTS, 14 to 20 Inches 


nd 4 er 
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REECE SHOE COMPANY 
Columbus, Nebraska, U S.A. 








Welt 
and 


For Men %23f° 


Manufactured by 
La Crosse Boot and Shee Mig. Ce. 
La Crosse, Wisconsin 








WATERPROOF 
Wood Sole Boots and Shoes, 
Oil Grain, Full Bellows 

‘7 Tongue and Back Strap. 
Send for pareetine whe 

you can sell these shoes 
A Rime Sh Co. 
Established 1887 








Stock Dept. 5 <% 
Is at Your Service SS 


THE STETSON SHOE CO. (Inc.) 
South Weymouth, Mass. 
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A Shoe forBoys 
That Wears 


Marston & Tapley Co 
DANVERS, MASS. 
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Where to Buy 


Children’s Shoes 




















[" Bonita: Shoe & Baby 


TURNS end SOFT SOLES 


‘In Stock 


Send /6r Cata 


AH. Mortin@. _ 


Mehers ROCHESTER NY 

















“ELAM”? 
Flexible Turn Shoes 


For the Jobbing Trade Exclusively 
F. S. ELAM SHOE CO. 


Rochester, N. Y. 








CHILDREN’S TURN FOOTWEAR : 


Top line makers of newest styles in 
children’s boots and low out, a 
exhibit at booth of H. 

BOOTH NO. 25, MILWAUKEE 





JACQUES & CLEMENT 
Victory Bldg., Haverhill = 
Room 404, 183 Street - BOSTON : 








SOFT SOLES 


A Wonderful Line 
for the Wholesaler 
In Stock—All leath- 
* $4.85 doz., and up- 

a full 
oe of Ladies’ Pump 
Straps. 











NU BABY SHOE CO., East Lynn, Mass. 


Wwe. Goodger 


Manufacturer of 
Children’s Dlexible Durn Shoes 

Jor Jobbers Exctusively y 
89 Allen St, Rochester, WD 

















HAVE YOU SEEN OUR LINES? 


FACTORY 1 FACTORY 2 
Slumber Siepers Soft Soles 
Rubber Boot Socks | Hand Made Moccasins 
Foot Comfort Sli Infants’ Turns 
(Double Eiderdown) (1-8) 


In Stock Now—Nature Lasts 
=, B. & P. FOOTWEAR CO., INC. 
Oswego, N. Y, 








? Soft Soles and Moccasins 





OCONEE DEDGROoeOoRONNORORS 


— our ag for our 
= DO NOT sell 
~ a abe. 
Newcomb-Anderson Shoe Co. 
ROCHESTER, N. Y. 








SORCRUGEOD ER SREODOOORE EERO HORDORNED: 


ROCHESTER’S FELT 
SHOE KINGS 


PLACE ORDERS NOW AND INSURE 
EARLY DELIVERY 
Write for Catalog 


F. W. HAHN CO. 
ROCHESTER NEW YORK 
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numerous orders will be placed for 
Spring deliveries. This, notwithstand- 
ing the attractions at Milwaukee. The 
Boston offices of all Haverhill concerns 
will be open day and evening this month 
with full lines of new styles on display. 





Trade Visitor from Canada 


D. Cummings of the Eaton Shoe 
Market, Montreal, Canada, was in 
Haverhill last week on a business visit. 
Mr. Cummings with his son, Nathan, 
conducts a wholesale and retail shoe 
business in Montreal. Mr. Cummings, 
Sr., says that trade is very good in 
Canada, but the rate of exchange be- 
tween that country and the United 
States makes it difficult to buy goods 
here to advantage. However, he placed 
in Haverhill some orders for women’s 
novelty footwear. 


Adding McKay Shoes 


The incressed popularity of women’s 
McKays has met with a corresponding 
enlargement of production of these 
goods. Several concerns here formerly 
identified exclusively with turns are 
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now also making McKays. Among 
these are the Stockbridge Shoe Com- 
pany and Slipper City Shoe Company, 
both of which will continue their pro- 
duction of turn footwear in connection 
with the McKay lines. 





A Pioneer Stock Feature 


Six and one-half years ago Ellis- 
Eddy Company of this city established 
a factory in stock department, carr ying 
women’s novelty turns for immediate 
delivery. The members of the concerns 
state that this was the first department 
of its kind in the United States. Ellis- 
Eddy Company is identified with wom- 
en’s high grade footwear, and its prod- 
uct is distributed principally among 
the city department and retail stores. 


Resigned His Position 


Albert M. Child, for many yeiurs 
secretary of the Haverhill Manufactur- 
ers’ Association, has resigned | thiat 
position. Mr. Child has been identified 
with the local industry and public 
affairs for the past 25 years. 








Cincinnati 


a NORMAL BUSINESS NEAR 


Manufacturers Have Feeling of 
Confidence in Future 


The New Year’s arrival finds the 
local shoe manufacturers more curious 
to know what is in store for the industry 
during the next 12 months than for 
many years. The beginning of the new 
year finds this market as a whole in a 
fairly solidly entrenched position with 
respect to a steady production of foot- 
wear for the balance of the season. 
Sufficient orders have been placed to 
warrant a feeling of greater confidence. 
The opinion of the more prominent 
members of the local trade is that 
business of normal nature is not very 
far off. 


MERCHANTS HAVE LIQUIDATED 


Retail Shoe Business Now in Healthy 
Condition 

A survey of the stocks of the local 
retail shoe stores reveals the fact that 
they are in a better condition than they 
were expected to be some weeks ago. 
Every effort was made during the holi- 
day season and the week following 
Christmas to clean out as many lines 
as possible. In many instances shoes 
have been offered below cost in order 
to avoid carrying them over on the 


inventory. This well depleted: condi- 
tion of stocks in number of pairs has 





an unusual significance in view of the 
fact that the introduction of the strap 
effects this Fall made it necessary for 
many merchants to make purchases in 
addition to those placed earlier in the 
season. One of Cincinnati’s largest 
merchants stated this week that his 
purchases in number of pairs for the 
Fall business had been larger than 
usual and that in spite of this the first 
of the new year found his stocks in 
splendid condition. In ladies’ lines this 
merchant is a little over-stocked on 
Russia calfs, and in men’s shoes blacks 
have been the slow movers. In taking 
inventory the merchants here _ will 
take the mark-down allowed as based 
on today’s market prices and thereby 
throw their losses into the old year's 
business. 


Russian ‘Offer’? Turned Down 


The strict adherence to sound busi- 
ness principles on the part of the local 
boot and shoe manufacturers as well as 
those of the other local trades was dis- 
played last week when a supposed-to-be 
representative of the Russian Soviet 
Government visited this market and 
made an effort to place several huge 
orders. Many local agencies. aside 
from the manufacturers who were ap- 
proached, have been working, without 
success, to determine what authority 
the man had to open negotiations with 
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Cincinnati firms aggregating several 
millions of dollars on a wide variety of 
products among which were shoes. 
underwear and automobile trucks. The 
Jocal manufacturers became suspicious 
when the man began to talk in millions, 
and being unable to present proper 
credentials showing his authority to 
make contracts, the manufacturers re- 
fused to accept his orders. When asked 
if he represented in any way Washing- 
ton D. Vanderlip, who returned re- 
ceatly from Russia with the statement 
that he had negotiated contracts for 
several millions of dollars’ worth of 
\merican goods, he is said to have re- 
turned an evasive answer. 


Dress Shoes Good Sellers 


he holiday season with its usual 
number of social functions had its 
decided effects upon the stocks of men’s 
dress shoes this year. Virtually every 
down-town merchant reports his lines 
in an unusually depleted condition. 
Judging from the large number of sales 


on shoes of this nature, it is quite evi--. 


dent that there have been more formal 
dress functions than before. 


Good Business at Potter Shoe Store 


Business at the Potter Shoe store for 
the week following Christmas was of 
greater volume than expected, according 
to Harry McLaughlin. The store being 
pretty well filled with customers through- 
out the week, did not take on the idle 
aspect usually seen after the business 
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rush immediately before Christmas. 
The unusually large sale of merchandise 
orders for gifts and the announcement 
of the January clearance sale prices in 
effect for the week also, seemed to be 
the two factors to which the good 
business could be attributed, according 
to Mr. McLaughlin. The management 
of the Potter Shoe store gave its em- 
ployes a party after closing hour at the 
store on Christmas eve. A large tree, 
beautifully trimmed, bore a gift for 
everyone in the organization. J. P. 
Orr,, president of the concern, was 
presented with a handsome silver smok- 
ing set by the selling force. 


Plant Man in Cincinnati 


Joseph Pietzuch, formerly manager 
of the Joseph Pietzuch Company and 
in charge of the Osteotarsal department 
of the. Thomas G. Plant Company at 
this time, was here last week at the 
Pietzuch store giving a personal dem- 
onstration of the Osteotarsal line. 


I. N. Traeger Resigns 


I. N. Traeger, for the past year treas- 
urer of the Sam B. Wolf Shoe Manu- 
facturing Company of this city, severed 
his relations with that company on the 
first of the year. 


Los Angeles Buyer in Market 


R. F. Gough, shoe buyer for A. Ham- 
burger & Sons, Inc., Los Angeles, was a 
visitor in the market this week. 


Rochester 


LEAVE FOR MILWAUKEE 


Discussion among shoe men here now 
centers on the Milwaukee convention. of 
the N. S. R. A. and Rochester’s semi- 
annual shoe style show which will be 
held the week following the Milwaukee 
meeting, January 17 to 22. A large dele- 
gation of prominent shoe men left Satur- 
day on a special car for Milwaukee, 
being joined in the course of their jour- 
ney by merchants and manufacturers of 
nearby cities. The demand for space 
at the Rochester show was unusually 
heavy. 


NORMAL BUSINESS FEB. 1 
Merchant Says Pendulum Will 
Swing Back Then 

Shoe merchants here have not lost 
their optimism in view of unsettled in- 
dustrial conditions. Speaking of the 
situation, one prominent shoe man said: 

“We expect that January will be the 
dullest month thus far, because the 
yearly inventory in many establish- 


ments will throw greater numbers out of 
work and add to the depression. But 
this does not discourage us because we 
are confident that on February 1 the 
pendulum will swing back to normal 
again. We are lookirg forward to a 
brisk Easter business. We are more 
confident than ever of a brisk Easter 
business as we glance back at our recent 
holiday trade.” 


Shoes at Half Price 


Morton Shoe Syndicate, which has a 
store here at No. 312 Main Street east, 
has given wide publicity to a New Year’s 
week ‘half-price sale.’ Men’s and 
women’s shoes of the cheaper grades are 
being sold at $2.98 a pair. 


**Ankelettes’’ Prove Popular 
“‘Ankelettes,” the latest style novelty 
in black kidskin, are being featured this 
week by W. E. Miller of No. 60 State 
Street. These slippers, which are at- 
taining some popularity, give the slender 
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Children’s Shoes 
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THE L. D. STICKLES SHOE CO., Mfrs. 
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“In Stock Turns” 


“Limited Quantity” 
Pat. buttoned white cab. es cir. fox no 


Terms 5 per cent 10, Net 30 
JOHN a AHEARN SHOE CO. 


tlantic Ave. 
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Pe “HIGH Pe agheony a 
t. lace suede top cir. fox spring 
heel 4-8 oe $2.60 


Pat. lace gray kid cir. fox heel 4-8 $2.60 
ee, me heel 


cent 10, Net 3 
JouN' M HEARN SHOE to. 
683 Atlantic Ave. 
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H.C. Brown COMPANY 


INCORPORATED 
CHILDREN’S SHOES 
CBNERAL OFFICES. 159 LINCOLN STREET. BOSTON MASS. 


OOPDUOEEEDROOODONAORSEEOONEREROOOND 











Where to Buy 


Ballet Slippers 

















QUILTED SATIN 


BOUDOIRS 


Brown Kid, $2.10 Red Kid, $2.10 
Black Kid, $2.00 


BALLET SLIPPERS 
Black Kid, $1.75 and $2.00 


JOHN E. McNAMARA, Haverhill, Mass. 








A REAL HIGH CLASS 
BALLET 
Finest Workmanship 
Tomeg'e Black Kid, oe to8 


2 
Child’s - . * 2 016": 
Carried in stock for at-once shipments 


PURITAN SHOE CO.,Inc. 74 Reade St., N. Y. C. 








“Ironclad” 


GYM SHOES 


Made in 
Leather and 








BROOKS SHOE MFG. CO. _ Philadelphia, Pa. 
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Where to Buy 


Standard Shoe Materials 

















Colored 
Chrome 
Sides 


Beggs & Cobb, Inc., Boston, Mass. 











COATED GEM DUCK 
ADHESIVE BACKING CLOTH 
Rubber and Leather 
Dry Foot Welting 
Sheet Rubber Soling 
B. F. CHAMBERLIN 
184 Summer St. 

BOSTON 
Formerly Walpole Shoe Supply Co. 





T. W. eqpeee, Ive. 
W. G. DONALD, Vice-Pres. 
F. E. JONES, Treas. 


F. E. JONES COMPANY 


corors MAT KID 


95 South Street, Boston 








The One 
Waterproof 
Leather That 
Takesand Re- 
tains a Polish 


Creese & Cook Co. 33out" Sr 


Tanneries at Danversport 








THREAD—ALL SIZES—ALL COLORS =: 
HY is it we are not peng yous orders on 
threads and spool silks e manufacture 
our threads in all sizes and colors for hand as 
well as machine stitching, put up on spools, 
tubes or cones; = any special color we will 
dye to order for y 
Our Diamond sneak silks are the leading silks 
in the world, and the Meyer cochesiee threads 
have no equal. All ye the 
John C. Meyer Thread Company, Lo: well, Mass., U.S.A, 








GUARANTEED 
TWO YEARS 


Hab ag te means ea She Bart of 
Service, Best of 
faveitae ond 

Labor are ae ar 


BOSTON OFFICE NEW YORK OFFICE 
52 Chauncy St. 395 Broadway 

















I" Where to Buy 


Shoes at Auction 

















HENRY LILLY CO. 


88-90 Reade St. New York 
AUCTION TRADE SALES | 
SHOES AND RUBBERS 


Every Wednesday and Friday 
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ankle effect without sacrificing comfort 
and general shoe satisfaction. They are 
an unusually attractive strap style. 
They are being sold at $7 a pair. 


Mark-Down Sales Held 


After Christmas mark-downs already 
are in evidence here. The stores of 
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William Eastwood & Son Company, 
No. 176 Main Street east, and No. 10 
State Street, are advertising a clearance 
sale of slippers and pumps for afternoon 
and eVening wear. The run of sizes in 
each style is broken, but there is much 
variety of style. The special sale prices 
are $7.85, $8.85 and $9.85. 


Louisville 


YEAR’S TRADE FAIR 


Increase in Orders for Spring Is 
Noted 


In spite of the breaks in the market 
and dull periods experienced during the 
tail end of the 1920 season, the retail 
merchants of Louisville have had a very 
fair year, and are feeling well satisfied 
with results. Stocks are in very fair 
shape as a whole, some merchants re- 
porting them lighter than for several 
seasons past. Buying for Spring de- 
livery is beginning to pick up, with some 
merchants specifying early deliveries 
so that a later rush of orders may not 
cause their shipments to be sidetracked. 

Some merchants are a bit afraid that 
with the present tendency to hold back 
on Spring orders, that there will be 
such a rush on the factories in view of 
early Easter, that the factories will be 
unable to take care of the demand, and 
are afraid that this will force up prices, 
and in some cases result in the side- 
tracking of orders taken at lower 
prices. While some report that Spring 
purchases are not more than 20 or 30 
per cent of the normal purchase by this 
season, others have bought up to as 
high as 60 and 70 per cent. 


New Argument to Induce Buying 


The Endicott-Johnson Company, in 
a recent advertisement for the local 
store, headed it “Stop Chasing Your 
Own Tail,” explaining that waiting for 
prices to drop before buying is on the 
same basis as chasing your own tail. 
The advertisement said: “If you don’t 
buy, you can’t expect the other fellow 
to buy—and he won't! What’s the 
result? Poor business—part time work 
—small pay envelopes—hard times for 
everyone. What’s the remedy? Buy 
Now. Buy your full normal purchases 
of essentials, but buy. If you don’t 
buy now, you're helping to create busi- 
ness disaster. If-you do buy now, you 
will be buying at reduced prices, yet 
helping to stabilize business in general, 
and when you help stabilize business 
you're helping yourself. Mr. Con- 
sumer—you buy—the retail stores sell 
—the factories work full time—the 
country furnishes war material. Every- 


one is happy again, and the business 
world moves on. Think it over. Buy 
your shoe requirements now.” 


Slushy Streets a Buying Stimulus 


Snow and cold weather followed by 
slush during the holidays resulted in 
much better business than had been 
anticipated. This brought in a demand 
for men’s, women’s and _ children’s 
heavier shoes, for rubbers, and even for 
a few boots. The week as a whole was 
a good one, and at a time when dull 


‘ business was expected. Buying prior to 


Christmas was very good on specialties, 
hosiery, bedroom slippers, etc., while 
shoes also showed improvement. « The 
Christmas season as a whole was a very 
satisfactory one. 


**Readjustment Sales’’ Held 


General sales of various kinds have 
been announced during the week fol- 
lowing Christmas, several being “‘re- 
adjustment sales,” while others are 
out and out clearance sales to reduce 
stocks, merchants being anxious to sell 
goods and replace on lower prices. 
J. C. Hero has been offering a sale of 
high-grade men’s shoes, including Clapp 
and Dunlop shoes, at cost plus seventy- 
five cents per pair, the latter charge 
being for freight and actual cost other 
than overhead. The DuRand Perry 
Company, merchants in women’s fine 
shoes, is offering its stock of J. & T. 
Cousins shoes at one-half price, for the 
entire Winter stock, at prices ranging 
from $5.50 to $10.00 for merchandise 
formerly sold at prices ranging from 
$18.00 to $20.00 a pair. Low heel 
boots are offered at $12.50. 


After New Store Location 


F. R. Miller, manager of the Selz 
Royal Blue Shoe Store, says he has an 
excellent location in view, and expects 
to close a lease within a few days. He 
has about forty-five days in which to 
locate in new quarters. 


Woman Made Store Manager 


Miss Edith Newkirk, who was with 
the local Travers store when it started 
business some years ago, is in charge of 
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the store, having taken charge some 
weeks ago when T. R. Brown resigned, 
and went on the road for the Smith 
Shoe Company out of Chicago. Miss 
Newkirk has always been a very capa- 
ble saleswoman, and has been with the 
store under several managements. 


Store Badly Damaged by Fire 


Fire at Seymour, Ind., sixty miles 
fom Louisville, almost completely 
ruined the shoe and clothing store of 
Carter & Collins Company, on Dec. 24, 
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the loss being placed at $55,000. The 
fire started in a basement stockroom. 
The loss was partly covered by in- 
surance. 


Shoes Under $10 a Pair 


The 54th semi-annual sweeping out 
sale is now under way at the store of 
the Boston Shoe Company, Louisville, 
and some very choice brands of shoes 
are being offered at prices under $10 a 
pair. The sale started just after 
Christmas. 


Detroit 


YEAR’S TOTALS GOOD 


Look for Resumption of Normal 
Business in Early Spring 


Shoe merchants are for the most part 
well pleased with the business of the 
past year. Some have not reached 
their objectives. Some have been dis- 
appointed in the slump in business dur- 
ing the past few months, but all are 
agreed that things might have been very 
much worse. Indeed, there are some who 
today shake their heads and shrug their 
shoulders without saying very much in 
regard to the near future. One depart- 
ment manager said he expected business 
to be good in January, because of the 
special sales that are being held to force 
the buyers out, but that February 
would be dull, with business again 
opening somewhere normal in April or 
May. 

The announcement made that the 
Ford Motor Plant would not open on 
January 3, as announced, but would be 
closed indefinitely, has bred pessimism 
in some quarters, while others, realizing 
that business in automobiles and trac- 
tors will probably be the first to reach 
normal conditions on account of the 
vast need for transportation and the 
high cost of labor, do not feel that this 
indicates very much. 


Christmas Trade Broke Records 


Christmas business was larger in 
1920 than in 1919, in spite of the pre- 
dictions some weeks ago that it would 
not be so large. ‘December business 
was the largest since I have had charge 
of the men’s department,” reports 
W. S. Dowler, Lindke Shoe Company. 
“The slipper business this year was far 
beyond expectations,” said J. E. Wilson, 
Walk-Over stores, adding, ‘““we had to 
g0 out and buy stocks to supply the 
demand. This year, on account of the 
unemployment of many persons, the 
public turned toward necessities for 
Christmas gifts instead of going to the 
jeweler and spending their good money 


on ornaments.” At the Regal Store, 
Manager Lucas said: ‘“‘We more than 
doubled our business in slippers this 
season. We have only 35 pairs left 
and have to make refunds because we 
cannot exchange some of those pur- 
chased.” 


Clearance Sales Start Early 
As predicted in these columns some 
time ago, the shoe merchants of De- 
troit rose up almost as one man and 





Why a Surprise? 


One of the surprises in the trade 
is the large demand, a demand 
that remains unsupplied, for 
women’s four-buckle overshoes. 
These overshoes are worn with 
only the lower buckle fastened— 
the others loose so that the tops 
flap around. C. K. Taylor says: 
“If you know where I can buy a 
few cases of these overshoes I’d 
be glad to get them. But, the 
buckles must rattle—unless they 
rattle they are not wanted.” 














Where to Buy 


Engraving and Printing 

















ATLANTIC PRINTING CO. 
Shoe Printers 


Tear out this ad and mail for details of 
our Printing ce for 
the Boot and Shoe Trade 


201 South Street, Boston, Mass. 





Telephone 4960-4961 











COLOR PRINTING DESIGNING 


CATALOGUES 


Telephone Main 3408 
HOOPER PRINTING COMPANY 





74 INDIA STREET, BOSTON 
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started their clearance sales the day 
after Christmas. The newspapers of 
December 26 were full of clearing sale 
advertisements. The Walk-Over Boot 
Shops offer 1,200 pairs of men’s shoes 
and 1,000 pairs of women’s shoes at 
$4.35, $5.35 and $6.35 per pair. The 
Becker Shoe store offers $8.00 to $10.00 
men’s shoes at $4.95. The Queen 
Quality offer two groups at $6.85 and 
$8.65. The Royal Shoe Company has 
a list of readjusted prices, reductions 
ranging from $1.55 per pair on $8.00 
lines to $3.55 on their $18.00 lines. P. J. 
Schmidt Shoe Company, Inc., offer all 
their stock at 30 per cent off. The 
R. H. Fyfe & Co. for the first time in 
the history of the store is offering a 
reduction of 25 per cent on everything in 
the store. This general reduction is 





Where to Buy 


Window Trim Material 














Window Displays 
BACKGROUND PAPERS, 
ARTIFICIAL FLOWERS, etc. 

Send for Catalogue 
DOTY & SCRIMGEOUR SALES CO., Inc. 
30 Reade Street, New York 











UESTIONS 
ANSWERED QUICKLY 


in “Where to Buy” columns—a 
growing directory for all the trade, 

ng answers briefly to cur- 
rent problems in merchandising. 
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Where to Buy 


Miscellaneous 

















LETTERS, CIRCULARS, 
OFFICE FORMS, 
HOUSE ORGANS 

Send for Samples and Prices 


: F.S. ROOT CO., 6 Beacon St. 


Beton, Muss. 


Better Multigraphing : 
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* SILVERITE” 
Lamb Wool Soles—Bound and Cord Edges 
Write for our new No. 65 Lamb Wool Insole— 
“A Service Trade Builder.” Send for our com- 
plete catalog of Shoe Findings. 
G. 


& S.S.CO., Migrs., 81 High St., Boston, Mass. 








D. W. COULTAS CO. 


Manufacturers 


RHINESTONE BUCKLES 


Big Demand 
WRITE FOR SAMPLES 


PROVIDENCE - - 








OHIO AND VICINITY SHOE 
DEALERS ATTENTION! 


Distributors of 


(ce ESANS 


(TOE SAN-oas ron moosan moorwean) 
Carried in Stock. 
Nuick Service. 
THE R. & S. RUBBER CO. 
1267 W. 6th St., - - Cleveland, Ohio 
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orrer FREE USE 


Of Shoe Cuts, Covers, Borders, Etc., for your 
Booklet, Catalog or Folder, if you place the 
printing with us; or we will Sell Shoe Electros 
at $1.25 each. 

SEND FOR FULL PARTICULARS 
N.H. GROVER CO., R 63, 161 Summer St., Boston 
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A BEADED OR PLAIN 


STRAP or BUCKLE 


made by the VANITY 
will sell your pumps 


VANITY NOVELTY WORKS 


913 Gates Ave., Brooklyn, N. Y. 








~ SHOE BUCKLES 
* OF EVERY DESCRIPTION 
ee eal iiaulalls 
BUCKLES 
OUR SPECIALTY 


FASHION ORNAMENT CO. 


198 MONTACUE ST BROOKLYN N.Y 





-SYSTEMS IN SHOE 


STORES 


Equipment. Accessories, Specialties; 
what to use and where to get it, 
is a part of “Recorder” service to 





merchants. 








made in an effort to give the public 
shoes at prices that come near to present 
market values. This is the first sale 
held by this firm since last Summer. 


New Walk-Over Store to Open 


The Wilson Shoe Company will open 
another Walk-Over store at 6556 
Woodward Avenue. J. E. Wilson is 
sure this is a growing business section of 
Detroit. The Felman Shoe Company 
and the Douglas Shoe Company stores 
in that district are enjoying a good 
trade. 


Rubbers at 79 Cents 


A new opposition to the regular shoe 
stores in rubbers is seen in the new ven- 
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ture of the S. S. Kresge Green Froj; 
25 cents to $1.00 stores. Women’s rub. 
bers at 79 cents are being offered there. 


Offices Being Enlarged 


The offices of the Dr. A. Reed Cush. 
ion Shoe Store are being enlarged and 
the stair entrance changed to facilitate 
taking care of the increased business of 
this firm. 


Men’s Department Closed 


Thos. J. Jackson, Inc., have ap. 
nounced the closing up of their men's 
shoe department, to give more rooin for 
the growing women’s trade. All line 
regardless of price are being closed at 
$10.00 per pair. 


Lynn 


NEW FACTORY OPENS 


Watson Shoe Company Makes Start 
for 1921 


The Watson Shoe Company, makers 
of women’s shoes, start 1921 in a new 
factory building, erected in East Lynn 
by Hilliard & Merrill, the sole cutters, 
who will occupy a part of it. 

The building is of concrete, steel and 
brick. Oil will be burned for fuel and 
hot water heat will warm the work- 
rooms. This is an entirely new idea in 
factory heating. Hot water is more 
moist than steam, and moist air is good 
for shoemaking. It keeps the leather in 
better temper than does hot, dry steam, 
and shoes shape to the lasts better, it is 
claimed. 

Frank C. Stetson, manager of the 
factory, spent a year studying the de- 
tails of the plans for the new factory, 
and engineers of the United Shoe 
Machinery Company co-operated with 
him. 


Now Using Wood Heels 


Briggs & Hutchison have begun to put 
wood heels on their shoes. Among their 
new samples are some pumps with 
patent vamps, gray suede quarters and 
covered heels. Some have one strap 
and others two. Other new styles in- 
clude gray suede leather, with narrow 
band trimmings of patent leatber; a 
sport shoe of Russia calf leather with a 
bottom finished to match the upper; 
buckle pumps, and some tongue style 
pumps. 


Sport Shoes with Louis Heels 


To develop a new line of sport shoes 
is a task to which Charles MacLaughlin 
of Bresnahan & MacLaughlin set 
himself a while ago, and some of the 


first of the samples resulting fron: his 
new effort will be shown at Milwaukee. 
They present lighter effects than are 
commonly to be found in sport shoes. 
These new shoes are to be worn to the 
country club, and to.the dinner dance. 





One Example of Buying 


A buyer from the Middle West, 
visiting a Lynn factory last week, 
picked a few styles from a manu- 
facturer’s sample line and or- 
dered quite liberally on those 
few styles. He gives his entire 
attention to the style value of the 
shoe. He cheerfully paid the 
prices asked for them. 

The sales manager noted his 
lack of interest in prices, and to 
learn his line of thought, offered 
him a line of staple shoes at the 
cost of making them. The buyer 
took one look at them and said: 

“They look all right. But do you 
know, my friend, that shoes that 
are not of exactly the style | 
want are dear at any price?” 











So they have round, slim toes, like 
dancing shoes, and also wood Louis 
heels. Among the materials are in- 
ported brocade and black satins, get- 
uine buckskin, white linen and _ suede 
leather. 


Not Enough Leather? 


“I’m not trying to start something,” 
remarks a North Shore tanner, “but 
I’m wondering if shoe men realize thal 
tanneries have not made much leather 
since last June, and that Americal 
people have worn out 100,000,000 
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pairs or more of shoes since last June? 
I’m expecting to hear before the new 
year is done that familiar old story 
about a scarcity of leather.” 


Smoked Horse and Tan Calf 


A smoked horse oxford with tan 
calf trimmings is a new sport shoe in 
the Creighton line. The smoked horse 
was selected in special weights, suitable 
for women’s shoes. Also, there are a 
lone line of shoes of white buck, or 
white canvas, with brown, black or blue 
trimmings. A hundred and more strap 
styles also are in the line. 


Only a Few Boots Made 


Scarcely,10 per cent boots this Fall 
and Winter run in Lynn, reports one 
well-informed shoe man. Yet a year 
ago, it was all boots in Lynn. So few 
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boots have been made, some Lynners 
begin to wonder about the various 
tales of large stocks of boots on hand. 
Certainly, not many boots have been 
made in Lynn. A few firms are willing 
to make boots for February delivery, 
or they have boots on hand. But the 
bulk of Lynn manufacturers are giving 
attention chiefly to low cuts. 


Approves Shoe School 


Albert N. Creighton, Lynn shoe 
manufacturer, has written a letter to 
M. J. Tracey, director of the Lynn shoe 
school, stating thet he visited the school, 
made a careful investigation of its 
methods, and believes that its grad- 
uates will make valuable men in the shoe 
factories. He says that he will be pleased 
to have recommended to him, for em- 
ployment in his factory, any graduates 
of the school. 


Indianapolis 


SHELVES PRACTICALLY CLEAN 


Retail Merchants Make Good Job 
of Liquidation 


With the passing of the Christmas 
holidays and their attendant rush of 
shopping, Indianapolis retail shoe mer- 
chants are now looking forward to the 
era which the New Year will usher in. 
Just what the year 1921 has in store 
for the local merchants is something 
that none of them can foretell, but all 
agree that they must keep their minds 
alert and be up and doing in quest of 
new ideas. They are of the opinion 
that one of the paramount objects. of 
the days to come will be to stimulate 
trade and increase sales. 

The local shoe merchants are gen- 
erally well pleased with the liberal 


bottom levels expect to lower them to 
that point by the January sales. 


Record Business During December 


Edgar Hart, proprietor of the Fashion 
Boot Shop, and head of the Indiana 
Retail Shoe Association, says that 
business at the Fashion Shop during 
the month of December was the largest 
in the history of the store. The active 
buying has enabled the store to reduce 
its stock to a low level, Mr. Hart said, 
and although there are a few pairs of 
low shoes yet to be liquidated, the stock 
is in excellent shape. Mr. Hart said he 
believes that the merchant who does 
not take his medicine now will have to 
do so next year and that the best policy 
to pursue is to “swallow it” now and 








Where to Buy 
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KELLYKARDS 


Have been the standard retailers’ 
window cards for eight years 
ASK US ABOUT KELLYKARDS 
“The Signs of Life” 
F. B. KELLY CO., INC. 
508-512 St. Paul Rochester, N. Y. 











Perfection Pneumatic 
Arch Cushion 
mt 


ELASTIC TIP COMPANY 
Boston, Mass., U.S. A. 




















DETACHABLE BEADED STRAP 
Convert Pe plain pumps into the latest high 
class beaded strap effects. Made in all leathers 
and satins. Your iti 
Fashion 


A ¥ 
Coane se weling 











WM. SUMNER SMITH 
Exclusive Distributor of 
) RUBBER TOE-SANdsls 


NEW YORK CHICAGU 
132 W. Broadway 326 W. Monroe St. 














HL atin ae! 


" : 2 get it over with. The store’s buying 
patronage received during the Christ- policy, according to Mr. Hart, will 
mas holidays and throughout the en- — p,,. 44 place orders to care for 60 day 
tire month of December, which in died 

several instances was the biggest 
month in the history of their stores. 
They are now busy taking their inven- 
tories and staging the usual after- 
Christmas and January sales. 

The active buying done by the public 
throughout the month of December 
has indicated that the future may not 
be quite as dull in prospect as is some- 
times indicated. It is generally re- 
ported by the local shoe merchants that 
stocks have been largely liquidated 
by the active business and thet great 
volumes of merchandise, which it was 
feared would rest upon the shelves for 
some time to come, have been turned 
into cash. Those merchants whose 
stocks have not yet reached the rock- 








Where to Buy 


Shoe Polishes 


*“BOOSTERS” ARE NEEDED 


Quit ‘‘Knocking,’’ Says Edward E. 
Stout 











TPE IRR BE Ng 








The Proper Dress- 
ing for Every Shoe 
Griffin Mfg.Co., Inc. 


67-69 Murray St. 
New York 


Public clamorings for sweeping re- 
ductions in prices in all lines and the 
disposition of many merchants to 
“‘knock”’ on the prices of those in other 
lines of business and cry “‘profiteering,”’ 
while they themselves are keeping 
prices up in their line, are among the 
ills that are afflicting the business 
world today and causing more trouble a Wnre 
in the adjustment of conditions than REAM _UNBURNABLE 
any one thing, according to Edward 
E. Stout, head of the Stout shoe stores 
in Indianapolis. 

















for white buck, etc. for white kid, etc. 
NATIONAL SHOE POLISH MFG, CO., Ine. 
3 PHILADELPHIA, PA. j 











88 BOOT AND SHOE RECORDER 


Mr. Stout believes that business con- 
ditions are in a healthy and normal 
state and points out that there is plenty 
of nioney to meet the needs, not only of 
legitimate investors, but all legitimate 
business enterprises. The business 
man who has a reputation for conduct- 
ing his affairs in a careful and con- 
servative way need have no fear that if 
he needs capital to push his business he 
cannot obtain it. The banks in the coun- 
try are in excellent condition and have 
, Yeads available for honest borrowers. 
While it is true, he says, that there 
has been a disposition to discourage 
loans for luxuries and non-essential 
purposes, this is not a detriment to the 
financial world, but rather a benefit, 
inasmuch as it hastens the period of 
permanent readjustment which the 
times demand. 

What has been needed and is serious- 
ly needed right now, Mr. Stout says, is 
a general getting together of all in- 
terests and classes with a determina- 
tion to “boost” in the business and in- 
dustrial world, instead of “‘knock’’ and 
clamor. When a movement of this 
kind becomes general, the ills will have 
disappeared as mists before the morning 
sun. With team work in this direction 
and with the banishment of all ‘‘gentle- 
men’s agreements’’ regarding the prices 
of all kinds of commodities, and with 
the restoration of the principles of 
honest competition, prices and condi- 
tions will have adjusted themselves in 
all lines, not in an inequitable and 
harmful artificial way, as the tendency 
at present seems to indicate, but on a 
substantial and permanent basis. 

Mr. Stout says that conditions in the 
retail shoe business during the coming 
year depend entirely on the people. If 
the people are not going to buy, busi- 
ness of course will be hampered, but if 
they do buy, business will prosper. 


Retail Stocks Much Lower 


Stocks in the shoe department at the 
H. P. Wasson & Co. department store, 
Indianapolis, are about 22,000 pairs 
lower than at the same period last year, 
according to R. J. Sutfin, manager of 
the department. Mr. Sutfin says 
December was the best month in the 
shoe department since September and 
added that the early response to the 
store’s Year-End and January shoe sales 
has been very satisfactory. 


OTHER INDIANA SHOE ITEMS 


Expensive improvements and _al- 
terations are being made in the shoe 
department of the Lewis & Jacobs 
department store at Goshen. 

George W. McDevitt, who has been 
manager of Myer Drebin’s shoe store 


at Connersville, Ind., for some time, 
has severed his connections with the 
store and will enter business for himself 
in the near future. 

Fire destroyed practically the entire 
stock of men’s shoes and clothing at the 
Carter-Collins Company’s store at Sey- 
mour, Ind., recently, causing a loss- 
estimated between $50,000 and $60,000. 
The flames started in the stock room in 
the basement and spread rapidly to 
the upper floors. The store is one of 
the largest in southern Indiana. De- 
tective wiring is believed to have caused 
the fire. 

E. C. Smeltzer, manager of the Nu- 
Way Shoe store in the heart of the down- 
town business section of Indianapolis, 
was robbed of $300 during the Christ- 
mas holidays by an armed negro who 
entered the store ostensibly to buy a 
pair of shoes. Smeltzer, who was pre- 
paring to close up for the day, had to 
open the safe to get change for a $10 
bill presented by the negro and as he did 
so he was confronted with a revolver. 
The hold-up man, after taking the $300 
from the safe, escaped in the crowd of 
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shoppers on the outside after threaten. 
ing to shoot Smeltzer. 

Theatrical footwear of the sort 
planned to delight the heart of any 
woman were displayed during the holi- 
days in the windows of the clothier and 
Hutton shoe store at Marion, Ind. The 
display was called ‘““The Shoe Follies of 
1920,” and attracted city-wide atten- 
tion. The shoes, which included red 
and gray suedes, gold kids and various 
creations of cretonne in yellow, blue, 
red and orange, were manufactured by 
the Boyd Welsh Company of St. Louis. 

Lowell F. Kennett of Marion, who 
for the past year has been connected 
with the sales department of the In- 
diana Truck Corporation in Texas and 
New York, has accepted the position of 
sales manager for the recently reor- 
ganized Indiana Shoe Corporation and 
began his duties January 1. The In- 
diana Shoe Corporation was formerly 
the Cushion Work Shoe Company, but 
is now managed by E. L. Weesner, who 
is president of the newly formed com- 
pany. The headquarters of the con- 
cern are in Marion. 


St. Louis 


ADVANCE ORDERS CLEANED UP 


Big Merchants Have Bought, But 
Smaller Ones Are Still Shy and 
Retiring 


Practically all of the St. Louis shoe 
factories are well cleared away for 
any business that may develop with 
the first of the year and at Milwaukee, 
having cleaned up such advance orders 
as were fully confirmed and otherwise 
put things in readiness for quick work 
during the next six weeks on any goods 
that may be wanted for pre-Easter 
selling. The new business coming in is 
almost altogether of the sizing in 
character, the advance order business 
which developed a few weeks ago 
having kept up, but coming only from 
the larger and wiser shoe merchants 
who have taken their losses, cleared out 
their stocks and prepared for Spring 
business on the new basis. The smaller 
concerns are expected to follow the 
leaders somewhat slowly, depending on 
their left-over stocks to carry them as 
far as possible before committing them- 
selves on future business, this being 
with a view to sounding out the buying 
public to some extent. The specialty 
houses and departments in the fac- 
tories are pretty well cleared up on such 
novelty business as has been placed for 
Spring and they are getting ready to 
make some new offerings in an effort to 
stimulate late Spring trade. 


Cut Prices Emphasized 


Local retail shoe stores and depart- 
ments are emphasizing cut price sales 
either on complete lines or on special 
numbers, evidently with a view to 
getting rid of their surplus stocks dur- 
ing the January and February period, 
but while there are marked reductions 
there is not yet the complete clearance 
evident in the offerings that most 
people figure as necessary to meet 
present conditions. Some of the prices 
being made do not indicate that the 
retail figures are yet on a full replace- 
ment basis. An instance in a high 
grade men’s shoe is somewhat indica- 
tive. During the peak price period this 
shoe sold at $21, this figure being based 
on the then wholesale price. This same 
shoe has only been cut to $17 within 
the past few days, from a previous 
price of $19, all of which indicates that 
even on a 35 per cent mark-up on the 
highest price there is still a profit of 
more than $3.00 on the lowest price 
yet named. Other instances are noted 
in the local retail district and in other 
ranges of price and are being cited by 
manufacturers as evidence that retail 
prices are not on a replacement basis. 


Milwaukee Delegation Leaves 


The St. Louis special train for the 
Milwaukee convention left Saturday 
the 8th with 10 Pullmans filled with 
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local manufacturers, salesmen and mer- 
chants from the city and surrounding 
territory, the reservations of the last 
week having come in freely from mer- 
chants who had not previously made up 
their minds to take in the big meeting. 
The arrangements for the trip were 
complete in every detail and the plans 
for the dinner to the retailers at the 
Hotel Jefferson were worked out as 
well as the arrangements for entertain- 
ment of incoming merchants during 
the day prior to departure by the com- 
mittees in charge to the last detail. 
The new Spring designs to be displayed 
in the St. Louis exhibit at Milwaukee 
were kept jealously under cover prior 
to departure, the desire being to make 
the complete showing of the St. Louis 
houses a surprise to the trade. 


Hannibal Merchant Dies 


News was received from Hannibal, 
Mo., the past week of the death in that 
city of John Logan, president of the 
Bluff City Shoe Company, from injuries 
received Christmas day. Mr. Logan 
was driving in his automobile on the- 
holiday when it' was struck by a Bur- 
lington train which wrecked the car 
and inflicted injuries on Mr. Logan 
which proved fatal. No others were 
hurt in the accident. 


Retail Better at Huette’s 


A return to pre-war prices is being 
signalized by one of the fixed price 
stores in the shoe district, that of the 
Huette Shoe Company, which during 
the period of high prices increased its 
range to that of $6.00 to $7.50 for 
women’s and men’s shoes. The change 
has been made to a range of $5.00 to 
$6.00, no higher, with the result that 
an interesting increase in business is 
being noted as evidencing greater 
confidence of the consuming public in 
the fact that shoes are about at the 
bottom in this instance at least. 


Salesmen to Leave Soon 


Practically all of the St. Louis shoe 
houses are preparing to get their sales 
forces in to their territories as soon 
after the opening of the month as pos- 
sible, in the belief that the retail trade 
will be ready to do some buying at 
least, and that the time will be ripe for 
the presentation of new samples to 
tempt the buyers for Spring. The new 
numbers which are being brought for- 
ward for the salesmen show no really 
radical developments, and the Spring 
lines will, therefore, continue to -ran 
strongly to the strap effects with also 
the sabot type as a new design. Sales- 
men are also realizing more than ever 
that it will be not only up to them to 
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educate the retailer into a new frame 
of mind, but also to exercise their selling 
abilities to a greater degree than has 
been required in the past few seasons. 


Holiday Business Fairly Good 


St. Louis shoe merchants report that 
their holiday business was reasonably 
good, but that it showed little of the 
activity that prevailed a year ago, 
when buying was at a high level and 
prices were not being particularly con- 
sidered. The buying this year, aside 
from the fancy slippers, comfort shoes, 
etc., given as gifts, ran very definitely to 
service goods, and price and quality 
were carefully gone into by most of the 
buyers. The coldest weather and the 
worst of the season so far also prevailed 
during the last few days of the Christ- 
mas buying and this served to help 
matters somewhat, but the impression 
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now is that clearance sales and cut 
prices alone will enable a good volume 
of business for the next 60 days. 


Former Shoe Man Dies 


James H. Durham, formerly con- 
nected with the Roberts, Johnson & 
Rand Branch of the International Shoe 
Company, and a son of George Dur- 
ham of the Brown Shoe Company’s 
selling force, died suddenly in a hotel 
in Oakland, Calif., last week. Prior to 
the war Durham was a salesman at 
different times for the Roberts, John- 
son & Rand Branch and also for the 
Brown Shoe Company, but entered the 
service when this country went into the 
war and has since remained in it. He 
leaves a father, three sisters and one 
brother in St. Louis and numerous 
other relatives in Callaway county, 
whence the family came to St. Louis. 


Los Angeles | 


TWO TONE SPORT SHOES SELL 
WELL ON PACIFIC COAST 


Two color combinations in sport 
oxfords are going to be very good this 
Spring, judging from those displayed 
in Bullock’s Sportswear Store. White 
buck combined with black patent and 
kid are especially noticeable, also white 
buck combined with tan kid or calf. 
One white buck oxford has a throat 
outlined with patent, a patent strip 
across the tip, patent tongue and white 
laces. Another white buck has a tan 
tip and tan counter. Still another has 
an open throat outlined in black kid 
and two tiny black kid straps buckled 
on the side. A white canvas combined 
with green kid is also featured. Wing 
tips adorn many oxfords. 

Suedes are also very good. Here 
again combinations are much in evi- 
dence, and diamond tips are seen on 
many of them. 


Preparing for New Spring Styles 


The shoe stores all enjoyed a good 
holiday trade and many of them are 
now conducting pre-inventory and 
season’s end sales to get ready for the 
new Spring styles, many of which al- 
ready are coming in. 


**A City of Novelties”’ 


One of our merchants has described 
Los Angeles in regard to the footwear 
situation as “‘a city of novelties.”” This 
seems an apt description. Novelties 
always sell readily, due largely, no 
doubt, to climatic conditions. One 


must feel dressed up to be in accord ~ 


with one’s surroundings. 


Low Heels Popular on Street Shoes 

Military and Cuban heels continue 
popular on street shoes. Some of the 
sport models have heels just a little 
higher than last season. 

Merchants Are Optimistic 

There is no pessimism among the 
Los Angeles merchants. Business is 
normal on Broadway and the stores 
always crowded. 


Where to Buy 


Women’s Shoes 


























WOMEN’S TURN SPECIALTIES 
COMFORT SHOES IN STOCK 
with U. S. rubber heels attached 
SEE OUR EXHIBIT AT 
U. S. RUBBER BOOTH, MILWAUKEE 
Felstiner-O’Connell ShoeCo.,Inc. 





41 Washington Street - - - Haverhill, Mass. 














IN STOCK AGAIN! 
No. 101 Sofia Turkish Slippers 
from Constantinople. 


every. 





Sizes 
Write le a 
ATONE MOET See - 


TURKISH SLIPPERS | 








A DESIRABLE LINE OF 
LADIES’ HIGH GRADE FOOTWEAR 
Straps - - Oxfords - - Boudoirs 

I iri tly answered - - - 
noe es  beee iate deliveries assured. 
PORELL-MAGEE SHOE CO. 
17 Railroad Sq. - - - Haverhill, Mass. 
ice : 181 Essex Street 








Boston 
(With Raymond Sales Company) 
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AN OPPORTUNE BUY 
FOR YOUR REDUCTION SALES 


No. 81—Gray Ooze Blucher, Grain Leather Insole, Oak 
Outsole 


90c Per Pair 


SIZES 5 to 2 REGULAR PRICE $1.40 


No. 92—Cherry Chrome Bal., Lace, Grain Leather In- 
sole, Best Oak Outsole. 


$1.25 Per Pair 


SIZES 5 to 2 REGULAR PRICE $1.90 
The above styles are Genuine GOODYEAR STITCHED WELT 
Write or Wire Orders 


This merchandise was made for an account in Cuba, but 
due to the Moratorium we decided not to ship. Instead 
we offer these shoes far below regular cost. The only 
reason for slaughtering these goods is because they are 
made by the old method. 


E. J. RAMSEY CO. 


967 Atlantic Avenue Brooklyn, N. Y. 
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The Latest Styles 


Require 


Gihe 
SPAT ){| QUESTION 


You can only 

St yl e find the an- 

TRADE & MARK swer at Booth 
, ‘ 111, 

Its various adaptations are 
found in the best accepted 
vogue in both France and 
America. We supply widths 


for all styles. 


Everlastik, Inc. 


52 Chauncy St., Boston 
395 B’way, New York 


See page 27 
for details 
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QUALITY FELT SLIPPERS 


for 


MEN — WOMEN — CHILDREN 


Visit our Boston Office—H. R. 
Holden & Co., 134 Summer Street, 
F.J. H. Jones, N. E. Representative. 
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MARTIN FELT SLIPPER CO. 
76A May Street 7 Worcester, Mass. 
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Minneapolis 


CONVENTION HELD BY KELLY 
SALES SYSTEM 


The merchant who says that these 
are hard, hard times, and that “‘it 
can’t be done’”’ is fooling himself. 

“Let such a merchant look around 
and he will see that we are doing it.” 
That is what T. K. Kelly of the T. K. 
Kelly Sales System said, when that 
organization held its second annual 
Better Sales Convention at the West 
Hotel in Minneapolis, on December 
27 and 28. 

“We have proved this to over five 
hundred merchants during the month 
oi December. We are going to prove 
it to about one thousand merchants 
during the month of January. The 
whole thing comes in your outlook, your 
enthusiasm, your initiative, your ability 
to capitalize upon your misfortunes. 
There is no space in this mercantile 
world of ours for the calamity howler. 
His howling is all wrong—he does not 
understand the conditions. We have 
been able to show hundreds of mer- 
chants, in the states most affected by 
the present situation, that they can 
actually do more business than they 
have ever done before in their lives in 
the same length of time. What is 
there calamitous about that? 


Three Great Qualities 


“Optimism, enthusiasm and _ initia- 
tive will show any retailer that great 
opportunities lie before him now, 
just as well as they did a year ago when 


prices were on the up-grade. At this 
particular moment it is frequently 
possible for a merchant to take an 
actual loss on the inventory value of 
his goods bought last August, and yet 
be able to replace it because of the wide 
differential between the wholesale and 
retail markets, at a considerable ad- 
vantage to himself. I wish the mer- 
chants would look at this situation 
with the replacement as a guide.” 

Mr. Kelly may be said to have 
sounded the keynote of this two-day 
convention, which is unique in being 
the only one of its kind ever held in the 
United States. More than five hundred 
sales conductors and other employes 
of the Kelly Sales System of Min- 
neapolis were attendant at the con- 
vention, which began at 9.00 a. m. on 
December 27 and lasted through, with 
very little break, until 2.00 a. m. on 
December 29. 

This optimistic attitude was shown 
by the concrete example brought out 
through the speeches of H. E. Dever 
on clothing and clothing sales and by 
W. C. LaGrave on the subject of shoes. 
The latter urged particularly that sales 
conductors describe fully the stocks 
they offer in their advertising, and that 
they be extremely specific in compar- 
ing the prices with prices offered else- 
where. 

One feature of the convention was a 
gift of a very handsome gold watch to 
T. K. Kelly by his sales conductors, 
which was absolutely a surprise to him 
until the presentation was made. 


Boston 


ACTIVE BUYING 


Retail Shoe Stores are Lowering 
Price Levels 


The retail shoe stores and shoe de- 
partments of the city have been 
thronged the past week with buyers. 
Shoes and footwear accessories have 
been reduced to lower price levels. For 
instance, the All America Shoe Shops 
have reduced their merchandise from 
30 to 40 per cent; women’s $10.00 shoes 
have been sold for $6.85; $12.00 shoes 
for $8.85. Boys’ storm boots, high-cut, 
two-strap were sold at $5.00 and $6.00. 
Women’s four-buckle overshoes, $4.85; 
men’s four-buckle overshoes, $5.35; 
misses’ four-buckle overshoes, $3.85; 
children’s four-buckle overshoes, $3.35. 

The Arthur Wallace shoe store has 
been selling women’s four-buckle arctics, 
best grade, at $3.95, and has transacted 
a very large business thereon. 


SALES EVER YWHERE 


“74th Anniversary’’**Semi-Annual”’ 
and Others 


At T. E. Moseley Company’s the 74h 
Anniversary Sale has been in progress. 
This store held a private sale first for 
its charge customers; the past week, 
the sale has been to the public. Wom- 
en’s low shoes were sold at $6.00; satin 
pumps in brown and black, with and 
without straps, at $7.00. There were 
some shoes priced at $14.00 and some 
at $12.00. A lot of men’s low shoes 
were sold at $9.75; other low shoes in 
men’s styles, at $7.00; some were 
priced at $13.00, and some at $12.00. 
Attractive gray suede women’s ox- 
fords with cuban heel were offered at 
$9.75, while some women’s high shoes 
in sand colored suede sold at $12.50; a 
button shoe with a black vamp and 
light sand top in a woman’s style sold 
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at $12.50; other women’s styles at 
$11.50, $11.00 and $8.75. 

At the Henry H. Tuttle Company’s a 
semi-annual mark-down sale took place 
the past week. At this store the shoes 
were marked with the prices at which 
they had formerly sold; for instance, 
women’s one-eyelet ties of brown 
leather, $12.00, formerly $18.00, some 
black boots with kid vamps and suede 
uppers, at $14.00, former price $18.00; 
some button boots, at $12.00, formerly 
$18.00; a black patent vamp boot, with 
light gray top at $10.00, former price 
$18.00; boots of brown leather, formerly 
$22.00, now $16.00. In men’s.styles, a_ 
brown Russia..calf brogue boot for- 
merly $29,00 was priced at $15.00; a 
black brogue boot style formerly $15.00 
sold at $12.00. A men’s brogue oxford 
of brown leather formerly sold at $14.00 
for $9.00. Another style in men’s sold 
for $8.00; a black kid oxford, formerly 
$14.00 sold at $9.00. 

At the Regal Shoe store three prices 
are quoted in windows, $6.65, $8.85 
and $10.00, former prices up to $12, 
up to $13.50, and up to $16.50. 

At Thayer McNeil Company, a lot 
of women’s low and high shoes were 
reduced to $6.85, former values up to 
$12.00. A line of men’s shoes were 
reduced to $9.85; some were reduced to 
$11.85, values up to $19; there were 
women’s boots at $9.85, and brown 
button boots and other styles at $12.85, 
values up to $24.00. 

A. Shuman & Co. has been offering a 
20 per cent discount on shoes, in con- 
nection with their other merchandise. 
All footwear was from their regular 
stock. 

In the 70th Birthday Sale of Jordan 
Marsh Company, the bargain base- 
ment sold women’s black kid boots, 
common sense last, formerly sold at 
$8.50 at $6.50; women’s oxfords and 
boots, in broken sizes, formerly at 
$7.50, now offered at $2.45; women’s 
felt slippers, counter soiled, formerly 
$1.50 to $3.00, sold at $1.00. 

Coes and Stodder advertised men’s 
sport shoes for Southern wear ‘“‘dras- 
tically reduced” in white buck at $9.45 
to $16.25, former prices $13.00 to 
$19.75. 

At the shoe department of Shepard, 
Norwell Company, the big feature is 
the $10.00 boot, in its various styles. 
A window is trimmed especially to 
advertise this merchandise. 


A CLEVER TRIM 


R. L. Upton’s Display of Vogue for 
Straps Artistic 


At R. H. White Company’s shoe 
department business the past week has 
been especially good. 

A special window trimmed by As- 
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sistant Manager R. L. Upton has 
attracted wide attention. The window 
shows a beautiful assembling of styles 
in women’s full dress footwear. The 
window is perfectly correct as to color, 
balance and harmony. A woman's 
figure gracefully seated in a chair and 
arrayed in an evening gown of glitter- 
ing black and silver was shod in the 
daintiest of brocaded silver and black 
one strap pumps. Over the model’s 
shoulders is thrown an evening wrap of 
black sequins and green ostrich feathers. 
There is just the right proportion of 
merchandise. 

To the ordinary woman the window 
is wonderfully attractive, and she goes 
in to purchase, but she has no idea of 
the amount of deep study that was put 
into every detail. For instance, Mr. 
Upton spent some time in deciding 
whether he should include on the 
figure displayed a rich fur piece, and 
his decision was finally made in the 
negative, as he felt it was better to 
sacrifice the showing of the fur piece 
than to destroy his balance or color 
scheme. A reddish skin on one corner 
of the chair, where milady is seated, with 
a large bronze candlestick placed there- 
on is unusual and adds a very pleasing 
bit of color. A pair of gold kid sabot 
pumps adorns the other arm of the big 
chair. 

In this window are shown gray, 
brown and black, six-strap suede boots 
with cutouts on straps; the fastening 
is made with buttons, also a pair of 
blue boots with kid vamps, satin up- 
pers, wave tops. A card announces, 
“The Vogue for Straps.” A display of 
white shoes for Southern wear is ef- 
fectively made at the left-hand corner 
of window, also a dainty mahogany 
suede sabot pump with stockings to 
harmonize. Mr. Upton has received 
many congratulations on his clever 
work. 


A BUYING GUIDE 
List of Salesmen Showing Lines at 
Boston Hotels 


At United States 


James L. Estey, N. B. Thayer & Co., 
Inc., East Rochester, N. H., Room 56. 

R. M. Rhoades, Goldberg & Freud, 
New York City, Room 84. 

W. J. Wichgar, Cincinnati Shoe Co., 
Bethel, Ohio, Room 20. 

Henry Isaacs, Republic Felt Shoe 
Corporation, Brooklyn, N. Y., Room 
74. 

F. H. Burrows, Little Falls Felt Shoe 
Co., Little Falls,.N. Y., Room 58. 

W. K. Urquhart, Little Falls Felt 
Shoe Co., Little Falls, N. Y., Room 58. 

S. O. Levett, Greenberg-Miller Co., 
Inc., Allentown, Pa., Room 65. 


Joseph Cahill, the Cahill Shoe Co., 
Cincinnati, Ohio, Room 16. 

Edward Ried, Lumberton Shoe Co., 
Lumberton, N. J., Room 67. 

Robert E. Tubman, Robert Tubman 
Co., Baltimore, Md. 


At the Essex 


Gordon Goldsmith, K. M. Stone Im- 
porting Co., New York; J. Newton Seitz 
Shoe Co., Baltimore, M. D.; Meryland 
Shoe Mfg. Co., Hagerstown, Md., and 
the Phillips-Crem Corporation, Haver- 
hill, Mass., Rooms 308-310. 

Buckley Shoe Co., Brockton, Mass. 

Harry Husk, Harry M. Husk Shoe 
Co., Chicago, Rooms 408-410. 

E. S. Wilmarth, John Ebberts Shoe 
Co., Buffalo, N. Y., Room 320. 

W. Edelstein, H. & J. Shoe Co., Bos- 
ton, Room 128. 

Fred Doherty, Room 82. 

Mullins-Doyle Shoe Co., Room 314. 

Geo. N. La Bonte, Room 428. 

Leo Goodkind, Lincoln Felt Slipper 
Co., Room 358. 

A. Cerf, Room 378. 

A. H. Sachs, E. Z. Walk Mfg. Co., 
New York, Rooms 108-110. 


Hotel Avery 


Edgar L. Jaffa, Jaffa Shoe Co., Los 
Angeles, Cal. 


Hotel Touraine 


W. A. Dixon, Dixon-Bartlett Co., 
Baltimore, Md. 

C. B. Snow, W. H. Miles Shoe Co., 
Richmond, Va. 

Mitton Halle of S. Halle & Sons, Bal- 
timore, Md. 

Nathan Schenthal, H. Pretzfelder & 
Co., Baltimore, Md. 


Parker House 


G. P. Leatherbury of G. F. Leather- 
bury Shoe Co., Clarksburg, W. Va. 


Hotel Brunswick 


8S. C. Adler, Frank~ & Alder, Balti- 
more, Md. 


NEW JOBBING HOUSE 


The J. F. Travers Shoe Co., 110 
Summer Street 


The J. F. Travers Shoe Company will 
open for business January 10 with office 
and stock rooms at 110 Summer Street, 
Room 21, Boston. They will specialize 
on men’s and women’s good shoes at 
medium prices, and the product of some 
of the best manufacturers in Lynn and 
Brockton will be carried in stock. 

They will be prepared to fill orders 
for at once or later shipment from a 
stock of new fresh merchandise made on 
the new low market price, and on ac- 
count of the very small overhead ex- 
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pense, it will be handled on a very close 
margin. 


Trade Cordially Invited 

The business will be under the man- 
agement of John F. Travers for seven 
years manager of the Associated Shoe 
Company which experience has given 
him an intimate knowledge of the foot- 
wear needs of shoe merchants. Mr. 
Travers enjoys the personal acquaint- 
ance and confidence of many retailers, 
and cordially invites all members of the 
trade to visit him at his new place of 
business. 

The location is central, and easy of 
access, on the second floor of the Wales 
building, 110 Summer Street. All 
visiting shoe buyers will be welcome, 
and the facilities of the office for trans- 
acting any of their business in Boston 
will be placed at their disposal. 


PUBLICITY EXPERT MARRIED 


Miss Dorothy R. Entwistle Now Mrs. 
Ernest S. Swenson 


Miss Dorothy R. Entwistle of the 
Publicity Department of Wm. Filene’s 
Sens Company, and the first president 
of the Women’s Advertising Club of 
Boston, was married during the week 
preceding Christmas and on Christmas 
day sailed for Europe. The lucky man 
is Ernest S. Swenson of the W. H. Mc- 
Elwain Company, who is now in Europe 
on a honeymoon and business trip 
combined. 

Miss Entwistle is a brilliant young 
woman of charming personality and her 
friends are iegion. 

She has been a decided success in the 
advertising field from the very start, 
in which she was regarded as an expert. 
Her recent talk before the New England 
Conference of Advertising Clubs, ‘‘How 
Women Buy,” was spoken of as the best 
address at the convention and was 
widely republished in the daily news- 
papers and magazines of the country. 


IN NEW HOME 


S. Rosenberg & Son Now Located at 
140-144 Essex Street 


The house of S. Rosenberg & Son 
commenced the New Year by keeping 
“open house’ at its new building, 140- 
144 Essex Street. Monday morning of 
this week, January 3, the new quarters 
of these “Kings of Jobs” were the scene 
of a busy throng, who came to congratu- 
late Messrs. Samuel and Lewis Rosen- 
berg on their successful record of the 
past two decades and to congratulate 
the employes of the firm on their asso- 
ciation with such a live-wire house. 


Real Live Buying 


At the same time, the trade looked 
the lines over and couJjd not help pur- 
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chasing at the low prices placed on the 
merchandise. “S. Rosenberg & Son 
are certainly giving values. Jobs are 
the features in shoes,’’ was one of the 
remarks made by customers as they left 
the new quarters. “Real footwear 
bargains” were offered in men’s, wom- 
en’s, and children’s lines and were 
quickly snapped up. There were also 
many inquiries, which it is believed will 
lead to near-future orders. 

It is understood from one of the 
members of the concern that people 
have gotten over the scare and are 
really buying. 

The interior of the five-story building 
was artistically decorated. Many floral 
pieces were sent by their friends and 
customers. 

During the past week, S. W. Langer, 
remained at the former location of the 
company, 209 Essex Street, in order to 
direct those who called at the old home 
to the firm’s new residence. 


ARGENTINA MARKET DULL 


Analogous to That of United 
States 


The following advices regarding the 
shoe market in Buenos Aires, Argentina, 
have been received by The First Na- 
tional Bank of Boston from its branch in 
that city, under date of November 26, 
1920. 

The present market is dull, showing a 
decline of 20 to 30 per cent in factory 
prices, which still fail to attract pur- 
chasers, who are awaiting further re- 
ductions. The general situation is 
analogous to that existing in the United 
States, and gives little promise of im- 
mediate improvement. 

One prominent concern states that it 
has received nc important orders for a 
month, which has permitted it to catch 
up with delayed deliveries amounting to 
about 60,000 pairs. Sales are reported 
off 50 per cent in the past two months, 
with prices off 20 per cent. Competi- 
tion from native manufacturers is keen, 
but most of these have reduced their 
production materially. The general 
belief is that there will be little if any 
improvement before March. 


ALL ABOARD FOR MILWAUKEE 


**Last Call’’ Issued to Merchants by 
Chairman Willson 


An urgent ‘“‘last call’? to the Tenth 
Annual Convention of the National 
Shoe Retailers’ Association, to be held 
at Milwaukee, January 10-13, was 
issued to the retail merchants of Boston 
by Chairman W. W. Willson. This 
letter was received by the merchants on 
Monday last. . 

A special Pullman sleeping car left 
Boston today, Saturday, at 10 A. M. 
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Merchants who had decided to make 
the trip were advised that before leav- 
ing Milwaukee on January 10, 11, 12 or 
13, they must positively have their 
reduced fare certificate validated at 
the Chicago & Northwestern Railroad 
booth at the convention and buy their 
railroad tickets to Albany in order to 
obtain the half rate Milwaukee to 
Albany. January 17 (the last train 
before midnight) was given the very 
latest date on which merchants can 
leave Milwaukee and use the half rate 
ticket to Albany. From Boston railroad 
fares cost as follows: Boston to Albany, 
$7.81; Albany~to Milwaukee, $35.14, 
total $42.95; Milwaukee to Albany 
(on presentation of reduced fare cer- 
tificate as above), $17.57; Boston to 
Albany, $7.81, total $68.33. 


MOVEMENT TO BOOST 


City Council Requests Mayor to 
Begin Advertising Campaign 


The City Council unanimously passed 
an order on Tuesday last, requesting 
Mayor Peters to appoint a commission 
with authority to spend $200,000 on a 
publicity campaign to boom Boston 
and to spread before the world the 
slogan, ‘‘Boston We Have Faith in 
You.” The Councilman making the 
motion has strongly suggested that 
this commission continue its work for 
at least 10 years, so that the movement 
might not be a spasmodic one. 








**Optimism Vs. Pessimism” 


The Credit Defense Committee of 
the Boston Credit Men’s Association 
published a letter in the Boston Herald 


of January 4, entitled “Optimism vs. 
Pessimism,”’ which had the right ring. 
This letter advised of good times ‘“‘just 
ahead” and a heavy domestic buying 
demand with the stabilization of re- 
duced price levels. The letter advised 
courage and co-operation and building 
on the base of present conditions a 
greater prosperity and a safer, saner 
and stronger business. 


Annual Ladies’ Night 


The annual ladies’ night reception, 
banquet and entertainment of the Bos- 
ton Boot and Shoe Club will take place 
at the Copley-Plaza Hotel on Wednes- 
day evening, January 26, 1921, at 6.30 
o’clock. An attractive program has 
been arranged. . 


A Real Business Card 


A store card has recently been 
designed by Harry R. Terhune, Mana- 
ger of the Dr. Reed Cushion Shoe 
Company. On the face of the white 
card is the nameof the firm in the center, 
and the street and city address occupy 
two more lines. In the lower left hand 
is the name, ‘“‘H. R. Terhune,” and 
underneath the word ‘‘Manager.”’ All 
printing is in black except the line at 
the left top of the card, which is in red 
and reads “‘It’s all in the cushion.” At 
the right top of the card, in red, is the 
line ‘‘Easiest Shoe on Earth.”’ At the 
lower right of the card is the word (over) 
introducing the following form: 


Your Fitting 


Salt Lake City 


RECORD SALE OF ‘‘COMFIES” 


One Salt Lake City Merchant 
Reports 1,043 Pairs in One Day 


With few exceptions, the Salt Lake 
City retail shoe merchants report a 
splendid Christmas business, some of 
them describing it as ‘‘wonderful.”’ 
Practically all of them are ahead of a 
year ago. A good business has been 
done in ‘‘comfies’’ by some of the firms. 
Manager Hunter of the Walker Bros.’ 
Shoe department reports a sale of 1,043 
pairs in one day. Mr. Hunter was in 
the East on a buying trip and the com- 
fies in question were bought on the 10th, 
shipped express and arrived in Salt 
Lake City on the 15th, and the whole 
stock sold by the 17th, just a week in 
all. Asked whether he spent much on 
advertising, he said he inserted a small 
ad in a morning and evening paper for 
one day, but, he added, the articles had 


been bought and were sold at bargain 
prices. 


Orthopedic Business Grows 


J. J. Fontius and Sons’ “Ground 
Gripper”’ store on West Second South 
Street, is getting ahead. The Christ- 
mas trade was rather quiet, as this 
store does not cater to the novelty or 
smart shoe trade. Their customers are 
drawn largely from the class who are 
seeking relief from foot troubles and 
fancy shoes do not have an attraction. 
The business has more than trebled 
during the past year or two. 


Sales Less Frequent 


Shoe sales are becoming less frequent 
although some of the stores are still 
making sweeping reductions in prices 

(Continued on page 97) 
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REGULAR STITCHDOWNS AT SACRIFICE PRICES 


No. 106—Tan Chrome Bal, Lace, Grain Leather Insoles, Best Quality Leather Outsoles. 


». 109—Cherry Chrome Bal, Lace, Grain Leather Insoles, Best Quality Leather Outsoles. 


$1.25 per Pair 


Regular Price $1.85 


Sizes 5 to 2. Terms: Net, 30 days 


Write or Wire Orders 


We are convinced the only proper way to make stitchdown 
shoes is by the Double Stitched Patented Process. 


We have arranged to use that method on all our stitchdown 
shoes, sandals and oxfords. , 


SPECIAL 


No. 182—Black Chrome Bal Textan Sole Grain Leather Insole. 
Patented Double Stitched Process. , 


Sizes 5toll, $1.25 


TROOPER SHOE CO. 


973 ATLANTIC AVE., BROOKLYN, N. Y. 
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W. O. HUNKINS & CO. 


HAVERHILL, MASS. 


| PHILADELPHIA 
| W. J. LIGGETT 


as 
et | 


Lit eee tila 


Che Y) 
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What is the 
first thing to 
look for at the 
Convention? 





Style 


See page 27 
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BUYING THE SEEN AND THE 
UNSEEN 


It is easy to judge the size and quality of a visible commodity. 
There are certain recognized standards that have been universally 
accepted to which purchased articles may be com) 

With invisible commodities, such as a publication’s circulation, 
the matter is not so simple. It was only recently that a definite 
measurement has been obtained. 

The A. B. C. now furnishes a " standard by which 
circulation may be measured. A publication's distribution can 
now be as accurately gauged as any other purchased commodity. 

The Boot and Shee Recorder circulation is measured by the 
A. B. C. In buying advertising space in its columns, you receive 
dollar-for-dollar value. 
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Better Tone to Market 


Tanners Look for Improvement---Sales in Aggre- 
gate Increase Each Week---Prices on Stable Basis 


There is some consolation in the fact 
that the new year has begun and with 
it comes a much better feeling in the 
trade as regards the outlook. On every 
side we hear words of encouragement 
from trade leaders and those foremost 
in our own industry are outspoken in 
their confidence that 1921 will be en- 
tirely different from the last half of 
1920. 

There is no essential change in the 
leather market over a week ago with 
the exception that manufacturers are 
showing more interest in looking out for 
their supplies than they were a few 
weeks ago. The stand of tanners and 
leather dealers that the present prices 
are as low as buyers will be likely to 
secure leather again is having its effect 
on those who are able to purchase. 
While stocks are not burdensome, tan- 
ners have enough leather on hand to 
meet any considerable amount of active 
buying. Business is rarely good around 
the holidays and last week was con- 
sequently dull. 

There are great expectations as to 
the outcome of the clearance sales in 
January, the big convention at Mil- 
waukee and the, life which is usually 
imparted to the trade from convention 
activities and biyérs visiting the mar- 
kets during the month of January. It 
seems apparent that there is no over- 
production of thé top grades of upper 
leather. If anything, there is a short- 
age. This is accounted for by the ex- 
tensive curtailment on the part of tan- 
ners while they Were working out their 
surplus stocks of high priced leather of 


last year. 
Calf Leather 


There has been a large volume of 
business on calf leather of late, and 
some of the standard tannages were 
moved to shoe manufacturers who will 


continue to put the best class of this 
leather into their footwear. Prices 
range from 40c. to 55c. per foot, and 
some of the finest tannages are still held 
at 60c. The best suede finishes are 
still quoted at 65c. to 70c., 50c. to 60c. 
for the medium. The finest makes of 
suede leather will continue to pre- 
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dominate in women’s high grades boots, 
pumps and slippers. Some of the users 
of the lower grade calfskins have sub- 
stituted the best grades of side leather 
in order to make serviceable shoes. 


Side Leather 


Buyers of side leather have been more 
active in the market the past week and 
the sales aggregated a much larger vol- 
ume than in some time previous. Prices 
range all the way from 25c. to 40c. per 
foot. The best tannages of full grained 
chrome in colors bring 40c. and down- 


(Continued on page 107) 








Comparative Leather Prices 


While there is no standard of leather quotations today in view of the wide range 
and absence of active trading, we give herewith a list of prices of reported sales as 


compared with ruling quotations of a year ago: 


Upper Leathers (Price per foot) 


OTE ELE EEE 
RRL PERE 
eS Re ie ae 
Glazed kid (colors, best quality) ......... 
Glazed kid (medium, black and colors) ... 
Glazed kid (cheap to medium)................. 
Side leather (colored) ............;...+.- 


Side leather (black) .... 


| a a 


Jan. 4, 1920 Jan. 4, 1921 
$1.25@$1.45 $0. 60@$0. 70 

Stees 1.25@ 1.40 .55@ .65 
oka 1.05@ 1.30 .45@ .55 
Sui 1.25@ 1.50 .70@ .80 
widubas —@ 1.00 .40@ .50 
18@ .55 —@ .40 

Pt 55@ .85 .30@ .45 
.50@ .75 —@ .40 

3 eae .55@ .75 —@ .40 
ay .85@ 1.05 .50@ .60 
hates .90@ 1.00 .50@ .60 


Sole Leather (Price per pound) 
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Hemlock seconds te oo Eee 


Union Steers.. 
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Oak No. 1, backs........ 


$0. 56@$0. 57 $0.383@ — 


et bere -54@ .55 4@ — 
-84@ .55 -50@ .60 
bias oes .95@ 1.05 .60@ .70 
.82@ .84 .50@ — 


Raw Hides and Skins (Price per pound) 


Native steers, as used in sole leather, harness, etc. 


— @$0. 38 $0. 18@$0. 19 


Heavy Texas steers, for sole leather............ —@ .33 —@ .15 
Light native cows, for side upper leather .. —@ .36 —@ .13 
Branded cows, for light sole leather .. —@ .3l —@ .12 
No. 1 buffs, for heavy upper and side leather <j $0.25@ .28 -10@ .12 
No. 1 Chicago City calfskins, for fine calf leather . .50@ .75 -10@_ .17 
Kips, for upper leather .. ‘ Piach's + ° -40@ .60 .09@ .16 
B. A. hides, for hemlock alin lentheee —@ .39 —@ .16 
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THE ADVANTAGES OF 


® 


P erfection 





Circlettes 


2) 


With the Sharp Shoulder and Broad Weear- 
ing Surface 


They don’t scratch floors § They do protect 
They don’t wearslippery | They do stop uneven wear 
They don’t drop out They do prevent runover heel 


PUT ’EM WHERE THE WEAR COMES 
TRADE SUPPLIED BY 


F. W. Whitcher Co., 2%. 



































HOTEL 


G ssex 


ATLANTIC AVE end ESSEX ST. 
400 Rooms-500 Baths “18? Adey and up 


ABSOLUTELY FIREPROOF 


Buyers coming to the Boston mar- 
ket will find it to their advantage to 
stop at the “Essex”—the centrally 
located hotel—right in the heart of 
the shoe and leather district. We 
advise early attention to the matter 
of room reservation, as the Boston 
market is bound to be a lively place 
soon as it becomes generally known 
that dealers here have a wonderful 
array of shoe styles at attractive 
prices on sale. 


THE HOTEL ESSEX CO. 
BOSTON 
McCARTHY BROS. 


PROPRIETORS 
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Goodrich Factories in 1920 


Goodrich Company Celebrates Fiftieth Anniversary 


The B. F. Goodrich Rubber Company, 
pioneer manufacturer of mechanical 
rubber goods and other rubber products, 
is now entering upon the second half 
of a century of progress. The first half 
of the century was completed Decem- 
ber 31, the company having been in- 
corporated December 31, 1870, by Dr. 
Benjamin Franklin Goodrich. 

Dr. Goodrich, who. was a physician 
by profession, entered the rubber busi- 
ness as the result of having acquired a 
rubber factory at Hastings-on-the-Hud- 
son in a real estate deal. Seeking finan- 
cial help, he was attracted to Akron 
where a group of progressive citizens 
promised to back him. He began manu- 
facturing in a small, two-story’ brick 
building with a force of 25 employes. 
This small factory has grown until 
today it comprises 63 giant buildings 
covering 110 acres of ground. 


Rubber Hose the First Product 


BThe first article produced was rubber 
hose. Dr. Goodrich once saw a friend’s 
home burn down because a defective 
hose burst when the firemen turned on 
the pressure. He determined then and 


there that he would some day devise 
a hose that would stand up under pres- 
sure, and when he came to Akron he 





B. G. WORK 


President B. F. Goodrich Rubber Co. ° 





Goodrich Factory in 1870 


straightway began to put his determina- 
tion into effect. He succeeded—and 
Goodrich is still making hose—miles of 
it, for use in every land under the sun 
and for every purpose. 

It is related that one time when Dr. 
Goodrich was trying to find a market 
for his goods, he tried to sell rubber 
hose to the fire department of Cincin- 
nati, which still used leather hose. 
The firemen scoffed at Dr. Goodrich’s 
contention that rubber hose would be 
much superior to the leather, and re- 
fused to buy. It wasn’t many years, 
however, before Dr. Goodrich had the 
laugh on them for rubber fire hose soon 
came in universal use. 


After starting with the manufacture 
of hose, Goodrich added article after 
article to its line of manufactured 
goods until today approximately 30,000 
different rubber products are made, 
filling an almost infinite variety of 
needs. They can be classified into five 
general divisions—mechanical goods, 
rubber footwear, druggists’ sundries, 
hard rubber products and tires—both 
pneumatic and solid. 





SALT LAKE CITY 
(Concluded from page 93) 
Robinson Bros. Company who have 
been among the leaders in this respect 
report that the lower prices of late will 
absorb a great proportion of the profits 
of the increased turned which they have 
enjoyed. There is a feeling among 
many of the merchants that one should 
take all his losses at omce, and in con- 
sequence a few advertise that they are 
selling their shaeq at prices that will 
obtain next Spring. Florsheim’s are 
selling their shoes at from $3.00 to 
$5.00 less, and these prices they claim 
will be those the firm will ask in the 

Spring. 
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Revised Prices 


Our revised prices of Rubber Foot- 
wear and Keds for Nineteen Twenty- 
One became effective on January 
the first. 


If you have not yet received the new 


branch. 


Felt ‘Li 


price lists, kindly notify our nearest = 
= 
% 
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Rubber rr 
The Market Situation - Prices and 
Style Information - Trade Notes 


SHUT THT 


Rubber Price Lists 
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Lumbermen’s—Heel 


For Wool Boots 
Net Price 
U. S. 


U, S. 
Super 
oa opel 9 


Revised on Rubber Footwear and Keds, Announced 
by United States Rubber Company 


In announcing new prices on rubber footwear 
and keds, effective January 1, 1921, the United 
States Rubber Company makes the following U.S 
statement in a general letter to the trade: Super 

“One of the most important fartors required to 
stabilize business is to relieve the merchant of un- 
cerlainty regarding prices. Established values musi 
be fired to enable him to buy and sell with assurance 
of fair profit. In aiding the movement for the return 
of sellled standards of value the United States Rub- 
ber Company is glad to have a part. 

"he revised — on our ootwear are based on 
careful ide of if ing conditions 
that will prevail vonghant the season of 1921. Itis 
confidently believed that these — which have 
been ant new prices, will 
justify a continuance of the por filer rad values now 
announced. 

“During the past two years some lines of goods 
have been orer-produced. Rubber footwear and keds 
have not been over-produced, and, as we return to 
normal conditions, the demand is likely to 
the supply. 

“With this fact in seine we hope that our cus- 
tomers will co-operate by oe age orders with us at 
an early date to cover their requirements for the 
coming season. With orders in hand to enable 
mills to produce regularly at normal capacity, 
manufacturers will be in position properly to adjust 
supply to demand and to keep prices at a minimum.” $2.25 

The new prices are as follows: are ; 


dint 95 
U. S. AND PARA RUBBERS ci 165 


Super Quality and First and Second >a “50 
Quality Goods oS ing 
NET PRICE LIST 
(Subject to Change Without Notice) 
JANUARY 1, 1921 
Boots—Hip 


U.S. 
First 


7.2 








$6.50 
6.50 
5.50 


Super i 
Quality cree eed 
. *. ae --- Men’s White 
Men’s Red 

$4. 90 $4. 61 a Black 

50 --» Men’s Black Duck 
& 15 Men’s Black Duck Vamp 
Felt. Li ining 35 cents ee | (not furnished in Super 
ality) 


Boots—Sporting 
. Men’ - White 
Men’s Red 
$4.90 $4.61 Men's Black 
5. = ioe Men’s Black Duck 
5.1 .- Men’s Black Duck Vamp 
Felt Lining 35 cents extra (not furnished in Super 
Quality) 


Boste—-Ghormn King 
- , Men’s White 
Men’ 8 Red 
Boys’ Red 
Youths’ Red 
Men’s Black 


$3.76 
3.06 Boys’ Black 
2.26 


Youths’ Black 

Men’s Black Duc 

Men’s Black Duck Vamp 

35 cents. extra (not furnished in Super 
Quality) 


Felt. Li ining 


Net Price 


Boots—-Short 


Para 


Second 


Quality Quality Quality 


Men’s White 

Men’s Red 

Boys’ Red 

Youths’ Red 

Men’s Black 

Boys’ Black 

Youths’ Black 

Men’s Black Duck 
Men’s Black Duck Vamp 


Felt Lining 35 cents extra (not furnished in Super 


Quality) 


Boots—Naugasole 


$2.12 


1.83 
1.55 


2.82 
2.35 
1.97 


Men’s Hip 
Men’s Sportin, 
Men’s Storm 
Men’s Short 


ing 


Boots 


(Women’s, Misses’ and Children’s) 


Women’s Plain or Pebble 


Misses’ Plain or Pebble Leg 
Children’s Plain or Pebble 


Women’ ’s Storm a King 
Misses’ Storm Kin 
Children’s Storm King 


Bootees 
For Socks 


Men’s White Duck Hy- 
Bootee 
Men’s White Duck Lo- 
tee 
Men’s Red Duck Hy- 
Men’s’' Red Duck Lo- 
tee 
Men’s Black Duck Hy- 
Men’s Black Duck Lo- 
Bootee 
Boys’ White Duck Hy- 
me White Duck Lo- 
Boys’ Red Duck Hy- 
tee 
Boys’ Red Duck ILo- 
= Duck Hy- 
Boys’ Black Duck Lo- 
tee 
Youths’ White Duck Hy- 
Bootee 
Youths’ White Duck Lo- 
tee 
Youths’ Red Duck Hy- 
Bootee 
Youths’ Red Duck Lo- 
Youths’ Black Duck Hy- 
Youth’s Black Duck Lo- 
Bootee 


2.95 


$2.60 


” 


1. 


$2. 4 


Mer’s 2-Bkl. Red Duck 
Perfection 


Men’s 2-Bkl. Black Duck 


Perfec tion 
Men’s 2-Bkl. Black Gum 
Men’s 1-Bkl. 
Perfection 
Men’s 1- — Black Duck 
Perfec 
Black Gum 
erfection 
Boys’ 1-Bkl. 
Bo A te oo Black Gum 
Youths” 1 ‘BkI. Black Duck 
Youths’ 1-Bkl. Black Gum 
Perfection 
Boys’ Black Gum Huron 
Youths’ Black Gum Huron 


Perfection 
Red Duck 
Men’s 1- BEL. 
Black Duck 
erfection 
Perfection 
Men’s Black Gum Huron 
(Heel) 
Youths Black Gum Huron 


eel) 
Lumbermen’s for Wool Boots a are W Width 


Lumbermen’s—Heel 
For Socks 


Men’s Red Duck Erie 

Men’s Black Duck Erie 

“7 ~ 4 Red Duck Lumber- 

Men’ 4 a Duck Lum- 

Men’ S a Slack Gum Lumbér- 

Bins’ Black Duck Lumber- 
jack 

Boys’ Black Gym Lumber- 
jac 

Youths’ Black Duck Lum- 
berjack 

Youths’ Black Gum Lum- 
berjack 

Men’s Ked Duck Laceit 

Men’s Black Duck —" 

Men’s Black Gum Laceit 

Boys’ a Duck Laceit 

Boys’ B 


ck Gum Laceit 
wa Black Duck Laceit 


ths’ Black Gum Laceit 


Lumbermen’s Overs—Heel 
For Socks 


1.20 
1.00 


1,22 


1.13 
-94 


Men’s White Duck Lum- 


Men’s Black Duck Lum- 
bermen’s Over 

Men’s e Black G Gams Lumber- 
men 

aa ar a Lumber- 

Boys" "Black T Duck Lumber- 
men’s Over 

oe ~* ag Gum Lumber- 

Youths" Red Duck Lum- 
bermen’s Over 

Youths’ Black ‘Duck Lum- 

rmen’s Over 


Youths’ Black Gum Lum- 
en's Over 


bermen 
No Heel 20 cents less than Heel 


Lumbermen’s Overs—No Heel 
For Socks 


Men’s White Hecla(Ribbed 
ver) 





Qi 
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Buyers’ Easy Reference Directory 


f. o. b. West Somerville. 


Showing “‘Ajusto” Boot Top 
Form Before Boot Is Laced. 


Step In Line With The Vast 
Number Of Shoe Dealers 


WHO ARE MAKING THEIR DISPLAY BOOTS more attractive 
by forming up their boot tops with “AJUSTO” BOOT TOP 
FORMS. Easily adjusted. No springs to get out of order or 
screws to adjust—the SLIDE does the trick—it expands the form 
and holds the boot top in perfect position, freeing it from unsightly 
wrinkles. Order enough for your windows today. Model No. 2 
for 8 and 9 inch boots A and B widths. Model No. 3 for 8 and 9 
inch boots C and D widths. For 10 inch, || inch and 12 inch 
boots in all widths, use Model No. 3. Price 3.00 the dozen, Net. 


U. S. SPECIALTY MFG. CO. 


115 Josephine Ave., West Somerville, Mass. 


Formerly of Pittsburg, Kansas 








BOUDOIRS 
In Stock 


Order DIRECT from 
MANUFACTURER and 
et better values. Fine 
Jack hand turned bou- 
doirs. Quilted sock lin- 





No, 444 r 
In Stock ing and large silk pom- 
Quite "Sch 2% 30 Days += POMS. Sizes 2}4 to 8. 


SALEM SHOE COMPANY 


SALEM, NEW HAMPSHIRE 























ELIS. WELTS ° 
ALIFETIME OF THE ENTHUSIASM 
SHOEMAKING AND ENERGY OF 
EXPERIENCE A YOUNG FIRM 





HARNEY, TRACY, CREHAN CO. 
FACTORY  SS9ESSEX ST., LYNN, MASS. 
BOSTON OFFICE: 10 HIGH STREET. 


Showing Boot Formed Up With 
“‘Ajusto” Boot Top Form. 


SOLE LEATHER 
AND 


BELTING BUTTS 
TANNAGES 


Mt. Jewett Burke Muskegon 


Boston, Mass. 


St. Marys 


332 Summer St., 






























Do you want the answer to 


Che 
SPAT) ( (QUESTION 


Style 





See Page 27. 





FOREIGN BUSINESS 


Your overseas customer prefers to do business his way. 
If he does not read English, he should be written to in 
his own language. Make it easy for him to understand 
your message. 

Our business is to translate English into French, and 
vice versa. Not only letters, but catalogs, brochures, 
pamphlets, etc. 

Write the Editor, The Export Recorder, 207 South St., 
Boston, for his opinion of our work. 


D’AVESNE TRANSLATION BUREAU 


755 Boylston Street Boston, Mass. 














Trade-marks in Foreign 
Countries 
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Lumbermen’s Over—No Heel 


Net Price 
8.8 2m 
Super First 
Quality Quality Quality 
Baie NA 


2.15 $1.90 
1.70 
1.50 
1.35 
1.15 
2.10 
1.70 
1.35 


For Socks 


Para 
Second 


Men’s Red Hecla (Ribbed 
Over) 
Men’s Black Hecla (Ribbed 
Over) 
Boys’ Red Hecla (Ribbed 
er 
Boys’ Black Hecla (Ribbed 
ver 
Youths’ Red Hecla (Ribbed 


Over 
Youths’ _ Hecla 
(Ribbed Over 
-- 's _— Hotta (Ribbed 
| Sr Black Hecla (Ribbed 
ver) 
Youths’ Black Hecla 
ibbed Over) 


; (R 
All Lumbermen’s For Socks are F Width 


*% 90 
4.70 
$4.45 
4.25 
3.70 .... 
3.50  .... 
3.70 $3.45 
3.50 3.25 
$.25 eee 
3.6 -... 
asco, 88 
ss 
2.90 ..0- 
2.70, .. 
«to «eee 
2.50 


Six-Buckle Walrus 


Men’s Red Railroad 
Men’s Red 


Walrus 
Men’s White Railroad 
Men’s White 
Men’s pe Railroad 
Men’s R 
. Men's — Railroad 
$3. 06 _ 8 Bla 
. Boys * Red "Railroad 
; Boys’ Red 
. Boys’ Black Railroad 
2.68 Boys’ Black 
Youths’ Red Railroad 
Youths’ Red 
Youths’ — Railroad 
2.35 Youths’ Black 


Four-Buckle Gaiters 


oe 50 $3.25 
‘ 2.85 
3 50 
3.35 


$3.06 Men’s Portland 
2.68 Boys’ Portland 
2.35 Youths’ Portland 
4 Men’s Olympic 


Rolled Edge 15 cents extra 


U. S. Brand R. 


Sole 20 cents extra 


Para Brand Storm King Sole 20 cents extra 


Two-Buckle Gaiters 


$2.75 $2.59 Men’s 
2.25 2.12 Boys’ 
1.95 1.83 Youths’ 
2.05 1.93 Women’s 
1.85 1.74 Misses’ 
1.65 1.55 Children’s 
Rolled Edge 15 cents extra 


U. S. Brand R. R. Sole 20 cents extra 
Para Brand Storm King Sole 20 cents extra 


Snow Excluders 


$2.70 a ee Red _ All-Rubber 
Speers Men’s Red All-Rubber 
2.70 $2.35 - = — All-Rubber 
2.50 2.15 $2.02 Men’s Dlntk All-Rubber 
2.50 2.15 2.02 Men’s Black Cloth 
Arctics 
rere .... Men’s Red All-Rubber 
2.35 $2.00 $1.88 Men’s Black All-Rubber 
2a 1.70 1.60 Boys’ Black All-Rubber 
oe 82.06 .... Bien’s Gotham 
2.35 2.00 1.88 Men’s Arctics 
aan 1.70 1.60 Boys’ Arctics 
1.35 1.27 Youths’ Arctics 
1.45 1.36 Women’s Arctics 
1.20 1.13 Misses’ Arctics 
1.00 .94 Children’s Arctics 
Rolled Edge 15 cents extra 
U. S. Brand R. R. Sole 20 cents extra 
Para Brand Storm King Sole 20 cents extra 
Shoes 
$1.60 $1.45 Men’s Patrol Defiance 
1.65 1.50 Men’s Patrol Storm 
Eg Kr 


(Light, High Cut J 
4 W. 





Cloth reer 


S. BRAND ONLY) 

$3.50 Men’s Emperor 

3.10 Boys’ epee 

2.75 Youths’ peror 

2.85 Women’s Empress, 3-Buckle 
2 38 Mises’ Empress, 3-Buckle 
= isses’ » 

2.60 : 4-Buckle 
2.00 a <mpress, 3-Buckle 

2.25 dren’s Empress, 4-B 
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Ideal 
(Light 2-Buckle ieee Cloth Snow-Excluders) 
(U. 8. BRAND ONLY) 
Net Price 

U. 8. Para 

First Second 
D ane 

en’s 

cS 20 Women’ 8 
2.00 Misses 
1.80 Children’s 


Fine Specialties 
Packed in Cartons 


Urban 


(Fine Light Arctic, Jersey Cloth) 
(U.S. BRAND ONLY) 


$2.10 .... Men's 
1.55 .... Women’s 
1.30 Misses’ 
1.10 Children’s 
Storm Alaska 


(High Front Snow Protector, Light Jersey Alaska) 
(U. 8S. BRAND ONLY) 


$1.65 Men’s 
1.30 Women’s 
1.15 .... Misses’ 
.90 .... Children’s 
Storm, Rolled ee e- s. 
Kensington, Rolled ge—Para 
(In Cartons) 
$1.15 $1.09 Men’ ‘8 
95 -90 Boys 
.80 .76 Youths’ 
. 85 .81 Women’ 's 
75 .71 Misses’ 
65 .62 Children’s 
Defiance, Rolled Edge—U. S. 
Anvil, Rolled Edge — Para 
(In Cartons) 
$1.15 $1.09 Men’ 's 
.95 90 Boys 
. 80 76 Youths’ 
. 85 .81 } er + 
75 .71 
. 65 -61 Chitdeen’ 's 
Heavy Storm—Service Heel 
(In Cartons) 
(U.S. BRAND ONLY) 
$1.05 .... Men's 
.85 a CF 
.70 .... Youths’ 
.75 .... Women’s 
. 65 ...- Misses’ 
.55 .... Children’s 
Defiance—U. S. 
Anvil—Para 
(Sandal, in Cartons) 
$1.05 $0.99 oon 's 
.85 .80 Boys’ 
.70 .66 Youths’ 
7% -71 power 's 
. 65 j 4 
-55 Childcen’ s 


U.S. Brand made with Service Heel 


Heavy Richmond—Service Heel 
(Self-Acting Sandal, in Cartons) 


(U. 8S. BRAND ONLY) 
en’s 


$1.05 eons 
.85 i 
.70 soce) oaee 
Heavy Norwood—Service Heel 
(Croquet, in Cartons) 
(U. 8. BRAND ONLY) 
$0.75 neal Women’ ‘8 
-65 .... Misses 
55 .... Children’s 
U. Ss. Para 
Storm Kensington 
(High Vamp, Rain Protector, in Cartons) 
$1.05 $0.99 Men’s 
. 85 .80 ys" 
.70 - 66 Youths’ 
75 71 Women’ ‘8 
65 .61 Misses 
-55 * .52 Children’s 
U. S. Para 
Riehmond Acton 
$0.99 Self- Acting Sandal, in Cartons) 
$1. = val ’s 
‘0 4 74 Youths’ 
U.S. Para 
Puritan Standish 
(Light, Self-Acting Clog, in Cartons) 


$1.05 $0.99 Men’s 


Net Price 
oe - Para 
Second 
Quality oa 
P. 
Norwood Ghee 
(Light Croquet, in Cartons) . 
$0.75 $0.71 omens 
65 -61 
55 .52 Childeen’ s 
Footholds 
$0.55 .... Women’s 
.55 .+»+ Women’s Croquet 
-60 --.». Women’s Storm 
Po s. x ed 
orm ens nm 
(Ankle Strap) (Ankle daow 
$1.15 $1.09 Men’s 
95 -90 Boys’ 
80 76 Youths’ 
.85 81 Women’s 
75 71 Misses’ 
-65 62 Children’s 
U. S. Para 
Storm (Fleece) Kensington (Fleece) 
$1.28 $1.22 Men’s 
1.08 1.03 Boys’ * 
. 87 .83 Youths’ 
-98 .94 Women’s 
-82 .78 Misses’ 
72 -69 Children’s 
U.S. Para 
Norwood (Fleece) Dorcas (Fleece) 
$0.98 $0.94 Women’s 
82 . Misses’ 
BS 3 -69 Children’s 
Service Heel 


_U. S. Brand light weight specialty goods fur- 
with service heel (rolled, extension heel), 
when so ordered, without extra charge. 


Zephyr Weight 
Men’s and Women’s Gum Shoes, U. S. Brand 


made Zephyr Weight—when so ordered—plain hee} 
only-—without extra charge. 


MISCELLANEOUS GOODS 


U. S. BRAND—RED SOLE LINE 


Gaiters 
Net Price 

$4.20 Men’s Poriland, 6-Buckle 
3.50 Men’s Portland, 4-Buckle 
3.10 Boys’ Portland, 4-Buckle 
2.75 Youths’ Portland, 4-Buckle 
3.00 Men’s 2-Buckle Gaiter 
2.50 Boys’ 2-Buckle Gaiter 
2.20 Youths’ 2-Buckle Gaiter 
2.30 Women’s 2-Buckle Gaiter 
2.00 Misses’ 2-Buckle Gaiter 
1.80 Children’s 2-Buckle Gaiter 


Rolled Edge 15 cents extra 
Railroad Sole 20 cents extra 


Arctics 
$2.25 Men’s Fer oy 
1.95 Boys’ Arc 
1.60 Youths’ Apetio 
1.70 ee 8 sapte 
1.35 
1.15 Children’ 's Arctic 
2.40 Men’s Snow Excluder 
Rolled Edge 15 cents extra 
Railroad Sole 20 cents extra 
Patrol Shoes 
$1.60 Men’s Patrol Defiance 
1.65 Men’s Patrol Storm 
1.40 Boys’ Patrol Defiance 
1 Boys’ Patrol Storm 
1.15 Youths’ Patrol Defiance 
1.20 Youths’ Patrol Storm 
U. S. BRAND SHOES 
Semi-Rolled Edge 
Service Heel Construction 
Net Price 
$1.20 Men’s Heavy Storm 
1.00 Boys’ Heavy Storm 
85 Youths’ Heavy Storm 
Women’s Heavy Storm 
75 Misses’ Heavy Storm 
65 Children’s Heavy Storm 
1.20 Men’s Defiance 
1.00 Boys’ Defiance 
85 Youths’ Defiance 
.90 Women’s Defiance 
Py 3 Misses’ Defiance 
65 Children’s Defiance 
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102 
U. 8. BRAND SHOES 
Semi-Rolled Edge 
Service Heel Construction 
Net Price 
1.20 Men’s 8. A. Heavy Richmond 

.90 Women’s Heavy Norwood 

-% Misses’ Heavy Hareced 

.65 Children’s Heavy Norwood 


Ankle Strap 10 cents extra 


DUCK BRAND—KHAKI 


GOODS 
Net Price 
7.0 Men’s Hip Khaki Boots 
7.00 eae 's Sporting Khaki Boois 
5.75 Men’s Storm King Khaki Boots 
4.75 Men’s Short Khaki Boots 
3.50 en’s Khaki Portland 
2.15 en’s Khaki Arctic 
2.30 en’s Khaki Snow Excluder 


F Prices quoted on Arctics and Gaiters are for 

*Plain Edge.” Also made * ‘Railroad Sole” at 20 
ents per pair extra or “Rolled Edge”’ at 15 cents 
per pair extra. 


Old Elm—Super Quality Goods 
Net Price 
75 


$5. Men’s Hip 
5.75 Men's Sperting 
4.75 Men’s Storm King 
3.75 Men's Short 
3.35 Men’s Duck Hy-Bootee 
3.00 Men’s Duck Lo-Bootee 


DUCK AND EAGLE BRANDS 
RUSSIAN RUBBERS 


Red Fleece Lined, Self Acting 
(In Cartons) 


Russian Self Acting Storm 
And Self Acting Kensington 


$1.34 $1.26 Men's Russian S. A. Storm and 


A. Kensington 

1.15 1.08 Boys’ Ru Russian S. A. Storm and 
Kensington 

.99 .93 Youths’ Russian S. A. Storm 


and 8. A. Kensington 
1.15 1.08 Women’s Russian S. A. Storm 
and 8. A. oe} 





99 .93 ‘gt Russian S. A. Storm and 
8. A. om 
. 89 .84 Child’s Russian S. A. Storm and 
8. A. Kensington 
Russi Rich d and Acton 





$1.30 $1.22 Men's Russian Richmond and 

1.10 1.04 Boys’ Russian Richmond and 
‘Aeton 

.95 -89 Youths’ Russian Richmond and 

1.10 1.04 Women’s Russian Richmond and 


.95 .89 M " Russian Richmond and 
Acton 
. 85 -80 Child’s Russian Richmond and 
Acton 
Russian if Acting Norwood 


and Self Acting Dorcas 
$1.10 $1.04 Women’s Russian S. A. Norwood 


8S. A. Dorcas 
.95 - 89 ap Bucien Ss. A. Norwood 
A. Dorcas 
.85 80 chi: Russian S. A. Norwood 
A. Dorcas 


U. 8. Brand—St. Nick Boots 
(Red Leg—Christmas Cartons) 
Net Prige 
$3. Misses’ Storm Kin 
2. n’s Storm King 
3-5 igses’ Short 


Children’s Short 
U. 8S. Brand—White and Tan Goods 
inghed i in Cortona) 


te or Tan 
Women’s Storm 
” Storm 


Ke 
— 


= 


nnshaaras 
i 
Z 
§ 
= 
E 


Women’s Foothold 


Tan Only 
Men's Patrol Storm 
Men’s Patrol Defiance 


$1.65 
1.60 
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U.S. Brand 
Seaaas Sandal 
Net Price 
$1.75 Men’s 
U. S. Brand—Acid Boots 
$4.50 Men’s Short Acid, Rubber Lined 


U. S. Brand—Fire Chief Boot 


(Extra Large Stiff Leg and Stand Loop) 
50 Men’s Storm King Duck 


$5. 
4.75 Men’s Storm King Gum 
4.75 Men’s Short Duck 
4.00 Men’s Short Gum 


Felt Lining 35 cents extra 


U. S. Brand—Fire Fighter Boot 


(Regular Size Stiff Leg and Ranges Loop) 
$5.50 en's Storm King Du 


4. 75 Men’s Storm King + sng 
4.75 Men’s Short Duck 
4.00 Men’s Short Gum 


Felt Lining 35 cents extra 


Duck Brand—Body Boots 
(Knit and Fusion Lining) 


Net Price 
$11.00 Men’s Body Boots 
Felt Lining 35 cents extra 


Duck and Eagle Brands 
Boot Shells—For Leather Soling 
(Knit and Fusion Lining) 
Net Price 
Duck Eagle 
$4.65 $4.36 Men’s Hip Gum Shells 
4.65 4.36 Men's Sporting Gum Shells 
3.75 8. = Men’s Storm King Gum Shells 
3.00 3. Men’s Short Gum Shells 
“Felt Lining 35 cents extra 


U. S. Brand—Planter 

Super Quality 
Net Price 
$3.60 Men’s Red 


Duck Brand—€ruiser 
Super Quality 


$4.95 Men’s Red 
U. S. Brand—Ankletite 
$1.60 Men’s 
1.10 Women’s 


U. S. and Eagle Brands—Special Overs 
(No Heel—Rolled — Strap—For Felt 


Boots 
Net Price 
U.S. Eagle 
$1.00 $0.94 omeye 
.90 85 
. 80 -% Children’s 


U. S. Brand—Motormen’s Gaiters 
(Cloth Lace Gaiters, Heel, Rolled Edge) 


Net Price 
$3.75 Men’s 
U. S. Brand 
Cowboy Gaiters and Arctics 
(Railroad Sole) 
$3.65 Men’s Cowboy Railroad Portland 
3.15 “=< 's Cowboy Railroad 2-Buckle 
aiter 
2.55 Men’ - Cowboy Railroad Snow 
2.40 Men's 's Cowboy Railroad Arctic 
U. S. Brand 
Heavy Six-Buckle Gaiters 
Net Price 
$4.20 Men’s 6-Buckle Railroad Walrus 
4.00 Men’s 6-Buckle Walrus 
4.20 Men’s 6-Buckle Railroad Portland 
4.00 Men’s 6-Buckle Portland 


U. S. Brand—Sturdy Line 
(4-Buckle Cashmerette Gaitere—In Cartons) 


$2.90 Women’s Sturdy 
2.50 Misses’ Sturdy 
2.15 Children’s Sturdy 


U. S. and Eagle Brands 
Special Arctics 


,(Gray Fleece Lined—Coarse Sole) 


Net Price 
U.S. Eagle 
$1.45 $1.36 Women’s 


U. S. Brand—Auto Boot 
(White Fleece Lined, Silk Laces) 


Net Price 
$3.60 Women’s 


U. S. Brand 
White Fleece Lined Gaiters 
(Jersey Cloth) 
$4.00 Women’s Zero (4-Buckle) 
3.65 Women’s Sable (10-Button) 
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U. S. Brand—Button Gaiters 


(In Cartons) 
Net Price 
$2.75 Women’s 8-Button Gaiter 
2.90 Women’s 10-Button Gaiter 
U. S. Brand 
5 and 6 Buckle Empress 
(In Cartons) 
$3.50 omer 's 6-Buckle 
3.00 Misses’ 6-Buckle 
2.60 Children’s 5-Buckle 


U. S. Brand—Marathon Line 
Extra Quality Shoes 
(Velvet Finish—In Cartons). 


Net Price 


$1.40 Men’s Storm, Rolled Edge 
1.15 Boys’ Storm, Rolled Edge 
.95 Youths’ Storm, Rolled Edge 
1.05 Women’s Storm, Rolled Edge 
-90 Misses’ Storm, Rolled Edge 
tS Children’s Storm, Rolled Edge 
1.40 Men’s Defiance, Rolled by 
1.15 Boys’ Defiance, Rolled Ed 
.95 Youth’s Defiance, Rolled Edee 
1.05 Women’s Defiance, Rolled = 
.90 Misses’ Defiance, Rolled <4 
3 Children’s Defiance, Rolled ge 
1.30 Men’s Storm, Service Heel 
1.05 Boys’ Storm, Service Heel 
85 Youths’ Storm, Service Heel 
.95 Women’s Storm, Service Heel 
. 80 Misses’ Storm, Service Heel 
.65 Children’s Storm, Service Heel 
1.30 Men’s Defiance, Service Heel 
1.05 Boys’ Defiance, Service Heel 
.85 Youths’ Defiance, Service Heel 
95 Women’s Defiance, Service Heel 
.80 Misses’ Defiance, Service Heel 
.65 Children’s Defiance, Service Hee! 
Ankle Straps 10 cents extra 
Eversticks 
$1.05 Men’s 
U. S. Brand—Footholds 
(In Cartons) 
$0.59 Women’s Dainty Foothold 
72 Men’s Foothold. 


U. S. Braad—Red Rob Roy 
Super Quality 
$4.25 Men’s Rob Roy, No Heel, R. E 
4.45 Men’s Rob Roy, Heel, R. E. 


Prices subject to change without notice 


KEDS 


MEN’S BAL 

“Re "td Sizes 5-11 
Stock No. Toes Width ice 
100 Medium Cc, 00 
110 Pointed c,D 4.00 
120 Full B, C, 4.00 
130 Recede /c,D 4.00 
; MEN’S OXFORD 

*“*Regent”’ Sizes 5-11 

Stock No. Toes Width Price 
1004 Medium c,D $3.60 
110% . Pointed c,D 3.60 
120% Full B, C, D 3.60 
130% Recede B, C, D 3.60 

WOMEN’S 9” BAL 
“Regent” Half Louis Heel Sizes 1-8 
Stock No. a. ig 
200 B, C, D $4.35 
*240 A,B,C; D 4.35 


*NOTE—No. 240 has a slightly more receding 
toe than No. 200. 
2 EYELET TIE 


“Regent”’ Sizes 1-8 
Stock No. i Price 
204% Louis Heel A, B,C, D $3.50 
232% Military Heel B,C, D 3.50 
WOMEN’S PUMP and OXFORD 


“Regent” Sizes 
Stock No. Style Heel Width Price 
244 Pump Half Louis ig c,D $3.25 


200 of 

omnotd Oxford Half Louis A, B, Cc, D 3.50 
*NOTE—Nos. 242% and 240% have slightly 

more receding toe than Nos. 202)4 and 200% 


WOMEN’S MILITARY HEEL 


a = PA esece B,C, D. Sizes ~ 
oO. we 

a: a3 

230 dinch Bal. 4.00 











Ste 
29! 
224 
22: 
224 
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31¢ 
32¢ 
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322 
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WOMEN’S MAHOGANY LEATHER TRIM / 
Full Tip. Sizes 1-8. Widths B, C, D. 


“R ent”? 

Stock No. Price 
262% ioe Heel Oxford ‘Ressds Toe $3.60 
264% Mil. Heel Oxford .00 

*26614 Low Heel Oxford Recede Toe 3.50 

e trim as 260% 
MEN’S and WOMEN’S WHITE 
LEATHER TRIM 

‘*Regent”’ , oo Heel. Sizes 1-8 

Stock No. Wi a? Price 

132% Sien’s Oxford Fecnie B, C 4 wee 


210 Women’s 8-in. Bal. Med. Cc D 4.00 


210% Oxford Med. Cc, D 3.50 
260 va 8-in. Bal. Rec. B, C, D 4.00 
260% " Oxford Recede B, C, D 3.50 


WOMEN’S OXFORD and BAL 


**Regent”’ Low Heel. Sizes 1-8 
OXFORD 
Stock No. Toes Width Price 
220% = Pointed c,D $3.25 
22644 Medium c,D 3.25 
5044 Recede B, C, D 3.25 
25244 Med. Nature B, C, D, E 3.25 
8-INCH BAL 
220 Poin c,D $3.75 
226 Medium c,D 3.75 
50 Recede B, C, D 3.75 
252 Med. Nature B, C, D, E 3.75 
WOMEN’S OXFORD and BAL 
*Regent”’ Wedge Heel. Size 1-8 
OXFORD 
Stock No. Toes Width i 
222% Pointed c,D $3.25 
224% Medium c,D 3.25 
8-INCH BAL 
222 Pointed c,D $3.75 
224 Medium c,D 3.75 
MISSES’ 7-INCH BAL 
*“Regent”’ Low Heel. Sizes 1144-2 
Stock No. Toes Widths Price 
300 Full Nature D,E $3.15 
320 Medium Nature B, C, D; E 3.15 
MISSES’ OXFORD 
Low Heel. Sizes 1114-2 
310% Full Nature D,E $2.75 
32044 Medium Nature B, C, D, E 32.78 
MISSES’ ANKLE STRAP PUMP 
Low Heel Sizes wh 
300144 Full Nature D, $2.65 
3224 Medium Nature B, C, D, E 2.65 
CHILDREN’S BAL 
“Regent” Spring > © en 8 Fo 
Stock No. Toes 
400 Full Nature f ee $2. 75 
120 Mediom Nature B,C DE °3:78 
CHILDREN’S OXFORD 
Heel Sizes + ios 
41044 on Nature D, $2.50 
42044 Medium Nature 3,C,D, E 2.50 
CHILDREN’S ANKLE STRAP PUMP 
Spring Heel 
400% Full Nature D,E $2.40 
422% Medium Nature B, C, D, E 2.40 
INFANT’S BAL 
*“Regent”’ Heel Sizes 5-8 
Stock No. Toes idths Price 
500 Full Nature D,E $2.50 


520 Medium Nature B,C,D,E 2.50 
INFANTS’ OXFORD 


Heel Sizes 5-8 
510% Fi Nature D,E $2.25 
52044 Medium Nature B, C, D, E 2.25 
INFANTS’ ANKLE STRAP PUMP 
Heel wi 5-8 
500144 Full Nature D, E $2 


20 
5224 Medium Nature B, C, D, E 2.20 
LOUIS or MILITARY HEEL 


““Vesta”’ Widths B,C, D. Sizes 1-8 
Women’s 8-inch Bal. ................+. $3.00 
o SE SI 2.50 
‘ Wis ches nse eb tv ables ode 2.35 
DEIN. 55 0.6 « dawned hee 2.45 
bs 2 Ey ME cwesuasss caveses 2.50 


WHITE RUBBER TRIM 


“Tosca”” Smooth White Rubber ~ and Heel 
; Toes Widths Size Oxfords 
Women’s Albion 
or Onset S.M.F. 1-8 $3.00 $2.60 
“6 Juart er Deck” 
SMOOTH WHITE RUBBER SOLE with 
HEEL 
Men’s Sizes 5-11 Women’s Sizes 1-8 
Toes Widths Bals ords 
Men’s Bristol or Exeter, M, F. $3.00 $2.75 


Women’s Albion or Onset S, M M, F, 2.75 2.40 
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“‘Week-End” and pony (Oe 
(Cemented Lining) (Loose 


WHITE or BROWN ae: 


GRAY or RED Corrugated Rubber Soles with Heel 
‘oes i Widths Bals Oxfords 
Men’s Bristol or 
xeter, 6 -ll M,F $2.40 *. 15 
Boys’ Regular, 2%- 6 F 2.15 1.90 
Youths’ lar, 11 - 2 F 1.90 1.70 
—— 's ion 
- : 8,M,F 2.25 1.95 
Misses" Nature 1.90 1.70 


Made with hen Sa (Smooth _ Sole) when so 
ordered, at 10 cents per pair extra 


Universal”’ 
WHITE or BROWN Duck GRAY oe, RED, 
Corrugated Rubber Sole with Hi 
Sizes Widths Bals ‘0 xfords 


Men’s Regular 6 -11 M,F $2.00 $1.80 
Boys’ Regular 2%- 6 F 1.85 1.60 
Youths’ Regular lL -2 F 1.6 14 
Women’s Regular 24-8 M,F 1.85 1.60 

isses’ Nature ll -2 MF 1.65 1.45 


“Veranda” and ‘{Parade”’ Pumps 


Toes PELHAM (Pointed), DORSET (Round) 
Sizes Widths Price 
Women’ 's Veranda 1-8 M,F $1.90 
Veranda Strap 1-8 ae £08 
¥ Parade 1-8 M,F- 2.25 
” Parade Strap 1-8 M,F 2.35 
” Pum 

WHITE Dect Duck with Smooth WHITE Rubber Sole or 

GOLDEN GLOW Duck with Smooth RED 

Rubber Sole 
Toes Sizes Widths Price 
Women’s Nature 1- 8 M, F $2.00 
Misses’ Nature ll- 2% M,F 1.75 
Children’s rt 4-10% M,F 1.55 
“Sister Sue”’ 
WHITE — Pan h GRAY LY Consuqased palte ss + 
‘oes 

Women’s Nature fas 8 M, F Pic 15 
Misses’ Nature 1l- 2 M.F 1.00 
Children’s Nature 4-10% M, F 90 


‘*Leda”’ and “Lotos”? Pumps 
WHITE or BROWN Duck with GRAY or RED 
Corrugated Rubber Sole 





Toes Sizes Widths Price 
Women’s Leda Dorset 1-8 M,F $1.12 
Women’s Leda 
Strap Dorset 1-8 M,F 1.15 
Women’s Lotos Dorset 1-8 M,F_ 1.50 
Women’s Lotos 
trap Dorset 1-8 M,F 1.55 
Misses’ Lotos Dorset 11-2 M,F _ 1.35 
as ‘“* Strap Dorset 11-2 M,F 1.40 
“Yacheing 
HITE or BROWN Duck 
WHITE Corrugated Rubber Sole - 
x- 
Sizes Widths Bals fords 
Men’ ‘8 6 -12 S,M,F $2.15 $1.90 
Boys 2%- 6 M,F 1.95 1.75 
Youths’ ll -2 M,F 1.75 1.60 
Little Gents’ 8 -10% M,F 1.60 1.45 
Women’s 2%- 8 S,M,F 2.00 1.75 
Misses’ -2 M,F 1.75 1.60 
Children's 4 -10% M,F 1.50 1.35 
Navy Sole at same price w! yt yond 
Extra Heavy Navy reer as cents extra 
“Vacation” 
WHITE or BROWN Duck 
Heavy Smooth RED Rubber Sole o 
x- 
Sizes Widths Bals fords 
Men’s 6 -12 M,F $2.35 $2.10 
ys” 2%- 6 M,F 2.10 1.90 
ouths’ 1-2 M,F 1.90 1.75 
Little Gents’ 8 -10% M,F 1.75 1.60 
‘omen’s 8 M,F 2.15 1.90 
isses” ll -2 M,F 1.90 1.75 
Children’s 4 -10% M,F 1.65 1.50 
“ fire’? and I eel 
( ented Lining) Lining) 
WHITE or: or BROWN Duck 
GRAY or RED Corrugated Rubber coer 
Sizes Widths Bals fords 
4 M6 | MF 170 “1:80 
Youths’ ll -2 M,F 1.50 1.35 
Little Gents’ 8 -10% M,F 1.40 1.25 
Women’s 2%- 8 M,F 1.7% 1.50 
Misses’ ll - ss * 4 1.50 1.35 
i "3 4 -10% 1.35 1.20 
For Navy ; Sole, see Glenwood 
“Glenwood” 
WHITE or BROWN Duck 
GRAY or RED Navy Sole ns 
Lining) Sizes Widths Bals fords 
Men’s 6 -12 M,F $2.00 $1.75 
Boys’ 2%- 6 M,F 1.80 1.60 
Youths’ ll -2 M,F 1,60 1.45 
Little Gents’ 8 -10% M,F 1.50 1.35 
Women’s 2%- 8 M,F 1.85 1.60 
isses’ -2 M,F 1.60 1.45 
Children’s 4 -10% M,F 1.4 1.30 . 
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*“Champion”’ 
WHITE or BROWN Duck, GRAY or RED 
Corrugated Sole BLACK Duck, BLACK 
Corrugated Sole o 
x= 
Sizes Widths Bals fords 
Men’s 6 -12 M,F $1.50 $1.25 
Boys’ 24-6 M,F 1.35 1.15 
Youths’ ll -2 M,F 1.25 1.10 
Little Gents’ 8 -1044 M,F 1.15 1.00 
Women’s 2-8 M,F 1.40 1.15 
isses’” -2 = aoe mee 
Children’s 4 -10% M,F 1.15 1.00 
“Home Slipper”’ and “‘Bal”’ 
BLACK Duck, BLACK Rubber Sole with Heel 
BROWN Duck, RED Rubber Sole with Heel 
Sizes Width Price 
Women’s Strap Dorset 1-8 M,F $1.85 
~ oe t 1-8 M,F 2.35 


“Rea 
BROWN ‘ ‘Tire Duck, Heavy RED Rubber 


Sole with Heel 
Packed 12 pairs to the case. One width only 
Sizes Price 
ae 8  ~ eal 6-12 $3.00 
1- 6 2.60 
Die Conte’ Bal 9-13% 2.35 
“Knu-Shu” . 


BROWN Army Duck RED Rubber Sole 


Packed 12 pairs to the case. 
ths 


Toes Sizes Bals fords 
Women’s 
Gotham Heel 244- 8 C,D,E $2.50 $2.25 
a PH 
ture Spring 
Heel ll -2 E 2.00 1.80 
— 's Na- 
ture Spring 
Heel 6 -10% E 1.75 1.60 
“Stalwart”’ Bal 
BROWN Army Duck 
Red Rubber Sole with Heel 
—— 12 — to the case Pei 
Men’s British, one width 6-12 $3.25 
Boys’ British, one width 1- 6 3.00 
Little Gents’ British, one 
width 9-134 2.75 
**Combat” Bal 
BROWN or WHITE Duck 
RED Rubber Tap Sole with Heel 
12 pairs to the case 
Toes Sizes Price 
Men’s Harrow, one width 6-12 $2.50 
Men’s British, one width 6-12 2.50 
Boys’ Regular or British 
one width l- 2.25 
Little Gents’ Regular or 
British, one width 9-134% 2.00 
*““Nobby”’ Bal 
WHITE or BROWN Duck 
Red Rubber Navy Sole and Heel 
BROWN Leather T: 
One Width Medium Toe 
Sizes Price 
Men’s 6 -ll $3.00 
Boys’ 2%- 6 2.65 
Youths’ 1l- 2 2.35 
Women’s 2u%- 8 2.70 
“Renown” Bal 
Heavy —- Duck 
BROWN Boe Tri 
rimmings 
Sizes Price 
Men’s 6 -12 $8.50 
Boys’ 2%- 6 3.25 
*‘Flexile”’ Bal 
WHITE or BROWN Duck 
Heavy Red Rubber Suction Sole 
BROWN Leather Trimmings , 
Price 
Men’s My | $3.25 
24-6 3.00 
“‘Short Stop”’ Bal 
Heavy WHITE or BROWN Duck 
HSROWN ro Lo oes 
Sizes Widths Price 
Men’s 6 -12 M, F $2.85 
Boys’ 2- 6 M, F 2.60 
Youths’ 1-2 M, F 2.35 
Little Gents’ 8 -10% $y 2.15 
Women’s 2%- 8 ,F 2.60 
NOTE—Women’ 's made without Ankle Patch 
*‘Holdfast”’ and ‘“‘Roamer”’ 
(Suction Sole) 


Ne So) 
Heavy W ITE or BROWN Duck 
RED RUBBER Sole 


Sizes Widths Bals 

Men’s 6 -12 M, F $2.50 

4 2-6 M, F 2.25 

Youths’ 1 - M, F 2.00 

Little Gents’ 8 -104 M,F 1.80 

omen’s M, F 2.25 

igses’ -2 M,F 2.00 

ildren’s 4 -10% M,F __1.80 
NOTE—Women’s, 4 Children’s 

ithout Ankle Patch 
‘Continued on page 107) 
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CLEVELAND SHOE TRAVELERS’ 
CLUB ELECTS OFFICERS 


Every Man Made Record for 1920 


The Cleveland Shoe Travelers’ Club 
starts off the New Year one of the 
strongest shoe travelers’ organizations in 
the country, both numerically and 
financially. 

The boys have all had a little tough 
sledding in the last few months, but 
every man will tell you that he’s made a 
record for 1920 that will not disappoint 
his house. They've had to go back to 
real selling, and it has been a healthy 
thing for the trade. 

The Cleveland travelers at their last 
meeting on December 27 elected new 
officers. R. G. Eberly was elected 
president to succeed D. W. Brill, whose 
administration has brought many satis- 
factory results for the organization. 
George Wonderly was chosen vice 
president, and E. F. Buzek, secretary- 
treasurer. 


Increased Membership 

There are now approximately 100 
members of the club in good standing, 
a large increase being made in the last 
year, during the administration of Mr. 
Brill. The new president, Mr. Eberly, 
expects to further add to the list of 
members in the present year, and while 
he has not formulated a program for the 
entire year, yet he has several ideas 
that he wants to put into execution 
for the benefit of the organization and 
the members. 

One of the more important proposals 
is that of establishing a complaint 
bureau, where traveling salesmen may 
register legitimate “knocks” against 
adverse conditions found on the road. 


Co-operation Needed 
Mr. Eberly is of the opinion that any 
local bureau would m6t reach the limit 
of its possibilities timless there were 
co-operation with travelers’ clubs 
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throughout the country. And for that 
reason, a resolution will be introduced 
at the national convention of travelers, 
which will be held in Des Moines, Ia., 
on January 17, 18 and 19. In this 
measure the national body will be asked 





E. F. BUZEK 


Re-elected Secretary and Treasurer 
Cleveland Shoe Travelers’ Club 


to go on record in favor of establishing 
complaint bureaus in every city where 
there is a travelers’ club. 


Matters for Correction 


Back of the idea is the purpose to 
drive out of business every crooked taxi- 
cab driver, who has been holding up 
salesmen; every drayman who has been 
exacting extortionate charges and every 
other mar that the shoe traveler has to 
deal with as be goes about from city to 
city. With the shoe travelers thus or- 
ganized, it would be an easy matter to 
get the co-operation of travelers, in 
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other lines. Hotel men, who exact 
extortionate charges also will be the 
target of the complaint bureaus, if the 
bureau is approved by the national 
convention. 

No matter what happens to the 
measure at Des Moines, Mr. Eberly 
says that he will ask his local members 
to establish a bureau, and that Cleve- 
land men will do what they can to im- 
prove traveling conditions. 


A Case in Point 


“Not long ago, in a New Jersey city,”’ 
said Mr. Eberly, “I encountered a 
drayman who simply held me up and 
robbed me for transporting my bag- 
gage,” said Mr. Eberly. ‘It was this 
that prompted the proposal for the 
complaint bureau. Others in the or- 
ganization also are keen for the idea. 
Of course the New Jersey baggageman 
did not hold me up with a revolver, but 
he got my money by peaceable means. 
Now if travelers will report to their 
local bureaus any adverse conditions 
they find on the road, the information 
can be passed on to the national bureau 
and from there disseminated to all 
travelers. It is an excellent idea, and 
one that should be put into effect, es- 
pecially in view of the fact that condi- 
tions from the travelers’ standpoint 
have changed materially in the last few 
months.” 


Buzek’s Work Recognized 


At a business meeting of the travel- 
ers held December 31, at 605 The Ar- 
cade, E. F. Buzek was chosen to repre- 
sent the local club as a delegate to the 
national convention of the travelers 
which will be held in Des Moines, Ia.., 
on January 17, 18 and 19. 

The election was made as a fitting 
recognition of the splendid service that 
Mr. Buzek has given the travelers’ club, 
without compensation. Presidents and 
vice-presidents of the club come and 
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go, but Buzek stays on forever, as sec- 
retary-treasurer. He is genial, a good’ 
companion, interested in the travelers’ 
organization, and he is the mainspring 
of the club. 


A Successful Dance 


One of the most successful functions 
ever given by the Cleveland travelers 
was the dance which was conducted at 
Benedict’s Hall, Euclid Avenue, on the 
night of December 28. There were 128 
couples present, one of the best or- 
chestras in Cleveland provided music, 
and everybody present enjoyed a good 
time. 

A long program of dances was given, 
and at the conclusion of it, the guests 
clamored for more. The travelers had 
as their guests men in other lines of the 
industry and their wives. 


Milwaukee Plans 


Efforts are being made to line up 
enough travelers intending to go to the 
Milwaukee convention of the N.S. R. A. 
on January 10, 11 and 12, to charter a 
special car, so that the boys can travel 
in style. The attention of travelers is 
called to the fact that the fare back is 
half of the regular fare, and that is 
quite a concession. 


DOREMUS WITH NEW FIRM 


Will Cover New England for Holyoke 
Silk Hosiery Co. 


E. R. Doremus, who for the past 
sixteen years has been connected with 
a well-known hosiery house, ten years 
of which was spent covering the New 
England retail trade, starts the New 
Year with a new house, the Holyoke 
Silk Hosiery Company of Holyoke, 
Mass., manufacturers of full fashioned 
silk hosiery of quality. Mr. Doremus 
will shortly establish headquarters in 
Boston, from which point he will cover 
New England territory. 


Co-operation the Word 


Mr. Doremus is well-known to the 
retail merchants of New England. His 
genial personality makes him a wel- 
come visitor always. He is enthusiastic 
over his new line and had the follow- 
ing to say recently regarding the 1921 
outlook. 

“We anticipate some very good 
business, as I believe that the time is 
about here when the merchants will be 
looking for a high-grade line of silk 
hosiery. 

“‘Co-operation is the important word 
which all branches of the trade 
should incorporate in their New Year’s 
resolutions. With Co-operation and 
Courage, retail merchants and manu- 
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fa cturers will march on to successs and 
prosperity in 1921. 


Picked Knitters 


“‘At the start, our factory will make 
high-grade staples—a little later, we will 
introduce many novelties. We are in a 
position to take care of spring orders, 


. and I would suggest that merchants begin 


to order now for their Easter trade. 
We have a new mill, equipped with 
new machinery, splendid lighting fa- 
cilities, and with high grade knitters 
—in fact, every knitter is “picked” 
by Superintendent Frederick Bacon, 
who was formerly superintendent of the 
McCallum Hosiery Company for a 
number of years. Mr. Bacon has 





E. R. DOREMUS 


surrounded himself with a coterie of 
expert workers. Edgar G. Harris, who 
was formerly with the McCallum 
Hosiery Company is manager of our 
Holyoke plant. Edward P. Bagg is 
president and Charles P. Randal, 
treasurer.” 


LIVE WIRE NEWS 


From Bulletin of Indiana Shoe 
Travelers—Officers Elected 


The Indiana Shoe Travelers’ Asso- 
ciation elected officers for 1921 today, 
January 8. The following were candi- 
dates: President, Homer Beals, Wilbur 
Newburg and Walter F. Crooke; vice- 
president, Ralph Siewers and Ed 
Maurer; secretary, Charles I. Slipher 
and W. H. Holland; Directors, H. O. 
Warren, Charles Foreman, F. E. Hart 
and James Mazur. 
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Beals’ Candidacy Urged 


Mr. Beals’ candidacy was strongly 
urged in a recent edition of The 
Indiana Shoe Traveler Live Wire, 
W. F. Crooke, editor, as follows: ‘In 
view of the fact that we have always 
elected an Indianapolis man to fill the 
president’s chair, the time is opportune 
to step outside the city limits and 
select a man who, at this time, is best 
fitted to fill this office. Mr. Beals is 
the logical man. He was president of 
the Republican Traveling Men’s Club 
of this State, during the last campaign, 
and has a wide acquaintance politically. 
His influence will be a great benefit to 
us during the session of the next legis- 
lature. He has the interest of the 
traveling men at heart and will be on the 
alert at all times to hoost our interests. 
I trust that all my friends and ac- 
quaintances will give Mr. Beals their 
support and I am also voicing the wishes 
of Mr. Newburg. 

“‘Let’s have a whole new set of officers 
for 1921. The old ones will be only too 
glad to assist them and that is what 
each officer needs, assistance and co- 
operation. Let’s get every member to 
work doing something for the good of 
the association.” 


Convention Exhibits 


A number of the members of the 
Indiana Shoe Travelers’ Association 
will display samples at the Indiana 
Retail Shoe Dealers’ Association Con- 
vention, to be held at Tomlinson Hall, 
February 21-23. There have been quite 
a few reservations made for space both 
at the hall and hotels. There are a 
number of salesmen who will display 
their samples at the Claypool and Deni- 
son Hotels and there are others that 
will use their local sample rooms. Some 
merchants who expect to buy liberally 
have requested different salesmen to 
display samples at the hotel. 


Geer Changes Line 


Charlie Geer, formerly with the 
Indiana Shoe Corporation, has joined 
the sales force of the Marion Shoe & 
Rubber Company. The latter is to be 
congratulated in securing the services 
of Mr. Geer as he is a worker and is well 
liked by the trade and fellow traveling 
men. Mr. Geer will travel in Indiana 
and we wish him success at all times. 

The new club rooms are now open to 
the entire membership at 370 Denison 
Hotel. These rooms have recently been 
newly decorated and are indeed very 
inviting. The Indiana travelers say: 
“Come up at any time, you will always 
find someone there. Make it your 
loafing place and the place to meet your 
fellow traveler.” 
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A SENSATION! 
The Clarke Foot Measurer 









































“It takes the guess out of 
Shoe Fitting” 


ig gives the correct length and width of 
the foot in one operation. 


It assures absolute accuracy of fit. 


It has an extremely favorable psycholog- 
ical effect upon the customer—convincing 
him that your service, your store and your 
merchandise are dependable. 


Clarke-Emerson Mfg. Co. 


Worcester, Mass. 
Write us—for the full story! 
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POOLE & JOHNSTON 


MANUFACTURERS 


BIRROCKTON , MASS 




















Xclusively Yours 


SEE US AT THE SHOE EXPOSITION 


IN THE 


Palmer House, Room 434 


AND GET IN ON OUR COOPERATIVE 
ADVERTISING WHICH YOU CAN CON- 
TROL FROM YOUR TOWN. IT WILL 
BE WELL WORTH YOUR WHILE TO 
LET US EXPLAIN THIS PLAN TO YOU. 
COME IN AND SAY “HOWDY!” ANY- 
WAY. 


Write for details 


Little Chick Shoe Company 


101 So. Wells St., Chicago 













e sure youfare right 
about— 


FJ 


SPAT) ( IQUESTION 
Style 





Before you buy 
Spats see page 
27. 



































Everlasting Deco- 
rative Flowers and 
Plants, Vines and 
Garlands. 

My illustrated 
catalogue in colors 
No. 32, mailed free 
for the asking. 


FRANK 
NETSCHERT 


61 Barclay St. 
NEW YORK 
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MILWAUKEE TRAVELERS MEET~ 
In Annual Session— Officers Elected 
—100 Per Cent Membership 


Increase 


As the crowning event of the past 
year’s work, during which the member- 
ship increased (over 100 per cent) to 
101 members, the Milwaukee Shoe 
Travelers’ Association enjoyed their 
annual dinner and meeting recently. 

Owing to their wonderful increase in 
membership, the Club expects to win 
the loving cup for largest increase 
shown at the National Association of 
Shoe Travelers’ Convention, Des Moines, 
January 17, 18, 19. 

Arthur Schilling of F. Mayer Boot & 
Shoe Co., Milwaukee, was elected presi- 
dent; Frank J. Larkin, Tomahawk 
Shoe Company, Tomahawk, Wisconsin, 
vice-president; Max H. Tenscher, V 
Schoenecker Boot & Shoe Co., Milwau- 
kee, secretary and treasurer. The 
Board of Governors elected for a term 
of four years were John Leunbeger, 
Beals Torey, Warren George, John 
Ryan, L. J. Meyer, Harper Kirsten 
and John Ripple of Rice & Hutchins, 
Inc. These men were also elected 
delegates to the National Convention 
and in addition J. H. Boelkel of F. 
Mayer Boot & Shoe Co.; Henry Lam- 
ers of V. Schoenecker Boot & Shoe 
Co.; Adam Meisenheimer of Harper, 
Kirschsten Shoe Co., and Henry H. 
Kuehn of H. F. C. Dovenmuehle & Sons 
Co. Joseph Stones with Beloit Shoe 
Company won the Liberty Bond which 
was donated to pay the expenses of 
delegates to convention. 


HELMER ELECTED 


Chairman of Commercial Travelers’ 
Council, Rochester Chamber 
of Commerce 


Charles H. Helmer of the Empire 
Last Works, who for the last two seasons 
has been chairman of the Rochester 
Shoe Style Show, was elected chairman 
of the Commercial Travelers’ Council 
of the Rochester Chamber of Commerce 
for 1921, at a recent meeting of that 
organization. 





Shoe Company Leases 
New Building 


The Co-operative Shoe Company of 
Cincinnati last week leased the entire 
building at 309 Main Street. The build- 
ing consists of four floors and a base- 
ment. It has a frontage of 16 feet and a 
depth of 100 feet, allowing it all a total 
of 8,000 square feet of floor space. In 
the past, the office and the stock room 
of this company have been separated, 
the office being located at 301 Bell 


BOOT AND SHOE RECORDER 


Block and the stock department at the 
corner of York and Colerain Avenues. 
The consolidation of these two depart- 
ments under one roof will bring about 
considerable expansion in both depart- 
ments. This company started in busi- 
ness less than two years ago, at that 


time jobbing only children’s shoes. 


They bave grown steadily until at this 
time they are handling an extensive 
line of children’s, misses’ and growing 
girls’ McKays, Welts and turns. A 
larger and finer sample room will be 
another of the advantages of the new 
location. Arthur Knabe and Ralph W. 
Wellington, partners in the business, 
are both very enthusiastic over their 
new location. 


THE LEATHER MARKET 

(Concluded from page 95) 
ward, snuffed sides 5c. lower per foot. 
Manufacturers of medium and lower 
grade shoes and shoes for rougher use 
have apparently begun to lay in their 
supplies, anticipating a larger demand 
from now on. There are good sales of 
veal and kip, also heavy waterproof 
leather and elk. The best selections of 
elk are quoted at 35c. The top grades of 
colored buck are quoted from 55c. to 
70c. 





Glazed Kid 


Tanners report an improved business 
on most lines of kid. The choicest 
selections are not so available as a few 
months ago. There is good trading in 
the medium and lower grades and job 
lots. The best tannages in colors are 
quoted at 60c. to 70c. per foot and the 
prices range downward according to 
quality and _ selection. Manufactur- 
ers of women’s shoes show more in- 
terest in the market and are inclined to 
take advantage of some of the low 
prices existing. 

Business is quiet on patent leather, 
although there is some going abroad on 
contracts placed some time ago. Fifty 
cents a foot is the quotation given on 
full grain sides. 

The sheep leather market has been 
dull of late owing to the great reduction 
in glazed kid prices. The standard 
tannages are still held at 25c. to 27c. 
and downward according to quality. 


Sole Leather 


The sole leather situation is an- 
changed. Tanners have a fair suplus 
on hand and they are turning out only 
about 30 to 40 per cent of their usual 
output. A few months’ buying would 
reduce their surplus to normal. Tan- 
ners maintain that prices will be re- 
duced no further, and if anything, an 
upward trend is looked for in the coming 
season. 
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New Shoe Store 
The Eagle Boot Shop has recently 


‘opened an attractive store at 85th 


Street and Broadway, New York The 
interior of this store is finished in Circas- 
sian walnut and the whole effect is very 
beautiful. A good business is being 
transacted. | 





RUBBER PRICE LIST 
(Concluded from page 103) 
“*Players”’ Bal 
Heavy i! 3:45 Red Rubber Suction Sole 


N Leather Eyelet Facing 
Laces almost down to the toe 


Sizes Price 
Men’s 6 -12 $3.25 
Boys’ 24-6 - 3.00 


**Rattler’’ Bal 
WHITE or BROWN Duck 
RED Corrugated Rubber Sole 
BROWN Rubber Trimmings 


Sizes Widths Price 

Men’s 6 -12 M,F $2.25 

Boys’ 24-6 M, F 2.05 

Youths’ ll -2 M, F 1.85 

Little Gents’ 8 -10% M,F 1.65 

omg ’s 24-8 M, F 2.05 

1 -2 M, F 1.80 

Children’s 4 -10% M, F 1.60 
Women’s, Misses’ and Children’s without 

Ankle Patch 


““Mayfair’’ Bathing Bal 
BLACK, WHITE, BLUE, RED and GREEN 
Sateen, Black ——- Black Sole, all others 
ray 


Ox- 

Sizes Bals fords 
Women’s 1 -8 $1.35 $1.45 
Misses’ ll -2 1.65 1.30 
Children’s 4 -10% 1.45 1.15 


“Bathing” Shoe 
WHITE Duck, BLACK Trimmed or BLACK Duck 
WHITE Trimmed and All Black or All White 
Men’s, Boys’ and Youths’ are made White or 
Black wy 


izes Price 
Men’ 8 6 -12 $1.25 
Boys 2%- 6 1.15 
Youths’ J) -2 1.00 
Women’s 1-8 1,15 
Misses’ 1l -2 1.00 
Children’s 4 -10% .90 
Women’s High Cut Bal 1 -8 1.40 
‘*Playtime” 


Barefoot Sandal 
WHITE Duck, with Smooth White Rubber Sole, or 
BROWN Duck, with Smooth a Rubber Sole 


Sizes idths Price 
Misses’ 
Nature 1l -2 F $1.80 
Children’s 
Nature 4 -10% F 1.60 
“Betty” 
Barefoot Sanda IN Duc wi Grade) 
WHITE or BROWN Duck, with ae Geay or 


Red Corrugated Rubber 


Sizes Widths Price 
Misses’ 
Nature ll -2 F $1.25 
Children’s 
Nature 4 -10% F 1.10 


Goodrich Price List 


The B. F. Goodrich Rubber Company, Akron, 
Ohio, announced January 1 its 1921 price list. 
We quote important items, as follows: 

White Press Short Boot...........-.++++-+ $5.00 
Brown Hi-Press Short Boot............-.. 


Duck Vamp Short Boot 
Light Short Boot......... = 








White Hi-Press Lehigh...............+.. 4.05 
Men’s Heavy Dull Sen dal Brown Tap Sole .. 6.60 
Men’s Cashmerette, One-Buckle Arctic, - 

Brown Sole... 0. cccccccssccsesccecs 2.25 
Men’s Cashmerette, Four-Buckle Gaiter, 

Brown Solle.... 2.200. scsccsecccccccces 3. 
Men’ my nena Brown Excluder, all Rub- mee 
Men’ 8 Four-Buckle Brown Excluder, all Rub- 

her Galtet....scccocsecss 3.60 
Men’s Over, Brown Sole. . 1.16 
Women’ Croquet, Brown Re acne pea .83 
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Changes in Business 


Current Events in Failures, Suspensions and Ac- 
tivities in the Shoe and Leather Trade 


Failures 


Boston—D. H. Cohen & Sons, wholesale chase, re- 

ported offering to compromise at 50 cent. 
N. Schlesinger, (75a Green St.), shoes, re- 
ported Richard G. Moore appointed receiver. 

Amesbury, Mass.—M. L. Brown Shoe Co., shoe 
manufacturers, reported petitioned into bank- 
suptey. Reported liabilities $38,980; assets, 

72. 

Everett, Mass.—Samuel Weiner, shoes, reported 
offering to compromise at 30 per cent. 

er “wr Ala.—Bullock Bargain Store, shoes, 

reported petitioned into bankruptcy. 

are naan ding Conn.—I. Nyden, shoes, etc., reported 
petitioned into bankruptcy. 

Atlanta, Ga.—Slan & Kinsler, shoes, etc., reported 
ay ee into bankruptcy. 

Vida Ga.—Louis Shifrin, shoes, etc., reported 
petitioned into bankruptcy. Reported re- 
ceiver appointed 

Chicago, I11.—Geo. Harrison Shoe Co. wholesale 
shoes, reported receiver appoint 

aoe Shapiro (205 E. 61st Street), shoes, re- 

— Ss into ba 

wrt . P. Ball, shoes, am a closed by 
sheri 

Detroit, Mich.—Hoffer & Samuels (Bates Surplus 
Supply Stock), shoes, etc., reported petitioned 





into wy 7 

M. (Rosenbl Leather 
Co.), Dg oi petitioned into bank- 
ruptcy 


Elizabethport, N. J—Sam Schwartz (172 3d 
St.), shoes, reported offering to compromise 
Pat 70 per cent. 
Passaic, N. J.—Passaic Shoe Market (Morris Ber- 
man), shoes, reported offering to compromise. 
or N. Y¥.—Jos. F. Mikolajcezak, shoes, re- 
— aes of creditors was called for 
anuary 4, las 
New York City P. & H. Shoe Makers, manu- 
facturers shoe uppers, reported an involuntary 
7 in bankruptcy has been filed against 
ol Pfeffer and Sol Homentowsky, trading 
under the above style, by attorney for 
creditors. 

Henry Schwartz, leather, reported an in- 
voluntary petition in ag has been 
filed by attorney for creditors. Insolvency and 

references were alle; Benjamin P. 

eWitt has been . pointed receiver under a 
bond of $5,000 e liabilities are estimated 
at $10,000 and oo assets at about $10,400, 
including accounts of the face value of $8,000 

Artistic Shoe Co., manufacturers high-; ade 
ladies’ turns, reported a meeting of creditors 
was held on December 17, 1920, at which time 
statement of affairs produced, indicated lia- 
bilities in the neighborhood of $21,000 and 
assets approximately $20,000. Creditors 

resent agreed to an extension for 18 months, 
first payment due July 1, 1921, and it was also 
given to understand that additional capital of 
$6,000 would be invested. 

Benjamin Levenfus, children’s shoes, re- 

ted an involuntary petition in bankruptcy 

as been filed by attorney representing 
creditors. An assignment was also executed 
by Levenfus to Rose Horwitz. 

—— Backer (7th Avenue), shoes, etc., 

ted offering to compromise at 20 per cent. 

il Kaufman Co., shoe manufacturers, 
reported offering to com ise at 25 per 
cent. Reported liabilities, $148,000, assets 
about $50,000. 

Beril K tsky, wholesale shoes, reported 
offering to compromise at 25 per cent. Re- 
ported petitioned into bankruptcy 

Ln _ Co., Ine., wholesaie shoes, re- 
por offering to compromise a t per cent. 

Brook Avenue Shoe Shop (E. Roth, 230 
Brook Avenue), shoes, reported meeting of 
creditors called. 

Quality Sample Shoe Co., shoes, reported at 
an adjourned meeting of creditors held on 
November 29 the above, through attorneys, 
offered a 50 per cent settlement, 15 per cent 
cash and 35 per cent notes, each note 
to be for 5 per cent payable monthly. The 
offer was rejected by. several of the creditors 
present and the meeting was adjourned with- 
out further action. 

Carl Lasansky, London Style Shoe Co., 
shoes, reported assigned to Charles A. Most. 

Joseph Schwartz, shoes, reported a meeting 
of creditors was held on December 17, where 
it developed that the liabilities consisted of 

handise; $500 to the bank 





chandise; $576 cash in bank and $100 cash 
on hand; that the bank was willing to advance 
a further $500 if necessary. After consider- 


able discussion it was decided by the creditors 
‘nt to grant an extension. The cash on 
and is to used for the purpose, if neces- 
sary, of filhng in = stock, the assets turned 
over to a trustee for the benefit of creditors, 
and the debtor to pay $125 weekly to be 
pro-rated among creditors as sufficient funds 
were accumulated to permit a substantial 
dividend, creditors to receive 100c on the 
dollar. An assignment of assets was made 
to a trustee to be held until the extension 
agreement had been completed and paid and 
the same were to be returned to the debtor 
Gershon Gittelman, shoes, poet has 
filed a voluntary petition in bankruptcy, 
anes habilities of $6,687 and assets of 


. Roth (230 = y am yh reported 
compromise effected a yy 
Samuel Sevitch <i3i6 Nicholas Ave.), 
shoes, seperees. assign 
Rocky Mount, N.C tou Schultz Pte Bar- 
in House), 


shoes. , reported assi 
Tar River, Okla. —Globe Cash —— ¢. C endel- 
son), shoes, e 
Akron, Ohio—I. Fricdlond. am, reported ‘asking 
extension, through his attorney states that 
while he will pay one hundred cents on the 
dollar, he must have time, and is asking weary 
creditor to take a note bearing interest, whi 
was payable on or before December 1, 1921. 
Rand & Heimes, ng —. reported peti- 
tioned into ba are offering 
creditors 25 cents on = "acter i in settlement 
of claims against them. Their attorney states 
total indebtedness at the present time is 
approximately $30,000. Their only asset is 
their stock of goods which he states would 
not bring over half of their actual indebtedness. 
Cleveland, Ohio—O. & G. Shoe Co., shoes, re- 
rted offering to compromise at 65 per cent. 
ndebtedness amounts to $21,132.25. 
Becherten, Cite uane werent shoes, etc., 
report petition into nkruptcy. 
Findlay, Ohio—E. M. Baker, shoes, reported peti- 
tioned into bankruptcy 
Allentown, Pa. Vistar’ Ler Co., Inc., manu- 
facturers chrome tanned glazed kid, reported 
relative to the failure of this concern Franklin 
Haddock and George H. McNeely are re- 
—s receivers in equity and have given a 
int | ape for $100,000. Mr. Haddock has 
n the president of the pany. The lia- 
bilities A. listed at_ $630,000 with — 
assets of $706,000. Included in the assets i 
their plant listed at $211,000. Of the liabili- 
ties quoted there are $262,000 due bank. 
There is $189,000 due individuals on notes and 
about $108,000 owing for merchandise. 
Chester, Pa.—Samuel M. Green, boots and shoes, 
reported an involuntar petition in bank- 
ruptcy has heen fil through attorney 


nting creditors. 

Harrisburg, Pa.—Samuel Solomon, boots and 
shoes, reported has filed a voluntary petition 
in bankruptcy, listing liabilities at $14,066 
and asscts at 

Pittsburgh, Pa. —Borak “George, shoes, etc., re- 
ported 





ed has filed a voluntary petition in bank- 
ay pains assets at $1,693 and liabilities 


t $8.6. 

Philadelphia, oa. —Morris Tobein, wholesale leather 
and findings, reported liabilities listed as 
$15,210, all unsecured; assets, $2,147. Ex- 
emption claimed for $325. 

Cw Dannenhauer, Inc., and a aie Co., 
both Tholesele leather, Ww. 
Dannerhauer, Inc., lists, in qehedeies filed in 

e U. S. District Court, liabilities of $387,140, 
it is specified that of this amount, $121, 449 
ought to be id by other parties to notes ‘and 
bills. It is shown by the summary that in this 
class of liabilities of the Dannenhauer corpora- 
tion there are a number of trade acceptances 
of the Elite Co., in which C. W. Dannenhauer 
was an officer and a large stockholder. Unse- 
cured claims against nnenhauer, Inc., are 
$137,839; secured claims, ait accom- 
modation paper, $5,000; $5,344; 
and a rent claim of $230. ‘he t _ te s of $37, 098 


£6,657: unli yy claims, $3,000; house- 


the 
aa that for $177, 277, the credi- 
Fo security for only $102,500. Appar- 
aay the schedules do not state the full amount 
of the liabilities of the corperation, for there 
are nine creditors listed whose claims are not 
stated, for the reason, it is declared, that the 
bills are not avai 
Accompanying the corporate schedules of 
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the Elite Co., which showed liabilities of $97,- 
740, and assets: of $23,048, as noted, are the 
eae bh fi cere pe a 
ing t! ie onpatatinn. e individual liabilities 
of C. W. Dannenhauer are stated to be $185,- 
093, of which $166,449 is on accommodation 
yor fC. W. Dannenhauer, Inc., while Mr. 
nnenhauer’s individual assets are declared 
to m $2,151. The —, of Isaac A. Shep- 
Bist » another member of the Elite Co., are 
184,949, and he also is liable for $166,449 on 
ation pa of Dan auer, Inc. 
His assets are $2,775. Howard R. Sheppard, 
the third member of the Elite Co., is more 
heavily indebted than his two associates on 
the paper of Dannenhauer, Inc., his liability 
being $192,699. His total liabilities are $203,- 
361, while his assets are $2,162. 

The unsecured claims of the Elite Co. are, 
according to the schedules, $69,077, and se- 
cured claims $28,622. The assets, of $23,048, 
consist of stock, $3,200; open accounts, $19,- 
701; andd its in bank, etc., $146. 

Krauss & Kaiser, shoes, reported petitioned 
into bankruptcy 

B. po ne shoes, reported petitioned 
into bankruptcy. 

Poland Friedman & Co., shoes, reported 
the meeting of c D 8, was 
tosgnty attended, ‘creditors representing about 

20,000 out of approximately $30,000 total 
indebtedness being present t is understood 
that it is the purpose to dissolve the partner- 

ip of Pola Titeheen & Co., Mr. Poland 
to hehe the store at 7th and Tasker Streets 
and the hy pene contained — —— the 
equity in occupied placing it at 
about $10,000, and e-) OS, redm riedman is also to 
turn over to Poland, al of the inequality 
of the stocks in the two stores, merchandise to 
the value of about $11,000. When_ these 
arrangements are consummated Mr. Poland 
will have assets prey $45,000 
Total debts of Poland and Friedman amount 
to about $31,000. Mr. Poland is to assume 
this entire indebtedness and the shoe creditors 
of Poland Friedman & Co. are asked to 
release Friedman from all obligations on 
account of these debts, Mr. Poland to assume 
the entire merchandise indebtedness, and = 
following offer of settlement is made: to pa 
all merchandise creditors in full 100c on ‘he 
dollar, 25 per cent to be paid at once, on all 
creditors accepting the offer. The balance to 
be paid monthly installments at the rate of 
about 5 per cent per month. All of the cred- 
itors present signified their — to 
accept this offer and J. ton Hill, 
manager of the Philadelphia Fe ice of the 
Shoe and Leather Mercantile Agency, was 
selected as attorney in fact to sign for all 
creditors who ome | to the settlement. 

Rubin aan (1148 South 9th pe shoes, 
reported ering to com mise at per cent. 

Catawissa, Pa.—Co!) umbia ‘Shoe Com any, 4 
manufacturers women ’s, misses’ and children’ 
fine McKay shoes, reported have cnniqunsed 
that ox are Saguenay involved, and that 

is! 








they w to make a a offer of 
35 cents on the dollar. Reported company 
is entirely without funds. 
Warren, R. I.—Sxymon Pietruszkz, shoes, etc., 
co ted assigned to George N. Saillant, a 
of the stock —o xtures was sched- 
uled for December 21, las 


Pawtucket, R. I. —Archie’s Shoe Store, shoes, re- 
attachments have been levied and suit 
ght. A meeting of their creditors was 
held ‘on the Ist inst. and it is r that 
liabilities = close edaey ee at os ao 
present and represen ec at they 
would have an appraisal of stock, and it de- 
pends on the results of this stock-taking 
whether they will consent to a ition 
made ry the meeting for a general extension. 
Allendale, 8. C.—I. Shapiro, shoes, reported peti- 

tioned into bankrup ptoy. 

Overton, Texas—McDavid Bros., shoes, -etc., re- 
petitio into bankr: itcy, with lia- 

jilities of $70,000, and assets of $110,000. 
Kershaw, S. C.—H. E. Reese, shoes, etc., reported 


Winnsboro, Texas—J. F. Fb oa ae * etc., =~ 
ported petitioned into ban tcy. Report 
: oT coten called fi for December 17, 


ast. 
Newport News, Va.—Berkow’s Shoe Store, shoes, 
offering to compromise at 20 per cent. 

Ranger, Texas—Oscar Saied, shoes, etc., reported 


em 
Simms, Texas—G. A. Post & Son, shoes, etc., re- 
are in financial difficulties, and — a 

meeting of creditors held Pyeren 
mittee of three was appointed to l into She 
situation and determine what todo. The total 
lebtedness is approximately $27,500 of which 
$10,500 is not secured in any way. The availa- 
ble assets for the benefit of unsecured creditors 
approximate $17,500 consisting of a stock of 
is costing $10,000, but estimated as worth 
, some notes and accounts, plow tools, 


8 partners 
style, have filed a voluntary petition in hank- 
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ruptcy, scheduling assets, consisting of stock 
of merchandise, $1,500; store furniture and 
fixtures, $723; total, $2, "223. They list their 
habilities at $6,1 . F es meeting of 
itors held 
Salt Lake City, Utah—D. A. ye shoes, etc., 

reported at a meeting of creditors, his affairs 
were gone into at length and it was found 
that he owes over $50,000. He has merchan- 
dise assets which inventory at cost approxi- 
mately $28,000. In addition there are some 
fixtures and accounts receivable which have 
not a greater value than approximately $1,000. 
He made a proposition of settlement of 40 
per cent, payable 20 per cent in cash and 4 
per cent in one year after date. This pro 

tion was submitted to the creditors an 
fused. A counter proposition was then ts 
by the creditors of 50 per cent on the dollar. 
Axelrad stated that he was not able to make 
this settlement, but later he stated that if 
the creditors would accept 20 per cent cash; 
20 per cent in nine months by notes endorsed 
by responsible parties, and 10 per cent in 
eighteen months, unsecured and represented 
by his own notes, that he would make that as 


a counter ————s 

Pulaski, Va.—Isaac Joffe, ‘‘Boston Shoe Store,” 
shoes and repairing, reported has filed a peti- 
tion in bankruptcy. The admitted liabilities 
amount to $45,000. The stock of merchandise 
comprises the total assets, and will inventory 
approximately $30,000. 


Changes 


Lynn, Mass.—North Shore Shoe Trimming Co., 
Inc., shoe trimmings, incorporated with au- 
thorized capital, $25,000. 

Forrest L. Rogers Shoe, Inc., shoe manu- 
facturers, name changed to Forrest L. Rogers 


Shoe Co. 

Pewamo, Mich.—James T. Cotter, shoes, etc., will 
discontinue. 

Loretta, Neb.—Dodge & Bruner, shoes, etc., re- 

ted sold out to Ben Sweet. 

Omaha, Neb.—S. Schlaifer, shoes, etc., succeeded 
by Schlaifer, Schlaifer & Sadousky 

Newark, N. J.—Stengel & Rothschild, Inc., 
leather, incorporated with capital stock of 

1,000,000. 
Fort Covington, N. Y.—J. F. Fay, shoes, etc., will 
succeeded by L. Rouselle. 

New York City—Nathan Leveen, Inc., shoes, etc., 
incorporated with capital of $2500. 

Sayre, Okla.—P. R. Sanders, shoes, etc., closing 
out. 








WANTED TO PURCHASE 


Highest Cash Prices Paid 


for entire shoe stocks. We also buy 
your surplus or slow sellers. Quan- 
tities no object. Retail or wholesale. 
Short term leases taken off your 
hands. 








Wire or Phone us 
Correspondence Confidential 
stablished 1890 
GLAUBERG & CO. 
387 Broadway, New York, N. Y 
Phone Canal 4119 
We also purchase clothing, 
hats, furnishing goods, etc. 








ae ty i at pte 
as cata stalin @ holesgle stocks of shoes or any 
other 





BROOKLYN PURCHASING SYNDICATE 
ery WALKER, 
0 Broadway, yn 


Phone, Stagg 1757 
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EDITORIALLY, THE 
Boot and Shoe Recorder 


is the most alert, aggressive and pro- 
proeire journal in the world pub- 
ished for the shoe merchant. 
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We Buy for Cash 


Manufacturers’, Jobbers’ and 
Retailers’ Surplus Stocks, Jobs, 
Close-outs. 

NO QUANTIFY TOO LARGE 
We also hase entire stocks 
from retai or manufacturers. 
Send us particulars of what you 
have for sale. 

Short Term Leases Taken. 
We pay Highest Cash Value. 


“VAN PRAAG & CO. 


Shoe Dept., Martin Posner, Manager 
459 Broadway, New York, N. Y. 


Telephone Canal 9597—9598 
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DO YOU CONTEMPLATE 


pa sgoag or going out of business? 

La = oe value for your entire or surplus 

Leases ha ashort term to run taken over. 
years. 


Established 
I. OLENICK 
413 Broadway, New York. Tel. 9531 Canal 








CASH PAID 


for shoe stores or surplus stocks of shoes or 
for other merchandise. taken over. 
We will send a representative to investigate 
and offer upon request. 


Kalter Cerf. Mercantile Co, Inc. 
591 Broadway York City 
Phone Spring 5160-5101-8162 





The Most Popular 
Size Stick 


“VARNUM” 


Trade Mark 


Made in Three Styles, 
No. 1, 2, 3 


With Standard Measures, 
English, French, 
American 


_ Price No. 3 
$1.50 Each 


“Varnum” Size Sticks 
are made of Extra 
Quality Maple Wood, 
with Nickel Plated 
Trimmings. Makes an attractive 
fixture for the store, also a 
long wearing and useful one as 
well. 












Or 


Vedado dededbeavardedededcdel. Je 





Write Us Direct if Your Dealer 
Cannot Supply You 


Frank W. Whitcher Co. 


Manufacturers 


BOSTON, MASS. 
BRANCH, CHICAGO, ILL. 





























MISCELLANEOUS 

“FISHER” 

ee Mark 

Res. Gs 8. 

HEEL and yn 
SUPPORT 

Without mS \ Helo 82 to 

Prevents oe. 


hog rea —_ 
The New va how thniaistwend 


“E. W.” 
SHOE STRETCHER 


the Range 
sizes: * 13 to men’s 12. 
Shoes can be stretched either 
ive greater or 
om. $2.00 each. 


F. W. WHITCHER CO. 





Milbradt Rolling 
Step Ladders 


are made in a it many 
store and’ soe fy 


Manufacturing Co. 
2410 No. 10th St. 
ST. LOUIS, MO. 

















No matter what policy you may pursue 
in selling to the shoe trade, nevertheless, 
you need the “BOOT AND SHOE 
RECORDER ”’ all the time. 





‘The OSCAR ONKEN Co. 








SHOE STORE 
CHAIRS 
SETTEES 






WINDOW DISPLAY FIXTURES 


1154 4th St., CINCINNATI, OHIO 
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CLASSIFIED AND OPPORTUNITIES DEPARTMENT 


“‘Recorder”’ rates for space less than one-eighth ITIONS WANTED—Four cents per word for each insertion. 
it 
M 


page per issue: om 
l time 7 times 13 times 26'times 52 times ian scoepted $i ooepted $1.25." Ac Ams under this heading will os Soa ne up 
to one. oe answers to come in care 


desire ans 
$4.00 $3.50 $3.00 $2.50 of this office, «~~ A... Five be allowed in each advertisement for 
address. When advertisers desire forwarded direct to their 


8.00 7.00 6.00 5.00 address, each word of the address must be counted in the advertisement 
10.50 9.00 7.50 and paid for accordingly. Answers to ads must be sent under letter 


16.00 14.00 12.00 10.00 a 


Payment in advance is required, except when regular advertisers, as amounts are too small to open accounts 


wa 
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SALESMEN WANTED SALESMEN WANTED SALESMEN WANTED 
ALESMEN WANTED—Hustling, | live-wire 


ALESMAN—Road representation to the retail 
S trade desired for a short, strong line of children’s salesmen, who have established shoe | Experienced shoe salesmen with estab- 
turns and McKays. A highly desirable proposi- accounts in Ohio, Michigan, Texas, North an lished trade to cover Southern, Western 
tion to carry in conjunction with an established South Carolina, Kentucky, Tennessee, and Middle States with a manufactured 
main line. Commission 6 per cent. All territories West Virginia and New line of felt slippers, starting January !, 
open. Box 717, Haverhill, Mass. line of children’s flexible turn shoes, sizes 1921, either on straight commission or 
“ 7 <°- ee also children’s highest grade flexible’ turn "shoes, salary. No objections to non-conflictinz 
7ANTED—Experienced eelesmen for Illinois, sizes 2 to 6, desi opens for the most shoe line. Tell us the whole story in your 
Indiana, Iowa and Michigan on _ growing exclusive trade, and spring heel turns, sizes 3 to 6, Gest lather with veferences. Addsess frec- 
irls’, misses’ and children’s medium priced Mc- and 6 to 8. Line « consists of sixty samples packed man-Thompson Shoe Company, St. Pau!, 
Says and children’s flexible slip welt shoes. Ad- in small sa . Every num! shown Minn. 
dress C376, care t and Shoe Recorder, 207 carried IN STOCK ne ready for immediate delivery. 
South St., Boston, Mass. We not only pay the highest rate of commission 
—__—__— for selling, but back our line with strong advertis- 
SHOE SALESMEN wanted by established, Phile- ing. Le ~ — onames Getteed are —— — 
delphia wholesale shoe house, for iladelphia can produce large volume 01 siness. 
and po territory. Address and state experi- and prices are right. Samples ready January 1. POSITION WANTED 
Imperial Shoe Co., Rochester, N. Y. 


Sit Merket St The Central Shoe Mfg. Co., 

S11 Market St. WANTED—Experienced live-wire salesmen on 

: > Wrieii—Ta carey an aide line straight commission on men’s medium grade ment. Thoroughly experienced. 
—_ aot i 7 y “een. dress welts, in stock, with advertiana Ss the . iow. ag Married. Address P37, ee 

Central and Weatern 8 States. Literal commission. ine, toners poegenis, Met 1 ete, Ee di = der, 207 South St., Boston, Mass. 

7 akota, Nebraska, Ohio, Pennsylvania, In — OUN A fi 

Haag 3 Shoe Co., Morgan and 15th Sts., St. Colorado, Wyoming. Give full etails of past ex- bs + wp bn a Se fit 

= perience and name of concern now connected with, the best. of references. Address C372, care. Poot 
ALESMEN WANTED—Experienced salesmen ele wie Bo socnand ay. Ogden Shoe and Shoe Recorder, 207 South St., Boston, Mass. 


for Ohio, Michigan, a tion of Wisconsin, and pany, - 
New England. To sell the famous Fox line of in- 
6“ 
I Can 


fants’ soft sole shoes. A line nationally advertised SALESMAN WANTED 


= sold to the best retail —— in this er 
the past twenty-two years © stronger side line 
on the market. 10 per cent commission. Short, Experienced traveling shoe sales- Because [| Already Have 
snappy sample oar eae a bes my - up ~~ fac- mah wanted. One who has es- 
Piz erokeeted ah with other sm Reman fins md tablished business and a follow- The first question in taking on a new sales- 
you wee uain . the territory. Full particu- ing. For the right kind of a man man is to ascertain the territory which he 
ped yw hl lication. F. J. Fox, manufac- itis an opportunity of a lifetime. KNOWS and his yearly sales record. 
7 A man with a few thousand dol- The Shoe Manufact hom I : 
ANTED—A “‘live wire” for the Virginias, also lars can purchase an interest in je Shoe a — whom —— 
Kentucky, to sell the famous Fox line of in- a growing St. Louis Ladies’ Shoe at present will vouch for my intimate know!- 
fants’ soft sole shoes, the original Rochester line of mp $2 ine eaenueen te edge of the best merchants in every corner 
high-grade soft soles, a line nationally advertised &- pany, < of Texas. They will vouch for my being a 
on backed up by factory service second to none. all qualifications as a good sales- $350,000 d will 
I cent commission. Eber}. encopy comple man. Money is not essential or pesmi Yo ta bilit spe _ 
an exceptionally s' side line lease do . . abili char- 
not apply unless you are an « experienced salesman required. It is a good salesman acter. ‘ 4 
and acquainted in the territory. F. J. Fox, manu- we are after, and willing to pay 
facturer, Rochester, N. Y. toget him. We intend to make 1 want to represent a manufacturer of high- 
the proposition attractive. Has- grade shoes this coming season, and will 


GALESMEN WANTED—To handle a line of ; 
=e s dress welts, med em Mine South ‘ ied in por 3 and never-was, need not throw all my energies into pushing his line 
stock, union stamp, and made in t ore : 
district. Only men with cata sbi dt rade and oo. ony ae eto ra aa ae throughout the entire state of Texas. 
perience ni al ve full details in first letter. ° 
6 per cent commuted Address C370, care Boot kind of a shoe salesman, we can I can produce the goods because I already 
and Shoe Recorder, 207 South St., Boston, Mass. offer him the best proposition in have. 
GALESMEN WANTED—Southern States, Penn- the shoe line. Replies strictly SHOES 
oyiventa, Middle West, including Ohio, Phila- confidential. Address C375, care Bo 41 D ll T. 
delp! an omogs end Ie Fak Cow. Also inside Boot and Shoe Recorder, 1627 x auas, Lex. 
man. rite. give erences, Tull ex ience, or s 
call our exhibit Milwaukee Calvention. C. E. Locust St., St. Louis, Mo. 
Wethey Shoe Company, 78 Reade St., New York 


City. 
ALESMAN with established territory to carry CASE LOT SALESMEN WANTED HELP WANTED 


high-grade oy spats —_o tops. 
yy to right man. 369, care ANTED— for shoe departm o 
Boot ‘an Shoe Recorder, 207 South St., Boston, To sell Children’s shoes in all grades and prices. of Central linia lend br eaearsrenl - 
srenmane’ and factory stocks to draw from. catering to medium and high class trade. Position 
te t and service an important now nm. State full particulars i in your first let- 


ALESMEN WAN , to 
TED— Residence salesmen to ae All rs made to order when shoes in ter. - Lewis & Co., Champaign, I 


carry complete = of First Steps and Children’s 
stock not as dealers may wish. New concern ANTED—Credit and office mana; -r, large 


Turns and colored Boudoirs for the following — 
and surrounding ener To ~~ Colum with no high-priced stocks to consider. Qual- wholesale Christian shoe concern, New York 
and Cleveland, ‘Ohio: Detroit, Mich. Must ity, not jobs, written in every shoe. Ohio, Illi- City. on care Boot ad Shoo b salens- Ad- 
be live-wire galesmen, 4... Ee road or retail nois, West Virginia, Wisconsin, Minnesota fo S _ _ ¥ t an Recorder, 127 
nce. ive fu icu concerning your- + ps 7 ro r . e Z e ork, N. 

colt in first letter. Strictly commission beaks with Michigan open. Salesmen with established ne et 

a cent of sales advanced each week. Line trade wanted only. This is positive. 
Shoe Recorder, 189 West Madison St Chineco, Tit 

oe er, est Ma it icago, Ill 

H.C. Bown COMPANY LINE WANTED , 


ALESMEN calling on retail shoe stores to * 
Li carry as ee line, Torito yen ~ ge CHILDREN’S SHOES gp kta cll the 's or a Ss —-_ or 
beral com a pro- BOSTON MASS ippers to jobbing thor- 
tected. ‘Address C341, care Boot and Shoe Re nc sadietidinsiteg sian sibaes ; prc Addr STE car 
corder, 207 South Street, Boston, Mass. Boot and so Maserdar, 127 Duane St., New York 





























BUYER and manager of shoe store or depuart- 
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BOOT AND SHOE RECORDER 


THE RECORDER CREED: Getting More Shoes Sold yw not only “‘more”’ but ‘ ah sold for the right purpose, to 


the right wea in the ht fitting, for the ht price, at the of the retail 
: 3 7s t “The vy ost Eee solve its for thle i sthobestty tle problem upon 


shoe merchants. The chief —— of Boot and Shoe R 
which dep the prog of the entire allied Ldusdksalidingsnibeaantt 
Annual Subscription in the United States, $5.00. Per copy, 25 cents. Boas $6.00. Foreign, $10.00 
No Subscripti A d for Less Than One Year. 
Root Newspaper Ass'n. 











Member of Audit Bureau of Circulations 








spart- 
refer- 
b and 


in fit- 
1 give 
Boot 
M iiss. 








Member of the Associaled Business Papers, Ine. Member of the 
Each issue copyrighted by the Boot and Shoe Recorder Publishing Co. 


Cable Address BOOTRECO 


Entered at the Post Office, Boston, Maazs., as second-class matter 
ISSUED EVERY SATURDAY AT 207 SOUTH STREET, BOSTON, MASS., U. S. A. 








FOR SALE 


FOR SALE 





EXECUTOR’S SALE OF VALUABLE STOCK 


33,000 PAIRS HIGH GRADE SHOES 


and 


A LARGE AND COMPLETE LINE OF HOSIERY 
COMPLETE OFFICE AND STOCK ROOM EQUIPMENT 
STEEL COMPARTMENT MAILING LIST CONTAINING 275,000 NAMES 
UNEXPIRED LEASE, ETC., 
OF THE 


ANDERSON SHOE COMPANY 


By virtue of an order of the Orphans’ Court of 
Baltimore City and by authority of the will of 
Harry T. Anderson, di the late sole pro- 
prietor of the above business, the undersigned 
executor willsell by public auction, on the premises, 


NO. 1134 RUSSELL STREET, BALTIMORE, 
MARYLAND 


ON 
TUESDAY, JANUARY 18, 1921 
COMMENCING AT 10 O’CLOCK A. M. 


All of the above-mentioned valuable and high 
grade stock of is and other propesty used in 
the mail order shoe business conducted under the 
above mentioned name, comprising: 


MEN’S DRESS SHOES, in Tan Calf, Tan Side, 
Vici-Kid, Gun Metal Leathers, in Goodyear 
Welts 
MEN’S ARMY SHOES, MEN’S WORK SHOFS, 

BOYS’ AND YOUTHS’ WORK AND DRESS 


WOMEN’S FINE DRESS SHOES, WOMEN’S 


MISSES’ AND CHILDREN’S SHOES 


MEN’S, WOMEN’S AND CHILDREN’S HOSE, 
in silk mercerized and cotton 


COMPLETE OFFICE EQUIPMENT 


1 Steel File, 18 Compartment Mailing Cabinet 
(275,000 Names), Mim aph, Electric Fans, 
8 Ediphones, Ediphone Shaver and R 

Burroughs Adding Machines, Burroughs C alculat- 
ing Machine, C Protector, 1] Underwood 
No. 4 Typewriters, Wire Baskets, Fine Combina- 
tion Safes, Book-keeper’s Desk, Typewriter Desks, 
Small Tables, Stock Tables, Chairs, Stools, Steel 
Filing Cabinet, 40—18 Drawer Steel Cabinets, 
Electric Clock, Letter Sealers, Computing Scales, 
Wrapping Paper. Barr-ls Twine, ee rey 


Platform Scales, Paper Baler, House Tele pie 
System, Lot Stationery, Ladders, r 
Ti etc., Vacuum Cleaner. About 20 TO Ss 


Also the unexpired lease of the premises at the 
northeast corner of Russell and Ostend Streets 
running for 10 years from September 15th, 1915, 
at a yearly rental of $2100.00. 


TERMS AND CONDITIONS OF SALE 


The shoes will first be offered in separate parcels, 
and the hosiery and office equipment in the same 
manner, and also the mailing list and unexpired 
lease of the premises, and the highest bids made 
for such parcels will be conditionally a ited ; 
and then after all of the property has n offered 
in that manner, the stock, office equipment, mail- 
ing list and lease, comprising all of the assets sold, 
will be offered as an entirety, and if the highest 
offer obtained for same as an entirety exceeds the 
sum of the separate bids, then the same will be 
sold as an entirety, otherwise the separate bids 
will stand. 


TERMS—NET CASH OR er on 
} png DELIVERY OF GOODS. A DE 

25% OF AMOUNT PURCHASED MUST 
BE MAINTAINED BY ALL PURCHASERS 
THROUGHOUT THE SALE. 


For further information, including copies of the 
lease, apply to the undersigned Executor or Auc- 
tioneers. Be my is given by this sale not 
only to p’ ase a high grade stock of shoes and 
hosiery at low prices; but especially to sagene 
desiring to acquire and conduct a fully established 
mail order business, upon a large scale. 


MERCANTILE TRUST & Hg emcee COM- 
PANY OF BALTIMOR tor 
SOUTHERN COMMISSION CORPORATION, 
Auctioneers, 

319 West Baltimore Street, 
Baltimore, Maryland 





MISCELLANEOUS 


WANTED TO PURCHASE 





T° LET—Office, sample room, floor space—suit- 

able for shoe or leather business. Desirable 
location. Ad C377; care - and Shoe Re- 
coder, 207 South St., Boston, Mass. 





AN old-established ladies’ ready-to-wear business 

will erect a new building and will sublease a 
very desirable space for an exclusive ladies’ shoe 
department. Any information further required will 
be very gladly furnished. Address C373, care Boot 
and Shoe Recorder, 207 South St., Boston, Mass, 


We CAN SELL retail "h merchandise stock at big 
oon at Mangette Sales and Broker- 





The NEW YORK EXPORT 


PURCHASING CORPORATION 


515-517 Broadway, New York City, N. Y. 


Stocks 


PUBLISHED WEEKLY IN THE INTEREST 
OF THE RETAIL SHOE MERCHANT BY THE 


BOOT AND SHOE RECORDER PUB. CO. 
(Incorporated under Massachusetts Laws) 
CAPITAL $150,000 


OFFICERS OF THE CORPORATION 
CHARLES G. PHILLIPS, President 
EVERIT B. ee es Treas. and Gen'l Mgr. 
GEORGE W. R. HILL, Ist Vice-President 
H. WALTER SCOTT, 2d Vice-President 
ARTHUR D. ANDERSON, Secretary 


SWAIN, canara & NAY, Counsel 
1 Tremont St. 


ARTHUR D. ANDERSON, Editor 
E. C. LOGAN 
OWEN A. THOMAS 
HELEN M. HANEY 


Associate Editors 








PUBLISHERS’ NOTICE 


ee ye subscription price of the 
Boot and Shoe Recorder is $5.00 a year in 
advance, which includes postage in the United 
States, Cuba, Hawaiian Islands, Philippine 
Islands and Mexico. The price for Canada 
is $6.00 a year, including postage. 
FOREIGN SUBSCRIPTION—The price to all 
foreign countries except the above is $10.00 
per year, including pos' 
All subscriptions are pay ile in advance. 
ADVERTISING RATES—Card of Advertising 
Rates furnished on application. For rates for 
Wants, for Sales, etc., see Want Page. 





OFFICES IN 


BROCKTON OFFICE: 224 Moraine St. Geo. W. 
R. Hill, Manager. Telephone 507. 

CHICAGO OFFICE: 189 West Madison St. Tele- 
phone Main 1089. B. C. Bowen, Manager. 

ST. LOUIS OFFICE;. 1627 Locust St. B. C. 

wen, Manager. 

NEW YORK OFFICE: Room 102, Graham Bldg., 
127 Duane St. H. Walter Scott, Manager. 
Telephone 2425 Canal. 

PHILADELPHIA OFFICE: 
H. Walter Scott, Manager. 

HAVERHILL OFFICE: Chamber of Commerce 
Rooms, Haverhill Nationa] Bank ‘Bldg. Geo. 
W. R. Hill, Manager. 

CERCINNATI 1 OFFICE: oa First National Bank 

a ™ . Bowen, Manager. Telephone 


929 Chestnut St. 


Mees 
ROCHESTER OFFICE: 609 Powers Bldg. Ros- 


siter L. Seward, ew York Repre- 
sentative. Telephone Stans 6514. 


LYNN OFFICE: Fred A. @edipen. 

MILWAUKEE OFFICE: B,C. Bowen, Manager. 

PARIS OFFICE: 2 Rue des Italiens. L. Hub- 
bard, Manager. 

LONDON OFFICE: qin G Corticn 
Mansion House Chambers, Lond 

AUSTRALIAN OFFICE; ' 430 Lit, " Collins St., 
Melbourne. G. Jervis Manton, Manager. 

CONTINENTAL OFFICE: William Salzman, 
Manager, Wasagasse 2, Vienna, Austria. 

_ x Buenos Aires, Rivadavia, 2721. 
P. Sabazzini, Gerente, 

BRAZIL: Gerente, Leon Combacau, Ruaido 
Alfandega 204, Rio de Janeiro. 

CHILE: Santiago, Las Rosas 1123-1127. Otto 
Fuhri . t : 

= Mr. H. Gomez, P, O. Box 422, Havana, 

UL 

SPAIN: Gerente, Leoncio fo Ptgnel, Librero 
Editor, 20 Fuencarral, Madr 

MEXICO:  Gerente, a - ae 4a Del 
Cipres 117, Mexico, . 

JAPANESE OFFICE: Yokohama. J. F. Wagen, 
Manager. 


reion, Mi Bigangen. 
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Moore-Shafer Shoe Mfg. Co., Brockport, . 
N. Y 


™. th Cc 





Nettleton Co., A. E., Syracuse, N. Y 
Newcomb-Anderson Shoe Co., Rochester, 


Nu Baby Shoe Co., Lynn, Mass 

Packard, M. A., Co., Brockton, Mass... . 
Parisian Slipper Co., New York City 
Parker-Holmes & Co., Boston 

Pfeiffer & Wood Shoe Co., Natick, Mass. . 
Phillips-Cram Corp., Haverhill, Mass 
Pinsker, J., New York City.. a 
Poole & Johnston Co., widens, Mass. . 
Porell-Magee Shoe Co 

Puritan Shoe Co., Inc., New York City. .. 
Ramsey, E. J:, Co., Brooklyn, N. Y 


Raymond Footwear Co., The, Haverhill, 
78 


Reece Shoe Co., Columbus, Neb 81 
Rialto Shoe Co., Lynn, Mass............. 58 
Rice & Hutchins, Inc., Boston 32 


Richards & Brennan Shoe Co., Randolph, 
25 


Riemer, A. H., Shoe Co., Milwaukee, Wis. 81 
R. & S. Rubber Co., The, Cleveland, Ohio 86 
Salem Shoe Co., Salem, N. H 100 
Silver Shoe Co., Haverhill, Mass 78 
Sherwood Shoe Co., Rochester, N. Y..... 75 
Smith, R. P., Sons Co., Chicago 56 
Smith, Wm. Sumner, Chicago 87 
Stacy-Adams Co., Brockton, Mass........ 80 
Stetson Shoe Co., The, So. Weymouth, 


Stickles, L. D., Shoe Co., Red Wing, Minn. 
Stone, K. M., Importing Co., New York 


Thompson Bros. Shoe Co., Brockton, Mass. 


Thomson-Crooker Shoe Co., Boston 
Timson Bros., Inc., Boston 

Tomahawk Shoe Co., Tomahawk, Wis... 
Trooper Shoe Co., Brooklyn, N. Y........ 
United States Rubber Co., New York City 
Upham Bros. Shoe Co., Stoughton, Mass.. 
Utz & Dunn Co., Rochester, N. Y 

Wall, Doyle & Daly Co., Brockton, Mass. . 


Westcott-Whitmore Co., The, Syracuse, 
79 


Whitman & Keith Co., Brockton, Mass... 80 
Williams-Hoyt Co., Rochester, N. Y..... 76 


Witherell, E. A. & M. C., Co., Haverhill, 
78 


Wright, E. T., & Co., Inc., Rockland, Mass. 20 


LEATHER AND OTHER MATERIALS 


Beggs & Cobb, Inc., Boston 

Castle Kid Co., Camden, N. J 
Chamberlain, B. F., Boston. . a4 
Creese & Cook Co., Siinasmaiies) Mass. . 
Holbrook, W. H., Co., Boston 

Hub Gore, Boston and New York City... . 
Jones Co., F. E., Boston 


Keystone Leather Co., Philadelphia. .2d Cover 
Kistler, Lesh & Co., Boston 

Levor, G., & Co., Inc., Gloversville, N.Y. 14 
MacDonald, J. A., Leather Co., Boston.. 28 
New Castle Leather Co., New York City. . 30 


FINDINGS AND SHOE STORE SUPPLIES 


Clarke-Emerson Co., Worcester and Boston 106 

Coultas Co., D. W., Providence, R. I 

Doty & Scrimgeour Sales Co., Inc., New 
York City 

Elastic Tip Company, Boston 

Emery & Beers Co., New York City...... 

Fashion Ornament Co., Brooklyn, N. Y . . 86-87 

Hecht Fixture Co., The, Chicago........ . 

Kelly, F. B., Co., Inc., Rochester, N. Y. .. 

L. G. & S. S. Co., Boston 

Milbradt Mfg. Co., St. Louis, Mo 

Netschert, Frank, New York City 

Onken, Oscar, Co., Cincinnati, Ohio 


Rauh, S., & Co., New York City, 
27, 90, 94, 100, 106 


Scholl Mfg. Co., Chicago, Ill 
U. S. Specialty Mfg. Co., West Somerville, 


Vanity Novelty Works, Brooklyn, N. Y... 
Whitcher, Frank W., Co., Boston 


MACHINERY, LASTS, MFRS.’ SUPPLIES, 
DRESSINGS, ETC. 

Griffin Mfg. Co., New York City 

Meyer, J. C., Thread Co., Lowell, Mass. . . 

National Shoe Polish Mfg. Co., 


North-Judd Mfg. Co., New Britain, Conn. 
United Fast Color Eyelet Co., Boston... . 
United Shoe Repair Machine Co., Boston 


MISCELLANEOUS 


Atlantic Printing Co., Boston 
Boot & Shoe Workers’ Union, Boston. . 
~—T Purchasing Syndicate, bite. 


Cabdewwenil & Preg, Boston 
D’Avesne Translation Bureau, Boston... . 


Grover, Nelson H., Boston 

Hooper Printing Co., Boston...... ...... 

Hotel Essex, Boston 

Kalter Cerf. Merc. Co., Inc., Max, New 
York City 

New York Export Purchasing Corpora- ' 
tion, New York City 

N.S. R. A. Convention, Milwaukee, Wis. . 

Olenick, I., New York City 

Orphan’s Auction. . oa 

Powers Hotel, aiduameds N. Y 

Rochester Shoe Style Show 

Root, F. S., Co., Boston 

Tolman Print, Brockton, Mass 

University Electrotype Foundry, 





Jan. 15, 1921 BOOT AND SHOE RECORDER 


Lots of shoes stand wear, but few stand 
observation after two weeks of duty. 


Fox Slippers, Pumps and Oxfords have 
the knack of retaining their debutante fresh- 
ness. 





For wear on all occasions, Fox Footery 
keeps its grace and style to the end. Then 
customers visit the dealer for another pair. 











Charles K. Fox, Inc. 
Haverhill, Mass., U.S.A. . 


CHICAGO : GREATNORTHERN BLOG. NEW YORK: MARSRIDGE BLDG. 
BOSTON: 54 LINCOLN ST. BROADWAY & 34TH ST. ROOM 632 


io 





Entered as second-class mail at the Post Office at Boston, under the act of May 24, 1918 











Men’s Romeo, Leather == . a : , 
Sole and Heel. = = SS ee Men’s Boot Sock. 








Ribbon Trimmed 


occasin 
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al 
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Wh 
SG 


. ANS"NOVELT Bs 
™FOOTWEAR® 


SEE THESE 
NUMBERS 


No. 461 
Fur Trimmed 
Juliette, Leather . 
Sole and Heel. 

No. 839 
Men’s Felt Bal. 


No. 911 





‘ 


Mr. Arthur and Abe Sachs will show our line at the Essex 
Hotel, Boston, beginning January 2d. Our Mr. M. Yuells 
will show our line at the U. S. Hotel, Boston, Room 53. 











4 No. 554 
—— Beaded Collar 
Boudoir 


THE E-Z WALK MFG. CO., Inc. 


62-70 W. 14th Street, New York City 


Factory at Bridgeport, Conn. 











— 
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JULIA MARLOWE SHOES 
SPRING 1921 











STYLE NO. 8008—Welt Black Glazed STYLE NO. 6478—McKay Ankle Cross 
Kid Pump, Mat Kid Instep Strap, 15-8 Strap Pump, Blue Kid Vamp, Black 
Heel. Ooze Quarter, 17-8 Wood Covered Heel. 


“JULIA MARLOWE” SHOES ARE’ MODERATE 
PRICED SHOES THAT SELL AT A GOOD PROFIT 
IN THE RANGE OF PRICES IN WHICH YOUR 

_ LARGEST BUSINESS IS DONE. THEY GIVE THE 
SERVICE REQUIRED BY THOSE WHO EXPECT 
LARGE RETURNS FOR A MODERATE PRICE, 
AND THEIR COMFORT AND BEAUTY ARE 
WORTHY OF EACH OTHER. PRACTICAL WOM- 
EN ARE STEADY BUYERS OF “JULIA MAR- 
LOWE” SHOES. THIS MEANS STEADY PROFITS 
FOR THE MERCHANT WHO SELLS THEM. 


Just a hint from you that you would like to see the line 
will bring a “Julia Marlowe” salesman to your store. 


STYLE NO. 2481—Welt Black Kid Lace T H E R I € H SH O EK CO. 


Boot, Black O L Stay and Collar, 
g-inch Top, Blind Eyelets, 17-8 Leather MILWAUKEE 2 WISCONSIN 


Louis Heel. 
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EE TEE eee 


When Is aShoe Not a Shoe? W 


It is not a riddle we are asking 
you to solve 


Unfortunately retailers are well aware 
of the answer— 


When is a shoe not a shoe? When it’s 
ILLUSTRATION No. 1 ° ° f 
ActualiPhotgeaoh of Sutchdown Shoe Made by we AN Ordinary stitchdown— 


Regular Method—After a Few Days’ Wear 


— Because a shoe to be a shoe in every 
sense should give at least fair wear and 
service. Not so a stitchdown made by 
the regular method. 


After a few days’ wear the stitching on 
the outsole rips off. 


It isn’t the fault of the manufacturer—- 
he makes them the best he knows how 
—the fault lies in the make and get-up 
of the shoe. 


That is why your customers could not 
get a real stitchdown shoe before. Now 


ILLUSTRATION No. 2 they can. 


The Correct Stitchdown Shoe. Ramsey's Patented 
Play Shoe, Goodyear Double Stitched with Welt. 


pres RAMSEY’S PATENTED PLAY SHOES 
THEY CANNOT RIP 
GOODYEAR DOUBLE * se” WELT 


“IT’S IN THE MAKING” 
The Proof: Over 750,000 pairs made and not one pair returned for ripping 


If your jobber does not handle them, write us 


967 ATLANTIC AVE. E. J. RAMSEY CO. BROOKLYN, N. Y. 
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In all stitchdown shoes there is a pressure 
of the foot from the inside of the shoe 
against the welt—and the weakness in 
the ordinary stitchdown is due to the 


ILLUSTRATION No. 1 


fact that the only stitching that holds 1. (4. NON ca ip 
the outsole is the stitching that runs "crn om tam of suitchdowns 
through the welt. The pressure of the 

foot against the welt is bound to cause ~ 

this stitching to break, thereby loosening 


the outsole from the innersole. 


In the Ramsey process this weakness is absolutely 
overcome by an additional operation, that of 
stitching the outsole to the insole and upper, 
without going through the welt. That acts as a 
reinforcement to the regular stitchings giving double 
strength and eliminating all possibilities of npping. 


THE PROOF—Over 750,000 pairs made and 


not one pair retumed for nipping. 


Hence our Guarantee—A new pair for any pair on which ee ee 
Actual photograph showing shoes made by Ramsey’s 


P. ed Pr f d f , 
the outsole loosens up, when made by the patented rare fomoged: KOS hy 


principal reason for - 
show that although the sole is entirely worn out, the 


process. outersole has not loosened up. 
(The Electric Light of Stitchdowns) 


RAMSEY’S PATENTED PLAY SHOES 
THEY CANNOT RIP 
GOODYEAR DOUBLE “SS WELT 


“IT’S IN THE MAKING” 
If your jobber does not handle them, write us 


967 ATLANTIC AVE. E. J. RAMSEY CO. BROOKLYN, N. Y. 
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Mary Janes 
| Hershenson 
, & and 
= Lyons 
= Like 


MeN MUM en U Ue Me © ics 


Time To B e ees 


MARY JANES 


Particularly if you want 
some of our famous values 


There 


Are 
No 
Mary 
Janes 


HOW 


| aeeaa estate ict nameaes 


Book Your Order Now 


Our coming run will probably 
be sold out as early as usual 


Lyons & Hershenson Inc. 
Chelsea, Mass. 


Boston Salesrooms 207 Essex St. 
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Style Shoes of Quality 

















ial 


B 0683A 


—_> 


Se 


Military heel. 


display. 





Woman’s Dark Brown Ooze Calf Sport 
Blucher Oxford, welt, Columbia last, 6 
blind eyelets, Perforated Maroon Russia 
Calf golf strap, tip and heel stay, 1 44- 


If you attend the Rochester Shoe Style 
Show, be sure to visit Room 500, where 
the latest styles in footwear will be on 


“Style Shoes of Quality” com- 
mand the ¢areful attention of all 
live shoe merchants, for into them 
we have put every element of 
high grade shoemaking. 


During the Rochester Style Show, in 
Room 500 at the Powers Hotel, you will 
see a range of styles that will win your 
approval at first sight. 


inch 


The new lasts and patterns—the fash- 
ionable shades and colors—the latest 
style ideas—vill be a pleasing surprise 
for you. 


UTZ & DUNN CO. 


ROCHESTER, N. Y. 














DENVER 
218 Charles . Bush 


BRANCH Si 


Oy 
TIGER & nes mst. Room 1521 G. C. McATEE 


LOS ANGELES 


7UY Forrester bidg. 
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Have You Found 
Your Children’s 
Line for 1921? 


If not—act at once. Get one line, 
test its salability, stick to it through- 
out the year. Some merchants try 
to find that “‘one line” by trying out 
many lines. All this requires time, 
often bringing loss rather than profit. 








No. 7836—Brown kid vamp, 
field mouse top, Lenox last, low 
heel. Misses’, 1144 to 2. .$3.85 














No. 7838—Child’s spring heel. 
8% to Il $3.50 


No. 7839—Infant's heel. 
5 to 8 Pring 00 














This is altogether unnecessary and may be 
avoided. To eliminate waste of time, to 
make sure of pleasing your customers— 
get the right line at the start. The ‘one 
line,’ the right line for you, is ready for 
immediate shipment. 


Say the word and we will send you 


3 W’s LENOX SHOES Bis Se ae Vo a 


ase inch ‘f 
; BAS Pinte Pays: $5.00 




















Weimer, Wright & Watkin Co. 


Manufacturers 
35 S. SECOND ST. : - PHILADELPHIA 
New York Salesrooms: Bush Terminal Sales Building, 42nd and Broadway 
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Snappy College 
Oxfords 


No Wonder We Are Busy 
Look at the Values 


Stock No. S 610 


Gallun’s No. 4 Norwegian 
Grain Brogue Oxford. Per- 
forated wing tip and heel 
foxing. Thompson's 
Brogue Last. 


Code Word—“Noise.” 
Price $8.00 


[THOMPSON BROS. SHOE 
MENS FINE SHOEMAKERS 
BROCK Tr ON 


BOSTO. CHICAGO 
930 Marbridge Building 207 Essex Street 35 daa Street 
Address all communications to Brockton (Campello*’, Mass. 


NEW YORK 
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MORE THAN JUST A NAME 


Many years ago, when Lindner began making shoes, “‘Lindner’’ was just a name known to a 
list of customers. Time has wrought changes—almost unbelievable changes. Lindner 
can no longer be associated with any one man. It must be thought of as something col- 
lective, without a trace of the individual. 

Lindner is now an organization of enthusiasm, loyalty and desire to serve. It is you, the 
retail shoe merchant, whom Lindner desires to serve. It is for you that the Lindner work- 
ers—men and women—give their best, whether it be designing or actually making the shoe. 
It is to you that we would like to send a Lindner representative with complete Spring 
samples. 

Simply let us know you want to see him. 


“Lindner Shoe Gompany 


ARLISLE PA 
NEW. YORK CITY 


PHILADELPHIA : 
929 Chestnut Street Marbridge Bidg., Room 454 
BOSTON LOS ANGELES 
183 Essex Street Angelus Hotel 
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“CONSTANT COMFORT” 


AMERICA’S BEST COMFORT SHOE 


A QUALITY LINE OF BLACK KID TURNS THAT HAS BUILT BUSINESS 
FOR MANY MERCHANTS BY REASON OF THE SANE STYLES, UNIFORM- 
ITY OF PRODUCT, FAIR PRICES AND A SQUARE DEAL. 








No. 90—Black Kid Oxford, 9-8 Rubber 
Heel, Broad Toe and Wide Ball. 


No. 91—Same Shoe with Plain Toe. 
Both In Stock. C, D, E. Price... .$3.15 


No. 74—High-grade~ Black Kid Oxford, 
Pl. Toe, 11-8 Cat’s Paw Rubber Heel. 


No. 70—Same Shoe with Stock Tip. 
Both In Stock. B,C, D, E. Price. .$4.50 


AORN Zam OEE ta wD 


No. 87—Black Kid Two Stra humane 
12-8 Heel. In Stock. B, C, D, No. 84—Black Kid One Strap Sandal, 12- 


Price $2. 90° 8 Heel. In Stock. B, C, D, E. Price. .$2.75 




















‘‘Constant Comforts’? can be seen in Boston during January at Room 207, 
139 Lincoln Street, and at Room 17, United States Hotel 


Are You on Our Mailing List for Our In-Stock Catalogs? 


AULT-WILLIAMSON SHOE COMPANY 


AUBURN, MAINE 


Los Angeles Office - 109 East 8th Street 
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Rebirth of White Shoes 


Easter Grade 
and through 


Spring and Summer, 1921 
Specify 
Levor Grain Kid 
The Whitest White 
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Sales Creating Novelties Now 
Carried In Stock 














“Helen” Satin Side 


























The “Helena” in 

Black Ooze Calf. AA Seam Pump. AA to 
C. In stock. 

toC. In stock. 








YEARS of shoemaking 
h 


ave given us an ex- 
perience which means much 
to all our customers. It justi- 
fies confidence and complete 
reliance in our desire and 
ability to deliver goods that 
satisfy. Progressive mer- 
chants have found 


“EVERY SHOE A 
BUSINESS BUILDER” 


Which should allay any 
doubts about service which 
you may have, in case you 
have never done a dollar’s 
worth of business with us. 
With the opening of the new 
year we seek the opportunity 
to “show you” and make you 


a friend among the many ! 
friends of our concern. wTwT_a—<—<—— 
































































HOPKINS & ELLIS 


Haverhill, Massachusetts 













Boston Office, 108 Lincoln Street 
*‘Dorothy”’ Three- 


The “Dorothy” in quarter Vamp Front | 
Black Kid, Gray Strap Pump in Gray 
Per iy = , ow a Be see ne 

i an una a 
Stock. ses AA toC. In stock. | 


I 
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Walk Croft 


FULL 
BROGUE 


No. 21 — Full 
chrome, fine ma- 
hogany calf. 
Heavy fair stitch- 
ed sole. 10-8 
Military heel. 
Pinked and per- 
forated vamp, fox 
and real outside 
wing tip.{ 


No. 18—Glazed Kid, leather Louis heel. 
No. 20—Black Ooze Calf, full Louis cov- 
eel $6.00 


ered 
No. 19—Brown Kid Vamp and Brown 
Ooze Quereee, with brown ooze full Louis 
covered $6.00 
Sold ion in even dozens on a width 
in the following size runs 


A—4-7, 34-7, 34-6 
ee ag 5 


4, 
C—2-6, oP 24-7 
Price, $4.00 % + y, 4 7 


Sold only jn oven dozens, on a width in 
47, 4 iy » A a Kid 9-inch, Fox Lace. 
B37 4 4 rh nas e Phin toe, single flexible sole, b blind eyelets, 
pome VE I 3%-7, 47 leather Louis heel. New last. Price. $3.50 


D—214-6%4, 344-7, 4-7 


CLOSE OUT 





TERMS 
2% 10 days, Net 30 


Numbers 1, 2, 9, 10, 12, 
and 17 as follows 


ae only in even dozens 
a width in the follow- 
ing size runs. 


A—4-8, 4-8. 444-7 
mess evan 376 
D—2-8, 334-734, 3- 














re. a Kid ities. % Fox een 
No. 12—Black Kid 8}-inch, % Fox Lace. . udged edge, periorated vamp and tip, 
No. 17—103-in. ee Be eae at To —_ blind eyelets, 14-8 Cuban heel. New last. 


Bige® Cassis black fairstitch, 10:8 military heel. Stylish No. 2—Same as above in Brown Kid. $4.00 
street last $3.50 No. 9—Same as above in Fine Russia Calf, 
with white fairstitch......... coves $4.06 


rscroxy = =BANCROFT WALKER COMPANY  srox ormce 


13 WORMWOOD ST. ms 404-5 


eee MAKERS OF SMART SHOES FOR; WOMEN RIGE BUILDING 
We invile you to try a dozen. We pay ezpress if unsatisfactory. 









































Jan. 15, 1921 BOOT AND SHOE RECORDER 


FIFTY YEARS PRODUCING HONEST LEATHERS 


























‘Ohere is only. 
ome VIL RID 


C@here mever 
has bee 


amy other’ 
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AYER TANNING CO. 


MANUFACTURERS OF 


CALF-KIPAND SIDES 


BOARDED AND SMOOTH 
BLACKS AND COLORS 
CALF LININGS 
ELK SIDES-SPLITS 
BAG LEATHER 











SHEEP SKINS - CHROME SOLE COTTON FINDINGS 


129 SOUTH STREET. BOSTON. MASS. 




















Lawrence Has Jusil 








Autumn Brown 


-WEILDA 


(SUEDE CALF) 


[MPOSSIBLE to reproduce exactly in printers ink 


the beauty of this new color and the exquisite 
softness of the leather can only be appreciated 
through a sample. 


We shall take pleasure in sending you one. 


“Lawrence Leathers 


A. C. Lawrence 
161 South Street # 


NEW YORK CHICAGO ST. LOUIS 








Both Harmonize Perfectly With 
































issued Two New Gites 





Lawrence Brown 
NUBUCK 


(SUEDE SIDE) © 













HIS color is of darker cast than AUTUMN 
BROWN.---with a depth and richness that are 
not to be described. 





Again we advise---ask for a sample. 





See for yourself how closely it approximates the 


beauty and softness of WEILDA. 






\re Reliable Leathers’”’ 


Leather Co. 


boston, Mass. 













CINCINNATI ROCHESTER PHILADELPHIA 

















The Most Preferred Costume Colors 
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PERIOD DISPLAY FIXTURES 





Attract Consumers To Your Windows 


























Sizes 12, 18, 
24, 30 and 
36 inches. 
ger sizes 
if desired. 


ROMAN PORTABLE FLOOR 
MIRROR 


No. 506 ROMAN PLATEAU 
Size of top,27x6 inches. Height,22 inches. ‘ Size 16 wide, 28 inches high, with 
Same design with top, 30x15 inches. > mirror on one or both sides. 
Height, 24 inches. 
Same table with four legs. 





























These patterns can be furnished to harmoniously match any of our period designs. 


























HEIR prominent rare beauty of design lend such a unique touch of refinement to your merchan- 

dise that they just automatically arouse the curiosity and admiration of the consuming public. 

Such permanent first favorable impressions must inevitably result in the patronage of the Better 
Class. They will increase your sales and annual turnovers. 


UR catalog is full of innumerable suggestions and solutions to window trimming problems, beau- 
tiful stands, easels, backgrounds, lighting and ceiling relief decorations. Everything helpful to 
window trimmers, that help to increase the sales appealing power of your window displays. 


Write today for Catalog T. It will pay you. 




















OFFICES AND PLANT OF THE 




















DECORATORS SUPPLY COMPANY 


ARCHER AVE. and LEO ST. CHICAGO, ILL., U. S. A. 


Largest Manufacturers in the World of Window Trimming Fixtures 

















?$25S2S¢e 


TT 
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Attractive New Low Shoes 


IN 


18-8 Louis Covered Heel 
TURN 


Scie ne | ~ oa as a 15-8 Modified Leather LXV Heel 


Style No. B660—Gray Suede... 7.50 WELT 


Same as Above, only with Baby Style No. B674—Black Kid.... .$5.50 


Louis Heel Style No. B673—Brown Kid.... 6.00 
Style No. B657—Black......... $7.00 
Style No. B659—Brown........ 7.50 
Style No. B661—Gray.......... 7.50 


See These and Other New and Stylish 
| MENIHAN MODELS at 


Rooms. 600, 601, 602 Powers Hotel 
Rochester Shoe Style Show 
January 17-22 . 


CAN 
SHIP 
TODAY 


. Cuban Heel 
Military Heel WELT 
WELT Style No. B112—Black Kid.... . $5.25 


Style No. B677—Medium New Shade Style No. B129—Brown Kid... . 6.00 
; . Style No. B116—Mahogany Calf 5.50 
Russia Calf Two-Strap with Buckles. Style No. B118—White = 


i RR a a re 4. 


Sizes: AA and A, 4 to 74; B, 3% to 74%; C and D, 3 to. 7% 


TERMS: Net 30 Days 


The Menihan Company 


Shoemakers for Women 


Rochester, N. Y., U.S. A. 


a a a a a a i a a a ce a ae ae 


eae Tsrete hee PL PEEP Ta Tots 
= — = 
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Eliminates Uncertainty 
in Buying Shoes 
Retailers who have sold shoes made of 


NOVILLA know how satisfactory 


they are in point of 


Style 
Service and 
Salability. 


They know where to buy 
more when they need them. 


Retailers, who have never 
sold shoes made of Novilla 
in the past, are the ones we 
want to reach. 


Write us to-day for the names 
of manufacturers making 
shoes of Novilla. 


CASTLE KID CO. INC. 


Originators and Maker: 
CAMDEN,N.J. 
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Let him help you 


There is a better way to keep 
the store records you need 


In your city there is a representative of The National 
Cash Register Company. He is a student of business 
systems. He has been trained to be of service to mer- 
chants—to help them solve their problems. 


Let him show you how you can get the store records you 
need without working overtime on day books, pass 
books, ledgers, and memorandums. 


He will show you the easiest way to get these records. 
You need them once a year for your Income Tax report. 
You need the same figures every day to control your 
business. 


We make cash registers for every line of business. Priced $75 and up. 


NATIONAL 


CASH REGISTER CoO. 


DAYTON, OHIO. 
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THE LAW! 


Once upon a time there was an ostrich who stuck his head in the 
sand, and not seeing himself, got the notion in his head that he could 


not be seen by others. 

Once upon a time there was a man who learned the intricacies of 
* a flying machine and he took beautiful flights for quite a while. He 
became so accustomed to defying the law of gravitation that he hyp- 
notized himself into believing that he had suspended and destroyed 
said law. The result? Guess? 

Once upon a time there was a Great War, and while many men 
lost their lives for a cause, millions of other men found that they 
could work little and draw much, that they could sell next to nothing 
for quite some price. This went on until many folks became self 
hypnotized into believing that God’s great law which says: ‘‘What 
ye sow, so shall ye reap,”’ had either been suspended, or had its teeth 


pulled. 

When it was found that the laws of spiritual and economic gravitation were 
operating in spite of having been ignored, evaded, and suspended, nearly all of us 
looked everywhere but in a mirror and shouted, Thou Art the Man,”’ and then 
started the greatest “‘buck passing’’ episode in history. The pot called the kettle 
black, and the kettle in turn propounded great theories, and indulged in specious 
argument, to prove that the moon was made of green cheese. Meanwhile the imps 
of unbelief, and the demons of doubt, suspicion, and craft, were busy sowing the 
seed of distrust as to the present and future. The spiritual, intellectual, and phys- 
ical weather vanes of mankind have been whirling madly because of the many cross 
currents. We can now begin to see through the storm. The wind is dying down and 
what has been a tornado is now about to resolve itself into the steady and reliable 
currents of a “trade wind’’ in whose arms the ships of business, politics and per- 
sonality, can ride safely forward into the Port of Peace, Prosperity, and Service. 


Our Confession of Faith is That— 

We are now about to enter into a period of unquestioned prosperity. Prices 
are averaging around the bottom. Some shoes are still too high, others cheaper 
than fundamental conditions can justify now, or later. Men have about stopped 
cursing one another for their own vices, and have fairly well rid themselves of the 
barnacles of sloth, carelessness, greed, and lack of trust, and are soon to get to 
work to build a better world. Business men whose only conception was that of 
profit in dollars will find that dollars are only a medium of exchange and that 
things which money cannot buy are better than the money itself, and further, 
they will learn there are things above price. Who can put a definite money value 
on CONFIDENCE, INTEGRITY, HONOR, or ““KEEPING THE FAITH.” 


Sincerely, 


Che Harrisburg Shoe Mig. Co. 


of Harrisburg, Pa. 
WOMEN'S SHOES MISSZS SHOES CHILDRENS SNOBS 
OF VALUE 
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The “E & M” Shoe of Quality 








A Style that is Bringing Orders 
——-Number 426————— 


Black Satin Lenox turn strap. Full 
Louis Heel. On the popular 73 last. 


Emery & Marshall Co. 


Haverhill, Mass. 


embthtbbbbbhh he DELL i ei tiiiiiis 1 
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wanna H. TUCKER 


ey + MARKS ae 

astern City Trade and J. B. LAUGHLIN ow . 
ia St., Bost 

Southern Territory with Throughout the Middle West Office s¢ 183 pow ; on 


New York . 
1008 Marbridge Building On the Pacific Coast 

















LET US SEND YOU THE 
INTRODUCTORY ASSORTMENT 


14 Gross No. 0216 (Round) 40-inch 
length at $6.00 

¥% Gross No. 890 (Flat) 40-inch. 
length at $6.80 


COLORS ASSORTED 
BLACK, MAHOGANY and COCOA 


SAMPLES AND COMPLETE PRICE 
LIST IF YOU PREFER 


Displayed where your customers will see it will prove to you that 
Cordo-Hyde laces are sold as soon as shown. 


And why not? The desire is universal for a worth while lace. 


You can not be over enthusiastic in recommending Cordo-Hyde 
for we guarantee that they will outwear by months ordinary laces, 


stay tied and never look shabby. 


LACE DIVISION 


Miller Treeing Machine Co. 


Massachusetts 
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Women’s one and two- 

strap slippers and one-eye- 
{| let oxfords, made in Vici 
| Kid, Glazed Horse and 
| Cabretta Leather with 
} leather insoles, Oak leather 
outsoles, guaranteed fibre 
counters and rubber heels. 


No. 781 
In Glazed Horse 


$2.05 





The complete line of DURAFELT and 
| SERVISFIT Shoes were presented to 
| the visitors at the N.S. R. A. Conven- 
| tion, and there is no doubt but that 
they have been proven to be THE 
BEST BUY. They will give you a 
rapid turnover, good profits and satis- 








fied customers. 


Made by the manufacturers of 
DURAFELT (durable felt) SHOES 





M ELSTONE SHOE COMPANY 


“Marnutacturers 


i) _ MILWAUKEE WISCONSIN.U.S.A. _ 
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ONCENTRATION of our efforts has enabled us 
to offer that which the times and the trade 


require. 


—hest quality of Stock with our Standard of Workmanship, 
at prices lower than could have been accomplished in any 


other way. 
° ° ° ° ° 


We are also able to give quick deliveries on certain lines. 
But this is not in any way an in-stock proposition. 





This illustration represents one of the styles that can 
be delivered promptly, in black and russia calf. 





FACTORY BOSTON OFFICE 
ABINGTON, MASS. 
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FACTORY 
407 BRIDCE STREET 
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WHITE BUCK OXFORD 
VAUCHAN’S IVORY SOLE AND HEEL 
GOODYEAR WELT 








AN ASSURED SPORT SHOE VOGUE 
FOR 


Next SPRING AND SUMMER 


Every reliable style advice we can secure points to a 
definite demand for sport footwear during the com- 
ing warm weather months. 


Our “Out 0’ Door’’ Line has been planned accord- 
ingly—with more style and color variety and more of 
those small style differences which make our styles 
outstanding ones. 


DONN D. SARGENT Co. 


WOMEN’S WELT AND MCKAY SHOES 


SALEM, MASSACHUSETTS 


BOSTON OFFICE 
195 ESSEX STREET 


2 


THIOWUOU OOO OU OU OU ONOMMOMMMMMOMMMMMOMMNMANE 
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U. S. Leather 
Helps Sales 


JNTELLIGENT buying is the watchword to- 
day. The public is insisting upon real worth 
and honest merchandise. 


War time substitutes for leather are no longer 
found in good shoes. The all-leather shoe is 


demanded and the leather must be of the best 


quality to give good appearance and long wear. 


We have been tanners of highest character sole 
leather for generations. “U.S. LEATHER” 
will be found in most of the best makes of 
shoes: it is the standard of quality. 


A salesman of shoes has a prime talking point 
if the goods he sells contain soles made of one 
of our tannages. The worth of our leather is 
known world wide. 


Lm iio liiiiiiii=liiiiiiiti=iiiiiniiit=IniTITITITisTIIIIITITITITSTITITITINITITSTTITITIT TTT eTrITIT] 


The United States Leather Co. 





The United States Leather Co. of Massachusetts 





New York Boston Philadelphia Chicago Cincinnati 
St. Louis San Francisco Liverpool Paris 











Wot 
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All At Five Dollars 





-Oxfords—Pumps—Ties 


E. believe that you'll agree that we are at 
“bed-rock” prices—especially on a line 
of quality famous shoes which can now be 


Retailed Profitably at $7-$8 





We guarantee these prices will not be bettered 
this season and strongly advise your immediate 
attention 


If You Wish Early Deliveries 








Can be had off the floor in Kid, Calf, Colt 
and Reignskin. 


Be Sure to See These Shoes 
When in the Boston Market 


Williams Clark & Co. 


Women’s Welts Exclusively 


Boston Office: Factory: 
183 Essex St. Lynn, Mass. 


ICOM 


Lh > | 
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All Seasons 


Wet or dry, hot or cold, the VULCO-UNIT 


BOX TOE, absolutely waterproof, defies 
all extremes of weather. Used by the 
leading shoe manufacturers everywhere. 


the Genuine 


BO 


Apparatus, Process and Products Patented 


Sold only by 
BECKWITH MANUFACTURING CO. 
108 Lincoln Street, Boston, Mass. 


AGENTS 
G. W. KIBBY & Co. OSCAR F. WRIGHT & CO. GEO. A. SPRINGMEIER CO. 
Chicago, Iil. St. Louis, Mo. Cincinnati, Ohio 


/ 
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Brogues for Outdoor Wear, A Dress 
Shoe for Evening Oc- 
casions. Price Will 
Please You. 


to quote 
you today. 


Stock Styles, Just What is Wanted, 
| 





Stock No. _524— 
Brogue Last. Gallun’s 
4 Norwegian Brogue 
oe Rawhide Slip 
Sole. 
2 FENWAY LAST 
pom Pease Bar Rawhide Patent C. S. Oxford, 3 Bevel Edge, Flasitle 
Slip Sole... Sizes’ and Widths: Sole. Sizes e Widths: AA, 6% to 11; A, B, 
AA, 7 to 11; A, B, 6 to 11; C, 6 to 11; C, D, 5 to 11. 
D, 5 to 11. 


Stock No. 587—Brogue Last. Gallun’s 4 Norwegian Brogue 

Oxford. ‘Rawhide Slip Sole. Stock No. 679—Regent Last. Brown Cordovan Varsity Ox- 
Stock No. 693—Brown Cordovan Oxford. gy ee | aoe. ford. Wing Fa Sizes and Widths: AA, 7 to 11; A, B, 6 to 11; 
Sizes and Widths: AA, 7 to 11; A, B, 6 to 11; C, D, 5tol Cc, D, & to 11. 


The Dalton Company, Inc. 


Men’s Fine Shoes 
BROCKTON, MASSACHUSETTS 


BOSTON: 183 Essex Street NEW YORK: 651 Marbridge Building CHICAGO: 1415 Great Northern Building 
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Bo HUNT-RANKIN 


VELVETTA CALF 
Tuscan Calf Russia Calf 


Manufacturers of strictly fine full- 
grain aniline dyed chrome tanned 
calf leather. 


Used by manufacturers of exclusive 
footwear throughout the world. Also 
manufacturers of 


Velvetta 
Calf 


The standard suede leather. All 
colors required by manufacturers of 
fashionable shoes. 
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Stock Number 14. 


Many 
: 


1% Inch Military Heel, 
zee. Sole, A- EE, 


Martha $4.50 
Washington | 


[JNSURPASSED fitting 

qualities and honest 
comfort features have aided 
in establishing a year-round 


demand for Mayer Martha 
Washington Comfort Shoes. 


Stock Number _ 7. 
Glazed Do la Mar- 


Dealers who sell them find a ie kee ae 


—- Bal, Medium Toe, 
Inch Rubber Heel, 


minimum of sales resistance. —tus, So. BBE: 
It will pay you well to look $3.60 
over this complete comfort 

line while you are here. 


A reputation for comfort and quality 

that has been well-eamed and a large 

volume of advertising which has educa- 

ted people to “look for the Martha 

Washington name and Mayer trade 

mark stamped on the bottom of every 

shoe” helps to move them from the Giesed Dongola Mar 
ent Leather Tip Stay, 


. 
dealer's shelves. Wiediam » Wide Tow 
Square Edge, 1 Inch 
Square Heel, _— Sole, 
C-EE, 24-8 


F, Mayer Boot and Shoe Co. 


Administration Building Factories: 
288 East Water Street Milwaukee 
MILWAUKEE Seattle 
Ludington, Mich. 
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CARCELY any other year in the shoe industry’s 
interesting history has opened with so many prom- 
ises of substantial things to come as 1921 has. 


Lynn’s shoe manufacturers are intensely aware of this 
fact. They are determined that this new year, through- 
out its course, shall see them employing to fullest ad- 


vantage the great resources they control. 


It is time to get action. Not only are the signs of 


new business here, but the business ifse/f is here. 


ALLEN, GOLLER, LEIGHTON Co. BaRTLETT-SOMERS Co. 


BurpDett SHOE Co. CotTteR SHOE Co. 
A. Fisoer & Son Grecory & Reap Co. 


WHITE BUCK WELTS 
for GROWING GIRLS, 
MISSES end 
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Bother of Amevican 
Shoemahing ss 


4 


Pessimists to the contrary notwithstanding, our order 
books show the healthy resuscitation of the Industry. 


Let those who wish say that the year 1921 must show 
improved business because business has sagged so low. 
That feeling is outlawed. It is as inappropriate and 
harmful as a mournful reference to a person’s dire sick- 
ness when he is rapidly convalescing! 


Lynn’s prestige in the quality and service of its manu- 
facture of women’s and children’s shoes and men’s 
slippers is to record its high mark this year. 


P. J. Harney SHor Co. Hennessey, Maxweitt & HENNESSEY 
G. W. Herrick SHoe Co. T. J. Kigty & Company 
Watson SHOE ComMPANY Wiuiams, CLARK & Co. 


WELTS 


86419204 
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Here We Are, [ni0 


To Celebrate Our Opening§W 
VALUES ON WHICH WE CHAI 






UR new establishment enables us to give ou 






trade a broader and better scope of values 





and service than ever. 


When In The Boston Market 
Be Sure To 


Pay Us A Call 


S. ROSENBE 


*‘King 


140-144 ESSEX ST.,, ..  « 



















L. ROSENBERG 












Here Are Some Typical Rose 








Men’s Black Krome 
Blucher, all leather, 
whole quarter, 7 
nickel eyelets, no 
hooks, 2 full soles to 


er pull strap, full 
Made by C.W.Dean_, 


Same also in 
Blucher 





































B [ 
Men’s Gun Metal Bal, English last, ail Misses’ Tan Lotus Button, stitch- 
| invisible eyelets, Goodyear welt, solid io reeec cz: $1.55 \ 
| grain innersole. Children’s. ........ eee... 5 08 1.55 ¢ 
| 24 Pair Case Lots IARI coinscosnkc cs. vp. 

Only. Sizes 6-9, 36 Pair Case Lots 
| 6-10, 6-11, 7-10 Only 

4 Same in Lace; also 

| Price $2.50 same in Smoked 






Horse Lace 
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‘ajOur New Home 
We Are Offering You 
ALLENGE COMPARISON 





O concem we believe, can offer the 


money saving inducements that we 


he ue able to lay before you—through our 


policy of — 


etglarge Cash. Purchases 


For Quick Turnover 


At Small Profits 


RG & SON 


of Jobs ’’ 








| 
4 BOSTON, MASS. | 








brg Values—Terms Net 30 days F.O.B. Boston 





| S ROSENBERG & SON 






NEW HOME NOW OCCUPIED BY S. ROSENBERG & SON 
140-144 ESSEX STREET ° 











| 
Boys’ Black Gun Metal Bal, Goodyear 
welt, English last, all invisible eyelets, 
oak soles—a real shoe. 






Price 





24 Pair Case Lots 
Only ; 
Sizes 1-5 1% 
Widths C & D 
$9.25 
Same in Tan 


$9.35 












Men’s Tan Side Blucher, Goodyear welt, 
solid grain inner-half double sole. 


A good trade. 24 Pair Case Lots Only 


$2.00 


Sizes 6-10, 7-10 





F 
Little Gents’ Black Whole Quarter 


Blucher, stout soles. 
Sizes 9-134 
36 Pair Case Lots Only... $] -00 
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Did You Get the Answer to 


Che 


You know now what the style in 
spats will be if you saw the STAND- 
ARD Spats exhibit at the Milwau- 
kee Convention. But, perhaps in 
the hurry of the Convention, you did 
not have time to place your order. 
Then place your order now. We'll 
send you the samples to choose from. 





SPAT) € (QUESTION 






Perhaps, on the other hand, you did 
not attend the Convention- at#all 
and have not yet learned the an- 
swer to ‘“The Spat Style Question.” 
The only thing to do, in this case, is 
to send for samples of STANDARD 


Spats. They are the only answer to 


the Spat Style Question for 1921. 


“4 we 
SPATS 


MADE syRauh NEW YORK 


Orders placed at the Convention indicate that 
STANDARD styles are the only styles accepted by 
the high class trade. Send for samples and you will 


see why this is so. 








S. RAUH & COMPANY 


310 SIXTH AVENUE 


“I NEW YORK 


For 50 years the World's largest and foremost Makers of Fine Spats 


























HE Convention is over. We, in 

our booth in Kilbourn Hall, 
took pride in showing the Watson 
line—for the Watson shoe stood ‘out 
as a leader among elite women’s 
shoes. 





Now you are home again. - You have 
sized up the “market” and are ready 
to buy. 


Your selection of smart Watson shoes 
as leaders will amply justify our 
policy of making shoes that satisfy 
both particular dealers and wearers. 
Quotations furnished. 


a wa 


atsonShoe Company 
FINE WELTS EXCLUSIVELY 
MASSACHUSETTS 
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Nettleton In-Stock. Shoes| 
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“ARDSLEY” TAN CORDOVAN FOXED BAL, 


EE 


“ARDSLEY” TAN CORDOVAN LACE OX. 


“MANCHESTER” TAN CALF BAL. 
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“ARDSLEY” MED. TAN CALF LACE OX. 


wert? 
ak. 4h 





sf No. 25 


“COMPOSITE” GLZ. KID BLU. 


No. 96 
CLOTH TOP 


“SAXON” PAT. COLT BUTTON 





“BEVERLY” DARK TAN KID BAL. 


oar as | E r. one 
aa > = Fee Oe age ee ahh 
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i, eet 
Atnant» 625» Se Thr, 








vreryTTs 


“BERKELY” GLZ. KID BLU. 


tal 
a5,.48> 
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No. 49 





“ARDSLEY” MED. TAN CALF BAL. 






No. 071 a 











“ARDSLEY” BLACK CALF LACE 0X@hpp1 






No. 26 


“NO. 4 COMBINATION” TAN KID BLU 


DEALERS: 


Build your business on merchat 
dise of an established grade an 
quality reputation. 


Carry shoes of the character thi 
stand out-in a class by themselves 
give prestige to your store a 
build you a profit making and pe 
manent clientele that will be wo 
while. 


A. E. NETTLETON CO. 


SYRACUSE, N. Y., U.S. A. 
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riReady for | 










No. 58 





* BAL. “ARDSLEY” BLACK CALF BAL. “MARLBORO” DARK TAN CALF BAL. 


LRN 


sizes UNDER 





No. 051 


CE OX@prvERLY” DARK TAN KID LACE OX. “ABERDEEN” TAN CORDOVAN BROGUE OX. 


me. 2 No. 16 a: 
D BLU 


“FRISCO” GLZ. KID BLU. “TARSIC” GLZ. KID BLU. 


erchail Nettleton Shoes carry an added 

Je ang Prestige as a result of years of 
National Advertising in the great 
National publications. 

elvesg Nettleton dealers find it easier to 

e ang ‘ll fine shoes that are well known 

id peg to the public and in which the 


public have confidence. 


wo) 









UP! 
GLZ. KID BAL, FLEX. SHANK 





A. 





fo Shipment 


No. 41 ~ ; ss No. 43 


“BEVERLY” DARK TAN CALF BAL. 


“COMPOSITE” GLZ. KID BLU. OX. 





“LENNOX” DARK TAN KID BLU. 


i 


E. NETTLETON CO. 


SYRACUSE, N. Y., U.S. A. 





No. 17 


Oe 
KID 
BAL. 


eo 
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“Skippers” “Skippers” “Skippers” “Skippers” “‘Skippers”’ “Skippers’ 


“SKIPPERS” 
is the best looking FELT SHOE proposition of the 
day. This is what the dealers say, who have put me 
in their line. 
- - - LOOK AT ME --- 
HERE I AM 


“Skippers” 
cé s4agu 719, 9 | 


1 OFRYG,, 








“Skippers” 


“Skippers” 
4OGRIG,, 


. MOGRYIG,, 


s 
a 
s 
me 
= 


“Skippers” 
‘6 s4agqiyg, ’ 


PATENT APPLIED FOR + 


“Skippers”’ 


I AM MADE OF THE FINEST WOOL FELT MATERIAL. MY SOLE-IS 
OF HEAVY WEIGHT CHROME. 
MY AGENTS ARE SHOWING ME ALL THROUGH THE COUNTRY OR 
I CAN BE SENT TO YOU BY MAIL, 
“I THANK YOU” 


Infants 1 to 5 Inclusive se: SKIPPERS - 
Childs 6to10 “ MADE EXCLUSIVELY BY 
Misses 1lto 2 “ FEDERAL OVERGAITER CO., 
Prices Guaranteed 16-18-20 E. 12th ST., 
Jobbers’ Distribution Solicited NEW YORK, N. Y. 


“Skippers” “Skippers” “Skippers” “Skippers” “Skippers” “Skippers” 


“Skippers” 





“Skippers” 
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Shoes made of P & V Leathers possess 
character, quality and style to a consider- 
able degree. P & V Leathers are the result 
of three generations of careful study of the 
best standards of leather, especially its ideal 
adaptability to shoes. 


Merchants who sell shoes made of P & V 
Leathers can feel confident that they are 
offering to their customers a perfected prod- 
uct, having utmost value. 


Pfister & Vogel Leather Co. 


Milwaukee, U. S. A. 
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No. 26 Russia Calf New Wave Bal, Panel 
Stitched, Heavy Single Sole, “Prize” Last. 


Goodyear Wingfoot Rubber Heel. 


SCOCUALCC COUR DTESELEL UCC PE MRGECCRECOEECEALULCRREEOLUGEGAGCORUREAE 


POO 





Cocoa Calf Lace Oxford, Pinked and Perforated, Patent Colt Plain Toe Dancing Oxford. 
Heavy Single Sole, “Fells” Last. “Brighton” Last. 


The entire Brennan line is constructed to meet fully the demand of well 
dressed men for quality, comfort, and appearance in their footwear. 


our complete line of “SHOES FOR YOUNG MEN AND MEN WHO 
KEEP YOUNG” when in Boston or New York. 


Richards & Brennan Co. 
Randolph, Mass. 


Boston Office N. Y. Office 
183 Essex Street Marbridge Building 
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We can scarcely venture to hope that the average shoe 
jobber or retailer will ever go deep enough into the technical- 
ities of shoe manufacturing to become impressed with the 
vital importance of welting. 





We make no bid for his patronage, nor do we attempt in 
any way to suggest that he ‘“‘specify’’ our welting when 
placing his shoe orders. 


But we do believe that you, Mr. Shoe Manufacturer, will 
inspire confidence in the lasting qualities of your shoes, if 
you can educate your retailer through your salesman to the 
importance of this almost hidden part of your shoes; if you 
can let your salesmen tell their trade, that when it comes to 
welting you have incorporated the utmost in quality—that 
your shoes are made with the ‘‘recognized standard of excel- 











lence.”’ 


BARBOUR GROOVED 
ENDLESS WELTING 


MFRD. BY 


BROCKTON, MASS. 





Brockton Rand Company 


45 
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In Stock 


Unbranded and Branded 


North Abington Only 


FOX TROT LAST 


134 Crossett Grade, Price $7.00 
1124 Augustan Grade, Price 5.60 


PATENT DANCING and DRESS OXFORD 
Flexible as a Slipper 


Sample: Pairs Sent Parcel Post, No-Charge, On Request 


“MAKES LIFES WALK EASY” 


LEWIS A. CROSSETT CO. 
North Abington, Massachusetts 
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The Shoe of the “Hour” 


HERE is your opportunity to turn the usual mid- 
winter dullness in the Shoe Trade to one of sales 
activity and profit. 


Place your order now for sizes of our Patent Leather 
Oxford, the ideal shoe for all dancing and dress occa- 
sions—light—flexible—stylish—it is a growing favor- 
ite with the young men, and although modish and 
snappy, it appeals to the conservative dresser as well. 


Feature this oxford with the help of the window cards 
and newspaper cuts we furnish all CROSSETT deal- 
ers and you will attract new and old customers to your 
store, which should increase your sales of OTHER 
SHOES. 


REMEMBER—We carry IN STOCK about 60 styles 
in five grades—Bench Made, Crossett, Abington, 
Augustan and Kennebec. Both Women’s and Men’s 
shoes are carried in the Crossett grade. This gives 
you a splendid range of styles at prices to meet all 
demands. 


EASTER comes on March 27th—send for latést_price 
list and Catalog and be prepared for an early season 
with more active buying. 


Samples of any or all styles sent parcel post, no charge, on request 


IN STOCK DEPARTMENTS 
North Abington, Massachusetts and 
19 South Wells St., Chicago, Lil. 


‘The? 
O 


- tk 


Shoe 


LEWIS A. CROSSETT CO. 
North Abington, Massachusetts 
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Did you see 
our exhibit at Milwaukee? 


Didn’t it impress you as a most com- 
plete showing of quality staple shoes 
for the whole family? 


Did you have our unique system of 
distribution explained? 


Did you leave an order with us? 


Do you want to make an appointment 
with one of our salesmen at your store, 
his hotel or our distributing house? 


Rice & Hutchins, Inc. 
10 High St., Boston, U.S. A. 














